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Cost accounting system installed by Oil Jobber R. L. 
Mitchell (above) has reduced operating costs and is ex- 
pected to help the company accurately to plan ahead 
for the coming of keener competition. Keeps up-to-the- 
minute tab on profits and expenses. P. 23. 














Depression-Born Oil Company Expands 


Marketer's prewar expansion plans fulfilled as company 
Opens new headquarters with terminal, barreling plant 
and warehouse designed for high efficiency. This jobber 
merchandises TBA at bulk plants and has a program for 
profitable promotion of tractor business. Country store 
type of operations extended to service stations. P. 30. 


Fuel Oil vs. Gas for Heating 


Fuel oil marketer advocates sale of oil burner service on 
annual contract basis and at a low price. Advertising 
campaigns should be planned as a joint effort and 
should boost oil heat so the public will come to accept oil 
heat as the outstanding acceptable form of automatic 
heating. P. 38. 
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WITH THE TREND strongly toward oil heat for 
farm homes, poultry houses, brooders, farrowing pens, 
dairy barns, etc., there is a fast growing demand for 
Metered Oil Deliveries on rural routes. The same tank 


trucks that deliver tractor fuel in spring and summer 





can be employed to deliver heating oil to farm cus- 
tomers throughout the winter. Equipped with Brodie 

Quantrol Meters, such a delivery system functions with 

the utmost speed and efficiency. Through the use of 

RO D [ E Brodie Meters, one operator and one truck can handle 

many times the gallonage of unmetered trucks in less 

time, and with much less physical effort. Too, there 

is less chance for errors, spillage and loss of product, 

as the Brodie Quantrol Meter automatically controls 

— a 


the delivery of the exact number of predetermined 











-! ¥ gallons. For full details on Brodie Quantrol Meters, 








write today. 


RALPH N. BRODIE CO., Inc., 950 Gist St., Oakland 8, Calif. © Division Offices: 
CHRYSLER BLDG., NEW YORK City ¢ 59 E. VAN BUREN, CHICAGO 5 @ 302 SOUTH 
PEARL ST., DALLAS 1, TEXAS ® 221 -9TH AVE. NORTH, SEATTLE 9, WASH. ® 
2101 S. SAN PEDRO, LOS ANGELES 11, CALIFORNIA. 





REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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Purchasing intelligently requires a study of competitive products. 
My job depends upon my getting the best at a fair price. As for drum 
closures, there is one I always specify ‘‘ViseGrip’’. It’s the all steel 
closure, that seals directly on the drum metal. It’s positive, It’s proven 
reliable and it can always be had—even in these times. For assured 
protection to your product packaged in drums always insist on Vise- 
Grip. It’s the closure made to stand abuse. 


Leak-proof sealing ... traffic safety... and full- 
measure delivery ... the characteristics of ViseGrip 
Closures, the all-steel closures for steel drums, are 
available to all users of drums in the United States. 
Every drum manufacturer has a stock of ViseGrip 
Closures and is equipped with the Rieke Dies that 
will build the closures into drums. 
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Bl Developed and produced for more than 2Oyears 
jms RIERE METAL PRODUCTS CORPORATION 
fem) AUBURN,INDIANA . . . NEW YORK,NY. 
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SKELLY OIL COMPANY 


MARKETING HEADQUARTERS—KANSAS CITY, MISSOURI 


A few valuable Skelly franchises are still available... contact your nearest wholesale division office now for full information 





If you’re looking for 
a line with leadership— 


A line of proved quality that’s easy to sell 


. that’s complete . . . that meets compe- 
tition... that stays ahead... 


If you want unqualified support— 





The support of research . . . of advertising 
...of sound promotion... of good distribu- 


tion... of the manufacturer... 


Remember that a Skelly francnise 
gives you all this— 





A line that’s always in demand .. . that’s 
proved in service... that covers every need 
... that’s first with the best: .. that’s always 
profitable... 


Plus backing that’s 
vital to profitable dealership 


Advanced laboratory research . . . sound, 
vigorous advertising . . . constant jobber 
promotion . . . distribution facilities that are 
second to none... and a money-back guaran- 


tee behind every product! 
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Wholesale Division Offices: KANSAS CITY - CHICAGO - MINNEAPOLIS - OMAHA - DENVER - DALLAS 
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COMING MEETINGS Couteuts 


Society of Automotive Engineers, Air Trans- 
port Engineering Meeting, Edgewater Beach 
Hotel, Chicago, Dec. 2-4. 

Independent Oil Men’s Assn. of New England, NEWS SECTION e ° ° . . ° ° ° ° . e 11 
Statler Hotel, Boston, Dec. 4. 

New Mexico Oil & Gas Assn., annual meeting, 
Artesia, N. M., Dec. 4. 

ag Nebraska Petroleum Marketers Inc., Paxton 

Hotel, Omaha, Dec. 3-5. 


Wisconsin Petroleum Assn., Schroeder Hotel, FEATURE INDEX 
yu - Milwaukee, Dec. 3-4 


Motor & Equipment Wholesalers Assn., Hotel 
Claridge, Atlantic City, N. J., Dec. 6-7. 
Automotive Service Industries convention and 


CS eee l system helps reduce operating costs 

show, Atlantic City, N. J., Dec. 9-14. COST ACCOUNTING—Control system helps reduce operat 

Petroleum Division, National Assn. of Credit and is expected to aid the company in future planning. Keeps up- 
Men, Congress Hotel, Chicago, December ‘ ; ‘ : 23 
9-11 to-the-minute tab on profits and expenses 


Interstate Oil Compact Commission, winter 
) quarterly meeting, Adolphus Hotel, Dallas, 


Dec. 9-11. FYDANSCION > c s 5me true as company opens new 
Oil Dealers’ Assn. of Arkansas, 12th annual EXPANSION—Marketer's plans ee ee aE ae i 
convention, Hotel Marion, Little Rock, Ark., headquarters with terminal, barreling plant and warehouse de 
Dec 10. — . 30 
South Carolina Oil Jobbers Assn., Columbia Ho- signed for high efficiency 
tel, Columbia, S. C., Dec. 11. 
Pennsylvania Petroleum Assn., Inc., convention, 
it’s Penn-Harris Hotel, Harrisburg, Pa., Dec. 11. FUEL OIL VS. GAS—Sale of oil burner service on annual contract 
Mid-Continent Oil & Gas Assn., annual tax setent ‘ 5 sere ‘ . eo 
ed eT Plaza Hotel, San Antonio, Tex., Dec. basis and at low price aavoc ated by fuel oil marketer puggests 
3-18 nt advertising campaigns 38 
AVS JANUARY 


Society of Automotive Engineers, annual mect 
ng and engineering display, Book-Cadillac 
Hotel, Detroit, Jan. 6-10. 


North Carolina Oil Jobbers Assn., Hotel Caro- 
lina, Raleigh, N. C., Jan. 8. DEPARTMENTS 
International Heating & Ventilating Exposition, 
Public Hall, Cleveland, Jan. 27-31. 
Northwest Petroleum Assn., Jan. 30-31. 





About Oil People 58 
FEBRUARY Advertisers’ Index : 63 
Illinois Petroleum Marketers Assn., Hotel Pere Ahead of the News ; ‘ 5 
Marquette, Peoria, Ill., Feb. 18-20 or 25-27 
d Kentucky Petroleum Marketers Assn., annual Atlantic Coast Column 3 
ind, meeting, Brown Hotel, Louisville, Ky., Feb. 
I= 98 - 
b 25-26. Editorially Speaking 21 
yper lowa Independent Oil Jobbers Assn., Inc., Hotel 
Fort Des Moines, Des Moines, Iowa, Feb Markets. 50 
are 25-26. 
MARCH Midwest Comment 7 
Yan- : 
South American Institute of Petroleum Congress, Oil Prices . 52 
scheduled in March, place as vet undecided : 
Indiana Independent Petroleum Assn., spring Oil Transportation News 46 
meeting, Hotel Severin, Indianapolis, March 
13-14. Refining News 48 
American Society of Lubrication Engineers, na- 
tional convention. William Penn Hotel, Pitts- Statistics ; 56 
burgh, March 17-19. 
Missouri Independent Oil Jobbers Assn., annual Washington Comment 7 
convention, Hotel Continental, Kansas City, 


Mo., March 19-20. 


Oil Heat Institute, annual convention, Traymore 
Hotel, Atlantic City, week of March 24. 








APRIL PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672. 

, . . Cable Address: ‘“PLATTOIL, Clevelandohio”’. Cable cogeeee are answered by mail unless 
| American Petroleum Institute, Marketing Divi- sufficient funds in United States money are advanced for cabled reply. 
fi sion spring meeting, French Lick Springs, NEWS BUREAUS 
Hi Inj., April 1-2. 
a “See ; New York.......... COlumbus 5-1695 a ne oe HARrison 5901 

r F nnieoenins, OF Mets San, Kew Rape, °" 50 West 50th St,, New York 20 89 East Van Buren St, Chicago 8 
4 Inc., April 15-16, tentative. a io le aan 
: API Production Division, Eastern District, Wil- Wetninths 660 0 600550 ation D cacbetna tec saeneeenaeees 7 
: liam Penn Hotel, Pittsburgh, April att yoo 1034 National Press Bldg., Washington 4 904 World Bidg., Tulsa 3 
5 National Gasoline Assn. of America, annual con- , : . , 
> el 928_98% Subscription rate $5 per year in United States, Mexico and Pan-American Countries; $6.50 in 

: vention, Baker Hotel, Dallas, April 23-25. Eeuin eat Foreign ye tg Current copies 20 cents, except s ial issues; back copies 
q Ohio Petroleum Marketers Assn., annual con- more than two months old 30 cents per copy. Trade Mark Registered U. S. Patent Office. Copy- 
: vention and marketing exposition, Deshler right 1946 by the National Petroleum Publishing Company. Entered as second class matter 
d Wallick Hotel, Columbus, April 29-30, May 





January 17, 1910, at Cleveland, Ohio, post office under act of March 3, 1879, by the National 
Petroleum Publishing Company. 
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4 4 Heavy-duty ICC 
Drums and 
Bilged Barrels 





* 


Light-gage 
Drums, 55, 30, 
and 15 gal. ca- 
pacity and 100 Ib. 
Grease Drums 


* 


©” Lightweight Drums 


for Chemical 
and Powdered 
Materials 


* 


Painted Various 
Colors or 
Decorated 
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NE’ BILGED BARRELS. 
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The heavy duty, hot-dip galvanized “Bayonne” bilged barrel is 
built by experienced J&L Steel Barrel men to make hundreds of 
round trips with safety. If your operation is suited to a returnable 
container try J&L “Bayonne” bilged barrels. Many of them have 
been in use as long as twenty years. Write the nearest plant for 
information. 


J&L STEEL BARREL COMPANY 


A SUBSIDIARY OF JONES & LAUGHLIN STEEL CORPORATION 


PITTSBURGH 30, PA. 


PLANTS: 
BAYONNE, N. J. * CLEVELAND, OHIO + PHILADELPHIA, PA. * NEW ORLEANS (GRETNA), LA, 
NORTH KANSAS CITY, MO. * PORT ARTHUR, TEXAS 
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4 BUSINESS DEMAND.---Already faced with millions of un- 
filled orders, manufacturers of liquid-fuel burning units, both 


domestic and industrial types, expect an even greater demand 


as result of John L. Lewis’ latest industry-handcuffing act. 


Output of one or two types of heating units has caught up 
with current demand but has made no appreciable dent in 
backlog of unfilled orders. 


nore homes and factories seeking to escape dependence upon 


Now, however, with more and 


oal heat, they see no hope of whittling down the backlog 


for months to come. 


LOOKING AHEAD—One major oil company is putting into 
effect a plan to tie down its best Independent dealers for a 
period of five years. The company is projecting the gallonage 
f each location for the next five years. In return for making 
the oil company a party to any lease arrangement at the loca- 
tion, the dealer is paid one-tenth of a cent per gallon on the 

projected five-year business. The dealer is supposed to use 

the money for new equipment or other improvements. Origi- 
nally intended to hold the company’s own dealers, the offer 
lso is attracting other dealers. 


SPANISH DRILLING—Reports from Spain of renewed drill- 


ng there 





n near future can have little significance to Ameri- 
an companies—at least until Franco’s government oil mo- 
iopoly is relaxed, Wildcatting around Leride, Burgos and 
Malaga (seepings supposedly having been found around the 
latter place) is to be under auspices of Compania Espanola de 
Petroleos Scientificas Investigacioes, Sa (Cepsisa), the govern- 
ment monopoly. Even if previous explorations’ results were 
reversed, oil were found and American companies could par- 
ticipate, under terms of the existing regulations, those com- 
panies wouldn’t be able to market in Spain the product of 


their drilling 

* 

a 
SOURCES OF SUPPLY — Look for growing number of 
1oves by tanker terminal operators to acquire sources of suppl) 
it the Gulf. Looking ahead to tight market at the Gulf for 
nany products next year in view of industry forecasts for vast- 

increased consumer demands over next five years, some ter- 

ninal operators may come up with contracts for cargoes, rang- 


¢ from 16 upward to 60, covering a period of at least a 


Others may buy out Independent refiners. 


e 
UNKNOWN OUALITY—Due to the shortage of antifreeze 


ind metal polishing solutions for use on automobiles, jobbers 
; ind service stations can expect to be offered products of un- 
known quality by unknown manufacturers. One jobber asso- 
iation had tests made of antifreeze and a polish recently sold 


some of its members. The report declared that the anti 





freeze actually was harmful to radiators and that the polish 





ipparently removed tarnish, but that the tarnish reappeared 





within an hour. 
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PINCH IS HERE—Small refiners were hardest hit in the crude 
price advance last week. In many cases their crude supply 
is from hand-to-mouth—no large stocks—so that products they 
had already made and sold at low prices were produced 
from crude that they had to pay for at the higher price. 
The price was retroactive to Nov. 15 on crude. 


* 
STRENGTH IN UNITS—With the oil industry continuing to 


grow plantwise and making new advances in synthetics, its en- 
gineers before Jong may be thinking in terms of dispersion 
over great areas of the country as an alternative to going in fot 
underground air-conditioned establishments to prevent a 
knock-out blow at the outset of a future war. As outlined 
recently to American Society of Civil Engineers by Maj. Gen. 
H. S. Aurand, director of Army's Research and Development 
Division, for U. S. industry generally, idea would be to have 
respective areas as self-sufficient as possible and each capable 
of producing all the products that any can produce. This is 
a program in which Army and Navy Munitions Board is in- 
terested, 


WORRY, WORRY—Fact that AFL and not CIO holds work- 
ers’ seat on International Labor Conference of International 
Labor Organization is delaying appointment of ILO Petroleum 
Committee, scheduled to meet first week in February. Prob- 
lem is what to do about miffed CIO, which is extensively or- 
ganized in oil industry while AFL is not. Since decision not 
to hold meeting in Lima, Peru, question of site still is unsettled 
also, although U. S. city appears likely choice. 


TUG STRIKE DOUBTED—Despite some published “scare” 
stories about another New York harbor tugboat strike, chances 
are slim that fuel oil industry will be caught in middle again 
between disputing tugboat men and operators, as was cas 
last February when the entire metropolis was shut down for 
a day because of fuel lack. Present contract expires Dec. 31, 
but Local 333, United Marine Division, International Long- 
shoremen’s Assn. (AFL), reports “some progress” in nego- 
tiations for 40-hour week and time and one-half pay for Satur- 
day work. Union spokesman, reversing customary “big stick” 
line, minimizes possibility of another waikout which, if called 
would tie up barges that bring New York City (including 
utilities) about 22,000,000 gals. of oil daily from New Jersey 


terminals. 


PRICE JOLT IN BATTERIES—An increase of 25 to 30% 
will be made soon in at least one large oil company’s wholesak 
price on batteries to its dealers. Price increase results from 
big jump in price of lead, 9c increase in price of battery 
cases and remaining increase is accredited to labor in actual 
manufacture. 
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FRIDAY: Houdry Laboratories receive a long distance call from a Texas refinery, | the 
requesting assistance in the operation of a TCC unit. Wesley Hoge, able Houdry engineer, 
leaves by train the next day. (He would have flown but all planes were grounded.) 


TUESDAY A. M.: Mr. Hoge arrives at the refinery, confers with Houdry’s Texas repre- | = 
sentative and refinery management; then inspects unit. 


THURSDAY NOON: At Hoge’s suggestion, unit is shut down to permit examination the 
of the reactor. 


THURSDAY MIDNIGHT: Twelve hours after shut-down began, inspection of the $0 
reactor has been completed, mechanical adjustments made per Hoge’s recommendations, 
and unit is ready to resume operation. Pretty good time, even for a TCC! dor 


FRIDAY: Unit is operating at rated capacity and producing 1,000 B/D more gasoline 
than prior to shut-down. Mr. Hoge takes a bow but not his departure—he stays right there oil 
to make sure the operation stays right. wo 





TWO WEEKS LATER: Even Mr. Hoge is satisfied and leaves for home. Refinery 
executives write nice letters to Houdry. It’s really nothing extraordinary, just typical of F 
the kind of service Houdry gives its licensees. 








Houdry service begins with the blueprints and never ends! 


Sw 


HOUDRY thi 
HOUDRY PROCESS CORPORATION /MAiy | 
25 Broad Street, New York 4, N. Y. ASSES 4 |= 
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If considerations 
of military expedi- 
ency are uppermost, 
then this writer, for 
one, is convinced that the only answer 
to the question of what to do with the 
Big and Little Big Inch lines is to main- 
tain them in standby condition, however 
uneconomical that may be. 

That is the 


Mr. Yocom 


dominant 


impression 
gained from the testimony presented 
thus far to the Slaughter Committee. 


Furthermore, that is what we believe 
may eventually have to be done, re- 
gardless, for the developments of the 
past few days have built up such a con- 
troversy that it would appear that any 
decision to do other than preserve the 
lines in idleness will never be approved 
by the Congress. 


fe) ° a 


In all discussions to date having to do 
with the peacetime utilization of the 
two war-built carriers, the prime em- 
phasis always is placed on the idea that 
they must be kept readily available for 
military use in event of some future 
emergency. 

The report of the Surplus Property 
Administration (now WAA) is_ built 
around the thesis that defense consid- 
erations require keeping the lines in oil 
service, and that is the argument used 
by the various oil bidders in support of 
their respective proposals. Gas bidders, 
too, have incorporated in their offers the 
guarantee that oil pumping stations will 
be maintained in serviceable condition 
so that both carriers might quickly be 
reconverted to oil use when and if the 
national security dictates that this be 
done. 

As a matter of fact, accepting the 
thesis that the best use of the lines in 
event of a war emergency would be in 
oil service, the defense of the country 
would not be promoted at all if they 
were to be used in peacetime for the 
transmission of either oil or gas. That, 
to this corner, is as simple as A-B-C. 


So far as the oil use side of the pic- 
ture is concerned, this point is complete- 
ly sustained by the testimony before the 
Slaughter Committee of Sidney A. 
Swensrud, of Ohio Standard, and W. W. 
Vandeveer, of Allied Oil. Their remarks 
are discussed more fully elsewhere in 
NPN, but both, we insist, 
effectively demonstrated that no 
military advantage would accrue from 
operating the lines as petroleum car- 
On the contrary, they have shown 
bevond all doubt that to do so would 


this issue of 
have 


riers, 
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WASHINGTON—By Herbert A. Yocom 


Keeping Inch Lines in Standby 
Condition May Be Only Solution 


impair rather than promote the defense 
considerations that are asserted to be 
paramount. 

As for using the lines for gas on a 
basis permitting quick conversion to oil, 
we would like to present this thought: 

It is, that once having been placed in 
gas service, mizht not the fact that a 
large segment of the population and of 
essential basic industry have been made 
dependent on them for heat and fuel 
forever preclude the military from ex- 
ercising the right of recapture when and 
if we are plunged into another war? In 
other words, wouldn’t the military have 
to consider whether it stood to lose 
more than would be gained by any such 
move and might not the decision in- 


evitably be to continue the lines on 
gas? 
Q ro} e 

Again accepting the above-mentioned 
SPA thesis, what this all boils down to, 
we believe, is a conclusion that the mili- 
tary is likely to find itself in a position 
very much comparable to that at the be- 
ginning of the recent war if Big and 
Little Big Inch are placed in any sort 
of peacetime service whatsoever. 

Allow them to be used in oil service 
to the Eastern Seaboard, and the need 
for a large peacetime tanker fleet will 
be correspondingly reduced, to the na- 
tion’s detriment in time of war. Use 
them to deliver crude and products to 
interior points, and producers, refiners 
and transporters in those areas will suf- 
fer and even go out of business, to an 
extent that there has been no advantage 
gained and new emergency facilities will 
again have to be provided to meet the 
requirements of another conflict. Or 
use them for gas, and run the very real 
risk of never being able to get them 
back again on oil and having to build 
another pair of Biz Inchers in frantic 
haste on some future M-Day. 








The 300-gal ele- 
vated farm storage 
tank setup now be- 
ing widely discussed 
by oil marketing has prospects of becom- 
ing a miniature warehouse for a larger 
volume and greater variety of petroleum 
supplies and small tools. 


Mr. Lamm 


In most instances, the tanks are not 
merely replacing a drum or two of gaso 
line or tractor fuel, but are being used 
in addition to those items. Salesmen rep- 
resenting tank manufacturers are stress- 
ing this point, and most of the tanks have 
racks below for two drums. The entire 
metal frame work, in some instances, is 
being boxed up or enclosed to provide 
locker space for quarts or gallon cans of 
lube and stock and poultry sprays and 
other specialties. 


Some of the tanks have compartments 
for 150 gal. each of two grades of gaso- 
line, or gasoline and tractor fuel. Many 
farmers who now buy lube in gallon cans 
may, in the future, buy in drums for stor 
age on the rack below the tank. 


As agriculture generally intensifies its 
effort to produce bigger crops on less land 
through improved methods and greate: 
use of mechanization, these farm storages 





MIDWEST—By Earl Lamm 


Farm Tank Storage May Boost 


Volume of Oil Used on Farms 


for petroleum products are fairly certain 
to increase still further. 

It would be far fetched to say that this 
trend will eventually lead to corporate 
farming on a national scale, similar to that 
on the big plantations in the south, each 
of which now operates 20 to 25 tractors, 
several trucks and other farm equipment, 
and has its own service station located on 
the farm. The flourishing farm co-ops 
logically can be expected to oppose such 
a trend as a matter of self-preservation. 

But, meanwhile, the argument 
tinues as to whether or not the oil in- 
dustry should keep on supplying the 
tanks and if so, on what basis. 


con- 


The big scale operation was started by 
Standard of Indiana, but not without 
notice of Midwest oil marketing, for Roy 
McConnell, vice president in charge of 
sales, announced the company’s plan at a 
meeting of the Dist. 2 marketing com- 
mittee in the spring of 1945 (see NPN 
July 10, p. 10). 

However, it seems that the industry 
generally did not begin to fully appre- 
ciate what was coming until last spring 
when NPN published a report that the 
Indiana company had purchased 25,000 
of the tanks and a little later, 50,000 
more. By the time competitors caught the 
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EXTENSIVE 
MANUFACTURING 


KNOWLEDGE 


Rubber hoops on U-S-S Stainless 
Steel Drums are our own specially 
patented device — for protection, 
ease of handling. 


UNITED STATES STEEL PRODUCTS COMPANY 


30 Rockefeller Plaza, New York 20, N. Y. 


BENNETT MANUFACTURING DIVISION. Chicago and New Orleans 


BOYLE MANUFACTURING DIVISION. Los Angeles and Alameda, California 
PETROLEUM IRON WORKS DIVISION, Sharon, Pa., Beaumont and Port Arthur, Texas 


UNITED STATES STEEL 
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meaning of this, it was then too late for 

equal starting date, for tank manu- 
facturers were and still are unable to sup- 
ply more than a small portion of the total 
number wanted, 

But this does not mean that this basis 
upon which the tanks are being supplied 
is a sound one. Illincis Farm Supply Co. 
incidentally, sold 152,460,384 
gals, during the fiscal year just -ended, 

mpared with 182,646,144 gals. sold by 
Howard Cowden and his Consumers Co- 
operative Assn. at Kansas City operating 

five states ) 


which, 


recommends to its mem- 
ber service companies, or local co-ops, 
that the tanks be sold outright to their 
larmer patrons in order to maintain equal 
treatment of the 46 to 50 thousand mem- 
bers who already own storage equipment 





Mr. Salmon 


Product inventory levels, particularly 
in the Gulf and East Coast regions, have 
recently been the subject of active dis- 
cussion in oil industry circles. The matter 
has been highlighted by the substantial 
rrowth of since the middle of 
in the case of distillates, 
directly by the unseasonably mild 

eather which has generally prevailed 
this fall. The resultant tight storage 
position already has caused some price 
weakness in distillate fuels on the East 
Coast. 

: While one body of opinion holds that 
tocks are, if anything, on the low side, 


stoc ks 
the vear and 


TNOTe 


inother group considers stocks excessive 
nd advocates reducing refinery crude 
production. It is the writer's opinion 
that, with relatively high inventories in 
Districts 1] refinery operations 
nay and should, be curtailed over the 
; winter months ahead without in any way 


and 3, 


ypardizing the normal flow of supplies 
the Gulf and East Coast regions. 
Failing such curtailment, the industry is 
kely to be burdened with a surplus of 
listillate fuels throughout and beyond 
winter period. 
Mi hile 
mally the best basis for appraising the 
outlook, the recent 
ears has been influenced so greatly by 


the experience of past years is 


future situation in 
factors attendant upon the war economy 
is to make it of relatively little value as 

guide for the future. The winter of 
1941-42 has been cited in the evaluation 
of present product inventory levels. Re- 
view of this period reveals that it was 
inything but normal, with transportation 
and supplies seriously disrupted by the 
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purchased during the past 10 years from 
the service companies. Further, the co-ops 
point out, that cost of a “loan or lease” 
program would come out of the earnings 
of the company and in the end member 
patrons would be paying for it indirectly, 
but they would not have title to it. 


Some evidence of the unsoundness of 
the $3.65 annual rental basis may be 
found in the current report that an agree- 
ment, or agreements, are now being made 
with a Milwaukee paint contractor and 
probably others, to give the large num- 
ber of tanks being put out by one com- 
pany an annual re-paint at a cost of $3.50 
each, which approximately absorbs the 
lc a day rental charge received from the 
farmer. 


ATLANTIC COAST—By Joseph H. Salmon 


Urges Refinery Runs, Output 
Of Crude Be Cut During Winter 


This week’s Atlantic Coast columnist is Joseph H. Salmon, 
assistant to the president of Shell Oil Co., Inc. 


exigencies of war. Subsequent war years 
were dominated by wartime regulations 
and controls, and unusual demands of 
the armed services. The situation dur- 
ing the 1945-46 winter was influenced 
greatly by the relatively low product in- 
ventory position following V-J Day and 
the consequent necessity of maintaining 
vefinery operations at a high level to 
provide required fuel supplies during 
the winter. 

In viewing the outlook over the en- 
suing winter period, a sound approach 
would consider, firstly, probable future 
product demand; secondly, present stock 
levels; and, thirdly, the required pro- 
duction to supplement desirable with- 
drawals from product inventories (par- 
ticularly distillates) to meet the current 
winter demand. Consideration must, of 
course, be given to the need for building 
up gasoline inventories during the winter 
in anticipation of the spring and summer 
demand. Obvicusly, with current re- 
latively high distillate inventories, the 
required level of refinery runs may be 
somewhat lower than if stocks were 
close to minimum working levels such as 
prevailed over the winter of 1945-46. 

Let us look at the specific situation 
existing in combined Districts 1 and 38, 
namely the Gulf Coast and East Coast 
regions. Current and_ terminal 
stocks are approximately as follows, as 
compared with this time in 1945: 


Thousands of Barrels 
Nov. 16,’45 Nov. 17,45 


refinery 


Gasoline 41,77 41,875 
Kerosine 16,548 9,143 
Distillate fuels 45,294 25,615 
Residual fuels 25,517 15,168 
It may be remarked that secondary 
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and consumer inventories of kerosine and 
distillate fuels are also somewhat higher, 
possibly 3 to 4 million bbls., than at this 
period of 1945. 

( Note: indicated, too 
much significance should not be attached 
to the comparison with 1945 but it is in- 
cluded for illustrative purposes ). 


As previously 


While refinery runs are now slightly 
below those at this period of 1945, dis- 
tillate production is somewhat greater 
(due to higher yields) even though 
present stocks are some 20 million bbls. 
in excess of those last year, when stocks 
were slightly desirable working 
levels. 

Indications are that total market de- 
mand over the ensuing winter months 
will be somewhat in excess of demand 
curing the 1945-46 winter season. In 
the case of distillates, total demand in- 
crease may be only of the order of 6%; 
possibly optimistic estimates of domestic 
demand indicate an 8%to 10% increase 
with export demand falling off at least 
10%. 

On the basis of present inventories and 
the continuance of refinery operations 
(runs and yields) at current levels, it 
has been estimated that, with the above 
possibly optimistic demand, distillate 
fuel stocks would be reduced only 10 
million bbls. over the winter. Inventories 
as of April, 1947, would then be at a 
level considerably in excess of working 
requirements for that season of the year. 


below 


It has been calculated that with re- 
finery runs reduced 100,000 to 150,000 
b/d jn Districts 1 and 3 (depending on 
the realized winter distillate demand) 
there should still be sufficient fuel 
supplies during the winter period and an 
adequate accumulation of gasoline by 
April, 1947, to anticipate the summer 
requirements. This assumes that winter 
distillate yields would be reduced and 
gasoline yields increased correspondingly 
to permit the substantial maintenance 
of the present gasoline production rate. 
In determining the adequacy of the 
April, 1947, stock levels, consideration 
was necessarily given to the productive 
refinery capacity and product demand 
during the remainder of 1947. 

Cognizance must be taken of the fact 
that the present coal strike may tempor- 
arily improve fuel oil demand but, if 
prolonged, would have an adverse effect 
on all industrial activity with a resulting 
decrease in demand for petroleum prod- 
ucts. 

A reduction in crude allowables should 
be made effective over the winter period 
in line with the proposed curtailment of 
refinery runs in Districts 1 and 3 as well 
is some reduction in other districts. A 
total cut of 200,000 b/d in crude pro- 
duction below the November rate is 
accordingly The recently 
announced reduction in Texas allowables 
for December of approximately 100,000 
bbls, below the November rate warrants 
commendation as a definite step in the 
direction of 


suggested. 


conservation. 
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Mr. Wescoat 


American Petroleum Institute's New Treasurer 


American Petroleum Institute's new treasurer, L. S. Wes- 
coat, brings to that position a background of about 21 years 
in the oil industry, plus additional years of experience in the 


automotive and public utility tields. 


Mr. Wescoat, vice president of Pure Oil Co., was born Jan 
19, 1889 at Bridgeton, N. J. 


From 1908 to 1917 he worked almost exclusively in varied 
enterprises controlled by a Philadelphia banking syndicate, 
handling business administration and tinancial matters. Atter 
service in World War I with the Signal Corps and the 816th 
Depot Aero Squadron, he went with Fisher Body Corp. and 
General Motors Corp. 


Later he served as vice president otf Southwestern Gas & 
Electric Co., Bethany Oil & Gas Co. and Bethany Pipe Line 














Co. In 1925 he lett the managership ot a public utility to join 
Pure Oil. 


For the next six years he served as general sales manager. 
Later he was elected a director and vice president and secre- 


tarv ot the company. He also is a director ot API. 
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WAA Awaits End of Probe 
Before Acting on Inch Lines 


Next Move by Agency Will Be to Ask New Bids; 
Indications Are Gas Will Have Better Chance 


By DANIEL L. HARBOUR 
NPN Staff Writer 

WASHINGTON—Its_ old _ oil-prefer- 
ence policy ripped and tor apart by 
witnesses from both oil and gas industries, 
War Assets Administration is sitting tight 
until completion of congressional probe 
hetore deciding on next step in final dis- 
posal of Big and Little Big Inch pipelines. 

Next move by the agency—regardless 

f whether the lines are pressed into 
emergency service for natural gas during 
the coal crisis—will be to ask for new bids 
hut whether this will be delayed until 
Congress approves a new disposal policy 
has not been settled at WAA. 

The agency’s legal staff has not yet de- 
termined whether WAA, itself, has power 
to change old policy, although WAA 
Chief Robert Littlejohn indicated last 
week on opening day cf hearing, when he 
rejected all 16 bids, that natural gas 
would be given better chance in future. 

Mr. Littlejohn stated then that new 

informal” bids would be sought from 
the 16 bidders in re-opening disposal ne- 
gotiations, but WAA now explains this 
was a typographical error in his statement, 
which should have read “formal bids,” 
instead. Several bidders followed Mr. 
Littlejohn to witness stand and testified 
they did not know whether they would 
be interested in any “informal bidding.” 

Also yet to be determined is whether 
disposal of lines will be re-advertised 
nd whether new bidding will be limited 

previous 16 bidders or thrown open 


new parties. 


Hearings May Continue into December 


Meanwhile 
surplus Property Committee ground into 


the hearings before House 





Subpoena Secy. Krug 


NPN News Bureau 
WASHINGTON—Unusual step 
 subpoenaing a cabinet officer 
was taken Nov. 26 by House Sur- 
plus Property Committee, which 
oted to require Interior Secretary 
Krug to appear before it Dec, 2 at 
2 p.m. to explain reasons ‘for al- 
leged delay in planning to use Big 
ind Little Big Inch lines in coal 
strike emergency. 
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their second week and Chairman Roger 
Slaughter (D., Mo.) indicated they may 
continue through the second week of De- 
cember. Slated to testify Dec. 2 is Harold 
Ickes, former Interior secretary and self- 
confessed proud-papa of the lines. 


Pointing up the opinion cf an over- 
whelming majority of oil men appearing 
before committee that oil-use of lines was 
uneconomical from a business standpoint 
and unwise from a national defense stand- 
point was testimony of J. Howard Mar- 
shall, president of Ashland (Ky.) Oil and 
Refining Co. and head of National Strip- 
per Well Assn. 

Mr. Marshall, former chief counsel for 
PAW, told the committee Nov. 26 that 
use of lines for oil would have very serious 
effect on future operations of stripper 
wells in north central states, 


One effect of oil use, he said, would 
be to temporarily deprive stripper well 
operators of a market because of cheap 
East Texas crude transported to north 
central area, thus resulting in plugging 
of many stripper wells. Once plugged, he 


explained, these wells will be abandoned. 


Mr. Marshall testified that during war 
the only way PAW could keep lines filled 
with cil was to order specific refiners to 
place svecific oil in lines at specific times. 
He doesn’t believe small midwest refiners 
have control over sufficient supply of oil 
to fill the lines and operate them eco- 
nomically. 


If lines are used for oil, Mr. Marshall 
said, road will be opened for importation 
of foreign oil. Middle East and Arabian 
crude could be run from New York Har- 
bor into Midwest and Venezuelan crude 
brought from other end of lines. 


“The obvious use for these lines,” he 
concluded, “is natural gas.” 


Col. Thompson Testifies 


Col. E. O. Thompson, member of 
Texas Railroad Commission, also endorsed 
natural gas. use of the lines, stating that 
this use would provide an additional out- 
let for flare gas. He said Texas has suffi- 
cient gas reserves to fill lines for “a gen- 
eration, at least,” and expressed serious 
doubt that sufficient oil not already com- 
mitted could be found in state to make 
lines an economic success if put in oil 
use. 


Earlier, a natural gas bidder had 





More Lead for Batteries 


NPN News Bureau 
WASHINGTON—CPA Nov. 25 
authorized use of 5,000 additional 
tons of secondary metallic lead 
during remainder of fourth quar- 
ter for production of replacement 
batteries. Supplemental quota 
raises total fourth quarter alloca- 
tion to 62,200 tons. 











charged that disposal policy of War As- 
seis Administration, giving first prefer- 
ence for oil, is “pure romance” and that 
Congress should pass law requiring WAA 
to award lines to “highest cash bidder.” 

The bidder—Claude A. Williams, Aus- 
tin, Tex., attorney and president of 
Trans-Continental Pipe Line Co,—told 
committee that he believed WAA’s chief 
pipeline negotiators were “obsessed with 
crusaders’ complex that they were put 
here on earth to break up an alleged 
monopoly.” 


He told committee that “main consixl- 
eration” of government in disposing of 
lines should be highest cash return, re- 
gardless of whether lines are used for oil 
or natural gas. If used for gas, Mr. Wil- 
liams stated lines could be quickly recon- 
verted to petroleum in event of national 
emergency. 

Asked by Chairman Slaughter if lines 
could ‘be used immediately for natural 
gas to help relieve coal crisis, Mr. Wil- 
liams said that his company could be- 
gin delivery of about 180 million cubic 
feet of gas per day within 30 to 45 days 
and could step up that rate to about 
225 million cubic feet within 90 days. 
Williams said daily heating requirements 
of city about size of Washington are 
about 100 million cubic feet per day. 

Mr. Williams also discussed question 
of whether state of Pennsylvania would 
allow natural gas to flow through lines 
crossing that state. He pointed out fran- 
chise from Pennsylvania permits “petro- 
leum and petroleum products” transmis- 
sion and declared, in his opinion, that 
natural gas is “a natural petroleum prod- 
uct.” 

While city of Philadelphia gave fed- 
eral government a franchise only for pe- 
troleum and liquid petroleum products, 
hecause “there is not one coal miner in 
Philadelphia and that’s where opposi- 
tion to natural gas is coming from.” 

In regard to oil use of lines, Col. 
Thompson stated: 

“IT seriously doubt that sufficient oil 
could be found in Texas, not already 
committed to make the lines an economic 
success. Tankers are in great supply 
and seem to fit the industry’s needs.” 

The first week of testimony, as ex- 
pected, developed into a full scale battle 
of words between advocates of petro- 
leum and natural gas, with the added 
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Sidney A. Swensrud, Ohio Standard vice president, shows the House Surplus Prop- 

erty Investigating Committee the North Central states area where refiners would 

have to compete with refined products from the Southwest if Little Big Inch pipeline 
is sold for transmission of oil products 


feature of flanking attacks by hopeful 
bidders who are willing to do anything 
WAA says if they only buy the lines. 

Chief protagonist for oil use was 
Charles H. Smith of New York City, 
a former banker and coal operator, who 
almost had won the right to buy the 
lines until War Assets Administrator 
Littlejohn rejected all 16 bids. 


Non-Bidders Head Opposition 


Heading up opposition to petroleum 
use of the lines were two non-bidders 
W. W. Vandeveer, Cleveland, O., pres 
ident of Allied Oil, and Sidney A. Swens 
rud, Ohio Standard. Both told the com 
mittee that some refiners in north cen- 
tral states area would be forced unde 
if they had to compete with oil products 
refined in Southwest and transmitted 
into that area by either of the lines. 

Along with numerous other witnesses, 
they tock strong exception to WAA’s 
disposal policy—commonly referred to 
at the hearing as “the little blue book” 
—which gave first preference to oil uss 
On the other hand, Mr. Smith and WAA 
officials, themselves, were practically only 
ones who testified in support of the 
agency's policy. 

Mr. Smith, head cf Big Inch Oil, Ine., 
which bid $66 million in cash and $44 
million in debenture notes for the lines, 
told the committee that WAA_ should 
sell the lines now for oil use and that any 
delay would depreciate their value and 
result in lower return to the govern- 
ment. 

He said lines could be operated profit- 
ably in petroleum service if enough 
crude and refined products can be run 
through them at rate of 70% of wartime 
capacity. Mr. Smith said his associates 
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have talked with producers, refiners and 
marketers in the areas which could be 
served by the lines and have lined up 
sufficient oil supplies—both crude and 
refined—to operate the lines profitably. 

In answer to a question by Rep. 
Rooney (D. Mo.), Mr. Smith said, how- 
ever, no definite contracts had been 
signed with suppliers or customers. 

Mr. Swensrud, who was a member of 
the Petroleum Industry Committee which 
arranged testimony last year before Sen- 
ate Military Affairs Sub-Committee con- 
sidering surplus property disposal, told 
the House committee he spoke for a large 
segment of the oil industry in advocat 
ing the lines not to be used for oil. 

Ile testified that the oil industry now 

when it is operating at peak capacity 

has adequate facilities to take care of 
its transportation needs. 


Says WAA Favored Oil Use 

In commenting on WAA’s disposal 
policy, Mr. Swensrud asserted _ that 
“most, if not all” proposals for oil use 
of the lines were put forward as a 
result of the agency’s policy to favor 
petroleum over natural gas. 

He said it would be a fair question 
to ask who authored WAA’s policy 
report and whether these policy-makers 
gave due consideration to what would 
happen to crude producers who are now 


supplying refineries which would be 


put out of business by cheap refined 
products from Southwest if lines are used 
for products. 

Mr. Swensrud said if one suggestion 
in the policy report that oil be shipped 
from both ends of the lines into the 
north central states is adopted, it would 
mean deliveries in that area of about 
1,000,000 b/d, or more than the present 


total consumption, “thus eliminating all 
other transportation and refining facili- 
ties now serving the area.” 

Mr. Vandeveer was equally positive 
in his testimony against using the lines 
for oil, developing the thesis that in- 
ability of refineries to compete with 
southwest-refined products would pose 
serious defense problem in event of 
another military emergency. 

In event of an emergency, with soine 
refineries forced out of business, he said 
overland transportation other than pipe- 
lines would be necessary to keep the 
mills operating at full capacity. And 
our experience during the war, he rea- 
soned, has shown that only local refin- 
eries can meet needs of the mills for 
fuel oil. 

Paul Ryan of Ryford Pipe Line Co., 
who submitted bid for oil use, told com- 
mittee that he .would construct feeder 
lines to connect small Texas and Okla- 
homa refineries with the oil products line 
leading into Midwest and North Central 
states marketing area. Mr. Ryan said he 
believed a_ sufficiently large source of 
supply could be found to maintain lines 
in oil service, particularly in regard to 
refined products. 


Others Lend Support 

Backing up Mr. Vandeveer and Mr. 
Swensrud, in effect, were Dr. E. De- 
Golyer, formerly Deputy PAW and 
widely known geologist; E. Holley Poe, 
formerly director of ‘PAW’s natural gas 
and natural gasoline divisions; and 
Robert Bulkley, former U. S. Senator 
from Ohio. All are natural gas bidders. 

Dr. DeGolyer said he didn’t believe 
there was any current demand in oil in- 
dustry for the lines. He and Mr. Poe are 
associated in same bid. They offer to buy 
the lines for $100,000,000, paying $80,- 
000,000 in cash. Mr. Bulkley, who offers 
$85,000,000 in cash, said Former Sup- 
reme Court Justice Owen Roberts and 
Admiral Land, former chief of the Mari- 
time Commission, would be associated 
with his company if he were awarded 
the lines. 

On the other hand, the State of 
Louisiana sent a witness to protest any 
use of the lines involving Louisiana 
natural gas, and Senator W. Le¢ 
O’Daniel (D. Tex.) wrote Chairman 
Slaughter that he was opposed to ship- 
ping any Texas natural gas through the 
lines. 

One bidder, W. Lee Clements, an 
Arkansas cotton farmer, who said he 
would be willing to use the lines for 
either oil or natural gas — whichever 
WAA decreed, if he could obtain them 

- testified that he didn’t have any 
money, himself, never had been associ- 
ated with either the oil or gas industry 
and had not formed the co-operative 
which would operate the lines. 

However, he said he is associated with 
a group of Texas Independent oil oper- 
ators who are willing to put up $1,000,- 
000 in cash immediately. These associa- 


(Continued on page 46) 
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Pennsylvania, California 
Crude Unaffected by Boost 


Response of Refined Products to Nationwide Crude 


Increase Spotty: Some Distillate Prices Raised 


NPN News Bureau 
NEW YORK—Crude price increase 
touched off mid-month by Sun Oil Co. 
in Texas and Louisiana spread to the 
point where, with exception of California 
ind Pennsylvania, higher prices were na- 
tionwide by the end of the third week in 
November. 
Increases by leading purchasers of oil 
generally were 10c per bbl. and were 
made retrcactive to Nov. 15, effective date 
f the Sun increase. In many areas, how- 
particularly in the Rocky 
Mountain fields, there was favoring of the 
heavier crudes by dropping to lower start 
ing points in gravity schedules. 


ever, and 


Oklahoma and Kansas prices were ad- 
vanced 10c with all of the larger pur- 
chasers, including Carter, Sinclair-Prairie, 
S. O. Indiana, Magnolia and Continental 
posting the increase. New schedules in 
the two states, and for crudes in Texas 
usually classed as “Midcontinent,” begin 
with $1.30 for below 21 gravity oil with 
2c differential per degree of gravity up 
to $1.70 for 40 gravity and above. 

East Texas crude was up 10c to $1.70 
fiat, and the Texas Panhandle continues 
on the so-called Midcontinent schedule. 

Sohio Petroleum Co., Carter and others 
extended the increase to Illinois, Indiana 
nd Kentucky. Illinois Basin oil is now 
posted at flat price of $1.82 per bbl. 

Louisiana, Arkansas and Mississippi 
crudes were up 5 to 10c per bbl. For Big 
Creek and Delhi, La., Eucutta and 
Heidelberg, Miss., Standard of New Jer- 
sey s (Louisiana Division) increase was 
5c; 10c¢ for all other crudes the company 
buys in those two states and Arkansas. 


10c Boost in Michigan 


Simrall Corp. posted a 10c increase in 
Michigan with new prices ranging from 
‘1.69 tor West Branch, Clayton and 
\renac, to $1.93 for headquarters and 
Rose Lake 
Joseph Seep Purchasing Agency boosted 
s posting for Corning, O., crude 10c to 
51.76, effective Nov. 16, but left its prices 

r Pennsylvania grade crudes unchanged. 

In the Rocky Mountain fields, the in- 
reases generally were 10c per bbl. New 

he dul Ss 


; 


f most of the larger buyers 
for light crudes take the Midcontinent 
schedule of $1.30 for below 21 gravity 
il to $1.70 for 40 gravity and above. 
For the heavier crudes, the new top price 
$1.375 per bbl. For 32 gravity and 
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above, the same ending point as in pre- 
vious schedules. New 
f Stanolind Oil 
tinues to start at 


heavy schedule 
Purchasing Co. con- 
18-18.9 gravity (new 
price $1.025), while Standard of In- 
diana’s_ starts with 15-15.9 gravity at 
$0.95 as against former starting point of 
18-18.9 at $0.925. 

Rangely, Colo., prices were up 10c 
ranging from $1.20 for below 21 gravity 
up to $1.60 for 40 and above. 

Comments of industry officials on lat- 
est rise in crude prices varied consider- 
ably. Consensus, however, was that 
Sun’s original increases, which appeared 
aimed at stimulating production of “lube- 
vrade” crudes, were “justified” but that 
boosting of other crudes was “unfortu- 
nate at this time.” 


“In a tight crude market there is al- 
ways widespread paying of premiums,” 
one source declared, “and you can be 
sure it will start all over again now. 
There’s been no easing in the demand for 
crude.” 


Refined Prices Spotty 

Response of refined products prices to 
the crude rise has been spotty thus far. 
At the refinery level, some grades of gas- 
oline have sold higher at the Gulf and 
consensus of industry thought is that 
“heavy fuels doubtless will take the full 
10c increase” although several companies 
were said to be considering effect of 
such an increase on public opinion at 
this time with coal strike in full swing. 
A number of refiners in the Midcontinent 
and Midwest have reported increases in 
distillate fuels prices but the increase is 
far from unanimous to date, and as yet 
there appears to be no move in that area 


to boost gasoline prices. 


At wholesale and retail level, Standard 
of Indiana announced increase effective 
Nov. 22 generally 


throughout its mar- 
keting territory of le for high speed Die- 
sel fuel, 0.5c for other distillate fuels. 

Socony-Vacuum Oil Co., Inc., effective 
Nov. 26 made widespread increases in 
Diesel and home heating fuels in New 
York state and New England. 


NPC Will Meet Jan. 2] 


WASHINGTON — Next meeting of 
National Petroleum Council has been set 
for Jan. 21 to coincide with quarterly 
meeting of API Board of Directors. 
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Socony-Vacuum Advances 
Fuel and Diesel Prices 
NPN News Bureau 

NEW YORK—Socony-Vacuum QOn:l Co. 
Nov. 25 announced advances in its prices 
for Mcbilheat (No. 2) fuel, effective 7 
a.m. Nov, 26. Barge price increases from 
6c to 6.3c at New York Harbor. Tank 
car price at Port Socony and Perth Am- 
boy goes up from 6.1 to 6.4c. Brooklyn 
tank car price increases from 6.2 to 6.5c. 
Yard & t.w. prices are similarly increased 
0.3c in New York City, Nassau & West- 
chester Counties, Throughout New Eng- 
land and New York State, with minor 
exceptions, increases of O0.2c per gal., 
will be made for all methods of delivery. 

Increases in No. 5 fuel oil prices, also 
effective Nov. 26, will be made in cer- 
tain locations. New barge price at New 
York Harbor is $2.37, advance of 5c from 
$2.32. 

Mobilfuel Diesel t.w. prices will be in- 
creased 0.le per gal. in New York City 
and 0.3e in Westchester & Nassau Coun- 
ties. Approximately 0.2c increase in t.w. 
prices for Mobilfuel Diesel will be made 
in most other areas, Socony said. 

Company spokesman said increases in 
No. 2 fuel prices applied to Hartford & 
other Connecticut areas where price re- 
ductions were made by most suppliers 
last week. 


Atlantic Refining Boosts 
Naphtha Tank Wagon Price 
Special to NPN 

PHILADELPHIA—Atlantic — Refining 
Co. has advanced its t.w. prices for 
technical naphthas 0.5c, effective Nov. 
20. New posted prices for mineral 
spirits and V. M. & P. naphtha, respec- 
tively, are: at Philadelphia, 12c, 13.5 
Lancaster, 13c, 14.5c, Pittsburgh, 13.5« 
14.5c, 

Atlantic also announced new t.w. 
prices for kerosine at 9.9¢ at Richmond, 
Va., and 10.5c¢ at Wilmington, N. C 
but emphasized that these prices were 
not subject to discounts of 2c and le, 
respectively, which had previously been 
granted for deliveries of 25 
more. 


gals. or 


September Crude Imports up 
28.996 B/D Over Aug. Average 
NPN News Bureau 
WASHINGTON — Crude oil imports 
during September were at average rate 
of 275,174 b/d, up 28,996 b/d 
August average, Census Bureau reported 
last week. Comparative total figures for 
each month were 8,255,230 bbls. and 
7,631,413 bbls., respectively. 
Total of 
during 


from 


various products imported 
September for immediate con- 
sumption, and comparable August fig- 
ures, follow (in bbls.) 


Sept. Aug. 
Gas Oil (Incl. Diesel Oil) 
and finished Distillate 
fuel oil 563.956 1,180,776 
Residual 2.909.829 1,467,751 
Lub oils, incl. paraffin 
oil 1,029 27,212 
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Heavy Burden Falls on Petroleum Industry 


As ‘Brownout’ Hits 27 States and Washington 


NPN News Bureau 
WASHINGTON—Government was re- 
lving heavily on oil industry and its re 
sources for maintenance for critical 
power, transportation and heating serv- 
ices as it put into effect on Nov. 25 its 
order imposing “brownout” on 21 states 
and District of Columbia. 

While the industry otherwise was be- 
ing required to follow CPA’s pattern for 
progressive curtailment of electricity and 
coal use, it was exempted from. restric- 
tions in production, transportation, re- 
fining and distribution. Electric power 
companies were directed to utilize to ut- 
most fuels other than coal and, said CPA: 

“It is not expected that any regions 
served by utilities using water power, 
oil or natural gas for generation of cur- 
rent will be affected.” 

Industry’s service stations came under 
order in such matters as reduced powe1 
consumption and ban on indoor and out- 
door advertising, display and ornamental 
lighting, but specifically exempted by 
CPA were: 

1. Plants exclusively engaged in pro 
duction or refining of fuels. 

2. Oil and gas pipelines and pumping 
stations and facilities for maintenance 
and repair thereof. 


8. Other transportation services in- 
cluding urban, suburban and interurban 
common or contract carriers, terminals, 
shipping on inland waterways and main- 
tenance and repair yards or shops, along 
with railways and airports. 

Also, Navy stood by to make its power 
generating equipment available to com- 
munities as those might become hard- 





Hotel Chain To Convert 
Heating Plants to Oil 


NPN News Bureau 
NEW YORK — Coal miners’ 
strikes are causing the 24-unit 
Knott hotel organization to prepare 
for conversion of their heating 
plants to oil. The move already 
has been made in the Shelton and 
McAlpin Hotels here, and will be 
extended by next summer to the 
other hotels operated by the Knott 
Corp. here, David H. Knott, chair- 
man of the board, said. He referred 
to “numerous coal strikes and 
threatened interruption of fuel de 
liveries,” and said oil was cleaner, 
more convenient and no more ex- 
pensive—possibly less — so—than 
coal, considering all factors. He 
said he had assurances of receiv- 
ing adequate equipment for con- 
version. 











pressed—even sell fuel or power to com- 
munities if need be—and ordered _ its 
shore establishments to make maximum 
use of their gas or oil-fired boilers and 
Diesel engine generating sets when re- 
quested to cut down consumption of 
electric utility power. 


Service stations and other non-exempt 
establishments of the 21 states and Dis- 
trict of Columbia, in initial stage of 
emergency, must eliminate both outdoor 
and indoor advertising, promotional and 
decorative lighting, including show win- 
dow or show case lighting, and outdoor 
display and flood lighting except to ex- 
tent necessary for conduct of outdoor 


business or sery ic cs. 


Any other form of general outdoor or 
indoor lighting of service stations or 


other non-exempt establishments in ex 
cess of 75% of illumination normally 


} 


used also must be eliminated in first 


sta { 

In second stage—when local utilities 
ire reduced to 15-days’ resources—this 
latter cut is to be deepened to 50% and 
the nonexempt establishments are to b 
restricted, in any consecutive 7-day p 
riod, to 15% of amount of electricity 
consumed during -base billing month. 


In third stage—when coal stccks are 
down to 10-day supply—general illu 
mination is to be cut to 30% and ele 
tricity consumption in nonexempt es 
tablishments limited in any consecutiv: 
7-day period to 7% of amount consumed 
during base billing month. 

Affected states are Connecticut, Dela 
ware, Illinois, Indiana, Iowa, Kentucky 
Maryland, Massachusetts, Michigan, Min 
nesota, Missouri, New Hampshire, New 
Jersey, New York, Ohio, Pennsylvania 
Rhode Island, Vermont, Virginia, West 


Virginia, Wisconsin. 


Coal Crisis Finds Petroleum Industry Able 
To Meet Substitute Fuel Needs of Utilities 


NPN News Bureau 

WASHINGTON—tThe coal strike crisis 
finds the petroleum industry able to meet 
substitute fuel requirements of public 
utilities and other essential users, and gov- 
ernment prepared, if necessary, to press 
the Big and Little Big Inch lines into 
emergency use for transportation — of 
natural gas to eastern seaboard. 

A decision on the latter move was _ be- 
ing held in abeyance in the hope ct a 
favorable turn in the strike situation. But 
U. S. agencies concerned were agreed 
that both Inchers could and should be 
utilized to maximum extent possible if 
signs point to an extended walkout of the 
coal miners. 


That industry can fill all demand from 
utilities and other consumers seeking to 
switch from ccal to residual fuel oil was 
the conclusion reached by Interior’s Oil 
and Gas Division, following a study of 
industry’s present stock position. 


OGD appraisal showed no need for 
seeking a step-up in refinery yields of 
residual because reduced bunkering re- 
quirements resulting from ban on coal 
exports should just about offset demands 
of customers converting from coal. 
Furthermore, strike crisis finds residuat 
stocks east of Rockies close to maximum 
at 31,000,000 bbls. 


Only problem, if any, seen by OGD 
concerns availability of tankers. Agency’s 
estimates-indicate a need by industry for 
approximately 50 tankers to overcome a 
deficit of about 30% in. scheduled voyage 
charter loadings not yet covered by the 
Maritime Commission. Latter has been ad- 
vised and urged to pull necessary tankers 


out of laid-up fleet as rapidly as condi- 
tions require. 


Idea of using the Inch lines in the 
emergency originated with Interior Secre- 
tary Krug and has resulted in requests 
from several gas companies for right to 
operate both facilities on an “interim” 
basis. Being made pointedly clear by 
U. S. in all conversations to date, how- 
ever, is act that such interim use would 
vot be allowed to prejudice ultimate dis- 
posal cf lines for private use. 


If lines are pressed into service, In 
terior would be in charge and control 
distribution of gas to eastern consumers 
Lines would be connected in Texas with 
existing gas lines direct from fields and 
could move, it is estimated, 65-70,000,000 
cubic feet of gas per day to seaboard, 
using only field pressures or connecting 
line pressures. 


Debatable question is how long. it 
would take to ready Inch lines to where 
they are actually delivering gas to coast. 
One gas company—Tennessee Gas and 
Transmission, which had been seeking 
emergency use of lines to meet.own com 
mitments—has estimated from 15 to 20 
days, but an industry expert told NPN 
he would nct want to guarantee that job 
ould be done in 60 days “because you 
just can’t tell what you'll find when you 


start cleaning lines.” 


Besides, oil pumping stations would 
have to be blocked off and there also is 
question of whether lines are sufficiently 
anchored at river crossings to hold in 
place when operating on gas. 


NATIONAL PETROLEUM NEwWS 





atrol 
ners 
with 


and 


OOO 
oard 
cting 


ig it 
vhere 
-oast 

and 
eking 
com 
to 20 
NPN 
it job 
>» you 


n vou 


would 
ilso is 
. 1 

ientis 


Id in 


EWS 


peaceias Rn 











Skepticism Shades 
Reaction to Pact 
Of Sinclair, OWIU 


NPN News Bureau 


CLEVELAND—Oil companies, gen- 
lly taken by surprise at the haste and 
rms involved in Sinclair Oil Co.’s wage 
tment contract with Oil Workers 
rnational Union (CIO), rounded out 


first business week after its announce- 

with reactions varying widely in 
cern and unconcern, but virtually all 
ged with skepticism. 


Sinclair and OWIU agreed to tie wages 


i. year to Bureau of Labor Statistics 
t-of-living index. with basic wages to 
nain untouched Opening “adjust 

t” of $31.20 monthly 


was granted. 
Although parties suggested this should 

ome pattern to meet rising costs, sev- 
ral major companies were quick to peint 
ut unofficially that 


ecessaril\ a 


formula was “not 
pattern—just one com- 
yany’s Way of coping with current con- 
itions; it doesn’t have to be followed.” 
“They should have given other com- 
aanies a chance to give their opinion, 
this will undoubtedly set 

pace, the rest will have to follow,” 

said “This looks like a good con- 
tract for the union, but it may put the 


little companies pretty biz 


use Since 


under a 
squeeze to meet it.” 

“Other companies may have to follow, 
but the move won't be popular,” said a 
1 ducer 

While a Kansas Independent refiner 
said he thought the contract “a pretty 

od thing—fair all around,” a _ repre- 
sentative of an integrated company said 
he did not consider the terms as fair to 
he employes as the flat one-week wage 
honus being distributed by several other 

mpanies. “As long as the cost of liv- 
ing goes up, all those people will be 
happy under these terms,” he comment- 
ed, “but if the index and their income 
starts downward, who knows?” 

Another economist said he considered 
t “dangerous” 
unreliable 


to tie wages to “a rather 
government source,” and a 
parallel view was expressed by a com- 
pany which believed it “dangerous to 
follow cost-of-living too closely” in ad- 
justments, for fear of adding impetus to 
nflationary spiral. 

It’s the old story of everyone trying 

go a different direction on the same 
“Tf there 
question of collusion in 


thing.” was another comment. 
Vel Was any 
is industry, this agreement ought to 
be a very good demonstration the op- 


} 


osite is tru 


OWIU Expects Offers 
From Other Companies 


CLEVELAND Oil Workers Inter- 
itional Union (CIO). which signed cost- 
of-living contract (see NPN Nov. 20, p. 
12) with Sinclair Oil Corp. on year’s 
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basis, expects offers from other major 
il companies, although these have gen- 
erally indicated skepticism at this kind 
of agreement tied to Bureau of Labor 
Siatistics index. 

Union will regard the initial 18c hour- 
lv inerease Sinclair as “a 
floor” for future contracts, and holds out 
threat that any company declining thes: 
terms will be faced with the blanket 25e 
raise demanded at October OWIU meet- 
ing. 

As for the 


offered by 


7 
granted by 


fat bonus payments being 
nearly a score of other oil 
OWIU’'s attitude probably 


will be to permit its members to accept 


1 
+} 


these checks, but without union form of 
“paid in full” commitment. Other points 
4 OWIU’s original demands—guaran- 
teed annual wage and health, welfar 
funds—may be 


MMpanes, 


pusned in some spots, 


but are likely to remain in background 
during wage talks in near future. Ac 
tually, OWIU concedes oil industry has 
! 


less seesonal unemployment problem 


) + 
than most 


OWIU Locals in 4 States 
Reject Bonus Adjustments 


NPN News Bureau 

CHICAGO—Local unions cf OWIU- 
CIO in Illinois, Michigan, Indiana and 
Ohio have turned down all oil company 
pay bonus arrangements offered to date 
ind favor contracts on basis similar to 
the one recently signed with Sinclair, ac- 
cording to Ben Schaefer, regional OWIU 
director. 

“Several cflers have been made us by 
the different refiners,” Schaefer said, “but 
so far no contracts have been consum- 
mated except the one with Sinclair. How- 
ever, we continue trying to bargain ecl- 
lectively and want to work out agreements 
peaceably.” 

He said that meetings were being held 
it NPN press time with Shell Pipeline 
and Cities Service refinery, East Chicago, 
with Pure and Gulf refineries at Toledo 
and The Texas Co. refineries at Lawrence- 
ville and Lockport, Ill. Bonus offer of So- 
cony-Vacuum, East Chicago was turned 
down Nov. 25, as were previous offers 
by Shell, Standard of Indiana Pipe Line 
and Standard cf Ohio, Schaefer added 


Warns Prolonged Coal Strike 
Would Close Lead Smelters 


NPN News Bureau 
NEW YORK—Lead Industries Assn 
estimates that coal strike would have 
to be prolonged over a month to force 
smelters’ shutdown, worsening lead sup- 
ply picture even further for Ethyl zaso- 
line and storage battery makers. 
Domestic production, 
decontrols and 43% 


despite recent 
price rise, remains 
in approximately same condition as_be- 
lifted. “Situation 


won't be cured overnight,” association 


fore controls were 


comments. 
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3 More Companies to Pay 
Cost-oi-Living Bonuses 


NPN News Bureau 
( LEVELAND Three more oil coi 
panies during the past week announced 
cost-of-living bonuses, bringing the to- 
tal to 20 since the first such adjustment 
was announced about two weeks ago. 
Latest to be added to the list are: 
Shell Oil Co., Inc.—One week's wag 
or salary to employes on Dec. 2. Pay 
ment to go to all on payroll as of N 
16, except for officers of company. 
Deep Rock Oil Corp.—Bonus amount 
ing to 30° of one month’s salary to all 
salaried employes earning up to and in 
cluding $500 monthly. 
in three consecutive monthly installments 
beginning Dec. 15. 
Gulf Oil Corp.—One week's regular 
base pay, in the case of hourly employes 
and one-fourth of 


Bonus to be paid 


1e month's regular 


hase salary in the case of salaried em 
ploves as early in December as_ prac 
ticable. Bonus is not to exceed $100. 

Employes on payrolls Nov. 1, except 
those in Marine department not working 
ishore, those included within a “regular 
bargaining unit” represented by a union 
ind directors and officers of company, 
ere eligible. 
that company 


Union has been notified 
is willing to make such 
bonus payments to employes represented 
by them. 


NLRB Certifies Bargaining 
Agents at Three Oil Plants 


NPN News Bureau 
WASHINGTON—Certification of bar- 
gaining agents for three oil 
units has been reported by 
follows: 


industry 


NLRB as 


Phillips Petroleum Co. (Case 16-R-1940), 
Borger, Tex. Election held on Sept. 13. Certi- 
fied (for all janitors in Borger refinery, exclud- 
ing all supervisory employes): Int'l Union « 
Operating Engs., Local No. 351, AFL, which 
received all (9) valid votes cast. 

Pure Oil Co., Wofford Oil Div. (Case 10-R- 
2142), Birmingham, Ala. Certified (for majority 
of Birmingham Bulk Plant and Yale Tire Ware- 
house employes): OWIU-CIO, which received 
42 out of 62 valid votes cast. 

Stratton Pipe Line Corp. (Case 16-R-2001), 
Corpus Christi, Tex. Election held by mail, 
pursuant to stipulation. Certified (For employes 
of company’s pipeline running from Corpus 
Christi to the Stratton and Agua Dulce fields): 
OWIU-CIO, which received all of the 9 valid 


votes cast, 


API Marketing Meeting Set 


CHICAGO—API Marketing Division 
elected Nov. 13 to hold its spring meet- 
ing at French 


April 1-2. 


Lick Springs, Ind., on 


Tidelands Suit Due in Feb. 
WASHINGTON—Supreme Court at- 


taches now expect arguments on plead- 
ings in Tidelands — suit 
against State of California to be heard 
in February, 


government's 


15 
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J. Edgar Pew, Sun Oil Vice President, Dies 


PHILADELPHIA-—J. Edgar Pew, vice 
president of Sun Oil Co. in charge of 
production and crude oil pipelines, 
died Nov. 22 at his home in Villanova, 
Pa., after a nine-month illness. He was 
76. 

He was elected president of American 
Petroleum Institute in 1924, and was 
widely known as the “father of oil field 
standardization.” Since 1936, he had 
been chairman of API’s Committee on 
Petroleum Reserves, and was on API's 
Board of Directors. 

A native of Mercer, Pa., where he 
was born Sept, 27, 1870, he was edu- 
cated there and in a Pittsburgh business 
college. At 16, he became a plumber’s 
helper with Peoples Natural Gas Co 
Pittsburgh, which his uncle, Joseph N 
Pew, Sr., had founded. Ten years late 
he joined Sun at Toledo, site of the 
company’s first refinery. 
was a co-founder of Sun. 

With the opening of the Spindletop 
Field in Texas in 1901, Mr. Pew went 
to Beaumont to start Sun’s producing 
and pipeline operations. He stayed in 
Texas until 1913, when he became an 
Independent producer at Tulsa. That 
same year he joined Carter Oil Co. as 
vice president and western manager, 
remaining there until 1919. Then he 
returned to Sun as vice president and 
as president of subsidiary Sun Pipe 
Line Co., at Beaumont. Since 1930, he 
has made his headquarters at Sun’s main 
oftice, Philadelphia. 

Standardization of oil field machinery 
and equipment was accomplished unde: 
his leadership, and he helped advance 
scientific methods of oil discovery and 
development. In 1936, he was the first 
recipient of the Lucas gold medal for 
distinguished service to petroleum in 
dustry, awarded by American Institut: 
of Mining and Metallurgical Engineers 
In the same year, he received the dis 
tinguished service award of the Texas 
Mid-Continent Oil and Gas Assn 

For three years, beginning in 1916 
he was president of the Mid-Continent 
Oil and Gas Assn. Under his presidency 
API created the Committee of Eleven 
which he headed, making the most ex 
haustive survey of oil resources ever un- 
dertaken. In June, 1945, he represented 
the oil industry in presenting data on re 
serves to the Senate Petroleum Investigat 
ing Committee. In addition to his API 
directorship, he was a director of Amer 
ican Institute of Mining and Metallur 
gical Engineers, Franklin Institute, Mid- 
Continent Oil and Gas Assn., and Amer 
ican Society for Testing Materials. He 
was a Mason and Shriner. His children 
are: John G. Pew, Dallas; George | 
Pew, of Boston, where he is with Sun 
sales in New England region; and Mrs 
Martha Elizabeth White, Dallas. He 
was a brother of John G. Pew, president 
of Sun Shipbuilding & Dry Dock Co. and 
a first cousin of J. Howard Pew, presi- 


16 


His uncle also 






dent of Sun Oil Co., and J. N. Pew, Jr., 
vice president, 

His wife, the former Martha Elizabeth 
Layng of Toledo, also survives, as do 
two. sisters. 

A funeral service was held Nov. 25 
in Bryn Mawr Churcl 
where he was a member. 


Presbyterian 1, 
Burial was 
private 
o @ ° 

For the second time in four days Sun 
Oil Co. lost an officer in death. Frank 
Cross, secretary-treasurer for more than 
10 vears, died Nov. 25 at the age of 76. 

With Sun since he became a_book- 
keeper in Pittsburgh 48 years ago, he 
was named secretary and a director in 
1901, and treasurer in 1904. His home 
was at Merchantville, N. J., and he died 
in University of Pennsylvania Hospital 
after a month’s illness. Burial was to be 


he ld Nov. 29. 


Krug Gets Resianation 
Of Reeser as NPC Member 
NPN News Bureau 

TULSA—E. B. Reeser, Barnsdall Oil 
Co., has resigned as a member of the 
National Petroleum Council. 

In a letter to Interior Secretary Krug, 
Mr. Reeser writes: 

“Following the adoption of the Na- 
tional Industrial Recovery Act of 1933, 
President Roosevelt honored me by ap- 
pointing me as one of 12 industry mem- 
bers of the Planning and Co-Ordination 
Committee. I served on this ‘committee 
until the Supreme Court declared the 
act unconstitutional. 

‘Following this, at Secretary Ickes’ 
request ‘to hold the line,’ we 
carefully under condjtions somewhat 
similar to your National Petroleum Coun- 
cil until, out of a clear sky, we were 


worked 


sent to Madison, Wis., on a conspiracy 
case, with which you are probably famil- 
iar. If not, Mr, Davies can tell you 
about jt—it was terrible. 

“Following this, I was appointed a 
member of the Petroleum Industry War 
Council, on which I continued to serve 
until its dissolution. 

“With all this background, I felt 
honored when I received your appoint- 
ment to the National Petroleum Council 

hoping I might contribute something 
worthwhile. 

“After studying the restrictions im- 
posed upon the members by the Depart- 





Accept API Board Bid 


LOS ANGELES — California 
Stripper Well Assn. has accepted 
invitation of API to have associa- 
tion president, V. R. G. Wilbur, 
serve on the institute board of di- 
rectors as an_ ex-officio member. 
Action was taken at last meeting 
of association board, 














ment of Justice, and realizing that under 
the law such restrictions are necessary, 
I have reluctantly come to the conclusion 
that I cannot contribute any constructive 
effort to the council or to your depart- 
ment which would justify the time and 
expense incident to such membership. 
Therefore, I hereby tender my resigna- 
tion, effective at your pleasure.” 


Mellon Interests to Retain 
59% of Gulf Oil Corp. Stock 

NPN News Bureau 
YORK—Mellon interests will 
of Gulf Oil Corp.’s shares, 
following sale within a few days of 399.,- 
860 shares of Gulf capital stock, First 
Boston Corp., principal underwriter, said 
last week. Stock to be sold is now held 
by members of family and various of 
their’ charitable foundations and _ trusts, 


NEW 


retain 59% 


investments. 
First Boston. said this probably was last 
sale of large block of Gulf. stock. 


SEC received plan listing three ways 


selling to diversify their 


to offer the stock, and commission made 
registration statement effective same day. 
Seven business days are allowed from 
that time to make offering. 

First Boston could not yet indicate 
which of three bases would be used. 
They are: price of last sale of stock on 
N. Y. stock exchange before public of- 
fering; $1 a share under that; or, bid 
price at close of session preceding public 
offerings, or price not more than asked 
price at session. Investment security 
firms throughout nation now are solicit- 
ing orders, however, even though price 


has not been set. 


U. S. Court Rules Sales Tax 
On Oil Exports Is Invalid 
NPN News Bureau 

WASHINGTON — Acting on appeal 
brought by Richfield Oil Corp., Supreme 
Court Nov. 25 held unconstitutional the 
levying by State of California of a 3% 
sales tax on oil sold for export. 

Court ruled, by vote of 7 to 1, with 
Justice Black dissenting, that impost vio- 
lates the export-import clause of the con- 
stitution, which “prohibits every state 
from laying ‘any’ tax on imports or ex- 
ports without the consent of Congress.” 
The decision makes possible final dis- 
position by California ccurts of cases 
brought by Richfield and other oil com- 
$2,500,000 in 
taxes, interest and penalties sought to 
be collected by the state. 

In his dissent, Justice Black contend- 
ed that the majority opinion “creates an 
He as- 


serted that “after today’s ruling Congress 


panies involving some 


island of immunity” from taxes. 


itself can neither tax nor permit states 
to tax sales like the one here prescribed.” 

Richfield’s appeal was from a decision 
cf the state Supreme Court, which had 
first denied and then upheld the right 
of the state Board of Equalization to 
collect the 3% tax on a tanker load of 
products sold to the New Zealand gov- 
ernment, F.O.B. Los Angeles for Auck- 
land. 
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Petroleum Sales of 300 Million Gals. A Year 
By 1951 Set up as Five-Year Goal of Co-Ops 


Special to NPN 
KANSAS CITY. Mo.—Co-cps served 
tice last week that they plan a $30 
million expansion” program during the 
ext five vears designed to, among other 
things, boost their petroleum sales from 
182,646,144 gals. to 300 million gals. 
for the fiscal year 1951-52. 


Revealed at the 18th annual meeting 
f Consumers Cooperative Assn. here 
Nov. 19-22, the association’s third five- 
ear program also set these petroleum 

ils; sales of gasoline and cther refined 
fuels—$23,767,698, 39% above the pres- 
ent volume; oil, grease and antifreeze— 
$8,161,465 

In a report at the opening session cf 
the meeting, Howard A. Cowden, presi- 
dent, revealed that during the last fiscal 
year the Cooperative Refinery Assn., a 
subsidiary of CCA, increased its holdings 
from 368 to 448 producing wells in Illi- 
nois, Kansas, Oklahoma and Texas. The 
wells produced 1,641,676 bbls. of crude 
r 31% of the 5,345,388 bbls. of cil used 
by the association’s three refineries at 
Coffeyville and Phillipsburg, Kans., and 
Scotts Bluff, Nebr. in 1944-45. 


CCA supplies about 200 million gals. 
of refined fuels; 19,687,377 gals. of lubri- 
cating oil and 4,758,770 lbs. of grease to 
its members and other co-cps in the U. S. 
and abroad, Mr. Cowden said. 


An increase in the control and owner- 
ship of oil wells sufficient to supply 50% 
of the crude required for co-op refineries 
instead of the present 31% is another 
CCA goal. 

Co-op members heard F. R. Grant, di- 
rector of research, tell of the newly estab- 
lished research laboratory in North Kan- 
sas City which is making performance 
tests on petroleum products. The labora- 
tory will be expanded constantly, he said. 


Plans Expansion of LPG Sales 


\ talk by M. R. Pasley, supervisor of 
liquefied fuels department, on “Modern- 
izing the Farm Home with Propane,” 
keynoted a geal listed by Mr. Cowden. 
By 1951, it is hoped, 100,000 co-op farm 
families will use propane gas for heat- 
ing, cooking and motor fuel, Mr. Cow- 
den said in his report. If the propane 
campaign is successful, CCA may find 
t necessary to build its own liquefied 
fuels refineries instead of relying on other 
companies, an official said. 


Announcing its expansion program, 
CCA officials declared that plan includes 
expansion of refining and pipeline fa- 
cilities. 

In his second appearance before the 
co-op members, Mr. Cowden told of the 
tax fight on co-ops in Kansas and other 
States, reporting that a subcommittee of 
the Kansas Legislature recently com- 
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pleted drafting amendments to the co- 
operative laws which would put addi- 
tional restrictions on co-ops. 


“The fight in Kansas and other states,” 
he charged, “is not being made because 
our opponents honestly believe co-opera- 
tives and co-cperative members are escap- 
ing their fair share of the taxes. It is be- 
ing made in the hope that some way may 
be found to end the competition of co- 
operatives by 
existence.” 


legislating them out. of 


Reporting on the formation of an in- 
ternational asscciation, Mr. Cowden said 
that co-operative tankers carrying gaso- 
line and oil from co-operative-owned oil 
fields soon would be sailing around the 
world. Terming Middle East oil fields 
a “trouble-breeder in world commerce,” 
he suggested that oil fields there be placed 
under a commission of the United Na- 
tions. 


Headquarters of the world oil co-opera- 
tive likely will be in New York, he said, 
with a branch in London. At the original 
meeting in Zurich, Switzerland, early in 
October, it was decided that the Interna- 
tional Co-operative Assn. 
would come into existence when co-oper- 
atives of 10 countries adopt its articles 
and by-laws and pledge an aggregate of 
$500,000. Mr. Cowden is secretary of 
the proposed organization. Albin Johnans- 


Petroleum 
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son, manager of Cooperative Forbundet, 
Stockholm, is chairman cf the board. 

Delegates approved the role of CCA 
in aiding the launching of a world oil 
co-operative, declaring that “this develop- 
ment is a logical outgrowth of CCA’s 
exports of petroleum products to overseas 
co-operatives, starting in 1934... and... 
will be a peace-promoting activity and 
may well be the forerunner of other types 
of international co-operative efforts in the 
field of manufacturing and _ distribu- 
tion...” 


Another resolution favored placing 
Middle East oil under a proration com- 
mission of the United Nations . . . in 
order to take this commodity out of its 
historic role as a trouble-breeder in in- 


ternational commerce. , . 


“Concentration of industry around port 


cities” was blamed for a steady “draining 
away of primary wealth in the Middle 
West by absentee owners.” A resolution 
instructed CCA management to “balance 
strictly agricultural economy with an in- 
dustrial plant wherever that is possible.” 


A proposed change in Kansas statutes 
governing co-operatives will not garner a 
single cent of additional tax revenues,” 
another closing resolution declared. 


Frank Heath, Montroe, 
elected to the board of directors to suc- 
ceed S. S. Ebbert of Quinter, Kans. Re- 
elected to the board were: Ivan Scott, 
Winfield, Kans.; T. H. Dewitt, Milan, 
Mo.: Erest Uehling, Oakland, Nebr.; 
C. H. Ensign, Scranton, N. D.; and B. F. 
Cline, Medford, Okla. 


Colo., was 


Illinois Co-op Recommends Storage Tanks 
Be Sold, Not Leased or Loaned, to Farmers 


NPN News Bureau 

CHICAGO—Illinois Farm Supply Co., 

regional wholesale co-op, at its annual 
meeting last week announced that: 


1. It will continue to restrict its ac- 
tivities in petroleum to distribution un- 
less discriminated against. 

2. It recommends to its member serv- 
ice companies (local co-ops) that they 
continue to sell storage tanks to their 
member patrons instead of loaning or 
leasing them as others in oil marketing 
are doing. 

3. Earnings of co-ops retained within 
the co-op structure and not distributed 
as patronage dividends should be sub- 
ject to the same tax treatment as other 
funds retained. 


Total net income of Illinois Farm 
Supply Co. for year ending Aug. 31, was 
$1,431,002.78, according to C. H. Beck- 
er, manager, who told the meeting that 
1946, by every measure, has been the 
most amazing. . .a year of fulfillment of 
hopes. 


Included in the total net earnings, he 


said, ‘s $1,134,42].68, earned by the pe- 
troleum division of the company.  Pat- 
ronage refunds totaled $1,094,336.06 and 
capital stock dividends, $63,082.71. Sur- 
plus was increased by $273,584.01. 

Wholesale value of goods sold during 
the year, Mr. Becker said, amounted to 
$22,008,606.96, representing ‘a 13.8% 
gain over 1945, the previous record year. 

“This has indeed been the most spec- 
tacular year in the history of our petro- 
leum operations,” he continued. “. . .Pe- 
troleum sales totaled $14,412,079.36, in- 
volving 152,460,384 gal. as compared to 
132,148,985 gal. last year—a gain of 20,- 
311,849 gal. or 15.3%. Forty-three per 
cent of this total gallonage was moved 
by the marine department, the rest moved 
through the company’s motor transport 
system.” 

Regarding future operations, he said: 
“We have felt for many years that our 
organization should restrict its petroleum 
activities to the field of distribution un- 
less we become the victims of discrimi- 
nation. The policy of recent years has 
directed management to diversity through 
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expansion into fields more closely related 
to agricultural production.” 

“We repeat,” he declared, “if the law 
of supply and demand is allowed to work 
freely between producers, refiners and 
marketers, and each branch takes only a 
fair profit, then ownership of producing 
and refining facilities should not be nec- 
If, however, artificial 
are created, we may find ourselves with 
no choice except to enter these fields.” 


essary. barriers 


During the year, the co-op introduced 
two new products, Illini Premium and 
IFS heavyeduty motor oils, which were 
developed in their own research labora- 
tory, the manager said. They are addi- 
tive oils made from solvent refined Mid- 
continent stocks, 

Two resolutions passed during the 
meeting covered the position of the co-op 
on farm tanks and income tax. The 
pany’s official spokesman, told NPN that 
since 1941, they have sold at cost, plus 
a small handling charge, more than 20 
000 farm storage tanks having capacities 
of 300 to 600 gals. They were equipped 
with hose and other fittings. 
has not loaned or leased any such equip- 
ment, it was stated. There is some ck 
mand in Illinois for 1000-gal. farm tanks, 
the co-op said. 


Cori 


The Co-Op 


Storage Tanks for Farms 
Discussed by Fla. Jobbers 


Special to NPN 

ORLANDO, Fla. — Florida Petro- 
leum Marketers Assn., meeting here 
Nov. 20, at Orange Court Hotel, centered 
discussion around pros and cons of na- 
tional uniformity in price posting, supply- 
ing farmers with storage tanks and the 
general outlook for equipment at  pres- 
ent. 

President John B. Love opened dis- 
cussion on national uniformity in price 
posting. Though no 
was taken on the matter, since there 
has been no activity along these lines in 
Florida, were requested to 
notify the association of any reports of 
an effort to introduce any 
which would prohibit large price signs at 
stations. 


association action 


members 
legislation 
Mr. Love also warned members. that 


operators of dealer outlets should bi 
vigilant against the practice of business 


brokers selling station “good will” at 
unreasonable prices. 
Following brief discussion of the 


policy of some oil companies to furnish 
farmers with storage tanks, association 
decided practice was not sifficiently 
wide-spread in Florida to require action 
at this time. 

Equipment men present generally con 
ceded that it will be some time befor 
equipment orders can be handled with 
prewar etticiency. 

The association also: 

1—Heard Mr. Love give a report of 
the meeting of National Council of In- 
dependent Petroleum Assn, in Chicago 


Nov. 12-13 and adopted a_ resolution 
thanking Hugh Thatcher, retiring coun- 
cil president, for his efforts on behalf 
of Independent marketers. 

2—Heard Miss Helen Dorman, exe- 
cutive secretary, report on the Secre- 
taries’ Conference at Chicago Nov. 11. 

3—Elected M. T. Turner, general 
manager, Moore Oil Terminals, St. Marks, 
Fla., as a new member of board of direc- 
tors. Other board members re-elected and 
the areas represented are: Tampa—M. C. 
Fordham, Royal Palm Oil Co.; Miami—- 
R. J. Grove, Superior Oil Co.; Jackson- 





ville—John B. Love, Colonial Oil Co.; at- 
large—F. T. Lakey, Southeastern Oil Co., 
Jacksonville; Cecil Thebaut, Livingston- 


Thebaut Co., Jacksonville; E. A. Rood, 
Pioneer Oil Co., Bradenton. 
All officers were re-elected. Beside 


Mr. Love, they are: Mr. Grove, vice 
president; Miss Dorman, secretary and 
Messrs. Love, Lakey and The- 
Executive 


treasurer. 
baut were renamed to the 
Committee, 

Association voted to hold the next 
meeting at Jacksonville, time and place 
to be announced later. 


NPN Check Shows 7 Oil Companies Ordered 
More Than 60,000 Farm Storage Tanks in ‘46 


NPN News Bureau 

CHICAGO — Oil companies are re- 
luctant to be quoted directly on the 
number of new storage tanks they have 
purchased for sale, rental or loan to 
farmers, but below is off-the-record in- 


formation trom seven companies: 


Company No. 1—This company denied 
report that an attempt was made_ to 
purchase 100,000 farm tanks at $72 each, 
but said “less than 50,000 have been 
ordered for distribution all over the 
Midwest.” Manufacturers are not deliver- 
ing the tanks fast enough, but deliveries 
are better, it was stated, The price last 
spring was about $60 on type of tank 
being bought by this company, but it is 
now about $70, which is “pretty devastat- 
ing in the matter of cost and book- 
keeping expense. Our Independent job- 
bers are getting some tanks, but cannot 
do much in competing because of the 


cost. 


Company No, 2 — This 
bought about 750 tanks this year and 
plans to buy about that many next year 
then quit, it was stated. Commission 
limited to 25 tanks each, 
charged to them at rental 
of $3.65 annually. He signs leases with 


company 


agents are 


M hic h are 


farmers when he puts them out, but 
chances are—said the company—that hx 
does not collect the $3.65 if the farmer 
kicks. Some of the tanks have compart- 
ments for two 
gasoline and tractor fuel. “Unless the 


grades ot gasoline, or 


practice is halted or policed, the indus 
try will soon be furnishing fuel oil tanks. 
too, which can be installed at the farm 
house and hooked up with the burner 
inside. This may end up in a back door 
deal where well be furnishing fuel oil 
tanks to customers in small towns and 
cities. 


Company No. 3—“We probably would 
15,000 tanks this years if 
we could-have gotten them, and. will 
likely buy 10,000 more next year unless 
the practice is stopped.” This company 
products 


have bought 


distributes its through many 


jobbers, who are not much interested, it 


was said, but those who are. are given 


assistance with the source of supply in 
quantity buying. However, — the 
pany is not buying the tanks and re- 
selling them to jobbers. The tanks are 
from 200 to 300-gals. each and _ cost 
from $40 to $80 each, the elevated type 
being most popular, 


coMm- 


Compan: No, 4—There is division of 
opinion within this company on supply- 
ing the tanks. Wisconsin is most active 
area in its marketing territory. Some 
farmers prefer 300-gal. underground 
tanks with rotary meters so they can 
record gallonage delivered to each farm 
tractor. was reported going 
strong for overhead or elevated type 
tanks. Both types cost about $75 each. 
Company to date has bought about 250 
of each type for installation in Wisconsin, 
Minnesota, Iowa, Illinois and Michigan. 
Jobbers who want tanks can buy from 
the company at near cost. Direct sales 


Minnesota 


to farmers are 25% above jobber price, 
or farmers may lease at 5% annually of 
the total cost—$3.50 to $3.75 each per 
year. Some company jobbers are said to 
be lukewarm and others cold on the 
proposition. Company put out about 1000 
skid tanks in Ohio in 1943-44, which were 
in addition to above. 


Apparently this large 
Division 


Company No. 5 
company is not in deep yet. 
manager said he was putting tanks out 
to large farmers only and doubted if his 


division had placed more than 25; 


how- 
ever, this company has only a small farm 


busine SS. 


Company No, 6 Company bought 
2000 of the 300-gal. tanks at $90 each 
jobbers that 
they sell them to big farmers only, as 
letting small farmers have them “would 
spoil the whole thing. The big farmers 
will buy the tanks and we'll hold them as 


customers. 


and is recommending to 


Company No. 7—Division 
said: “We have ordered quite a number 


of tanks, but cannot get delivery and 


manager 


are raising hell. Only a few have been 
received. We lease them to farmers at 


$3.50 a year. 
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M. E. Massie, Stuttgart. past president of the Arkansas Independent Oil Marketers 


Assn. is shown at right congratulating C. K. Elliott, Hot Springs 


after his election 


as president of the association at convention in Little Rock Nov. 19 


Urges Arkansas Jobbers to Strive 


For 2.5c per Gallon Operating Cost 


Special to NPN 

LITTLE ROCK, Ark. — Independent 
il jobbers must do better than equal the 
performance of their major oil company 
mpetitors, Charles L. Dorris, executive 
ice president of the Pennsylvania Con- 
imers Oil Co., of Council Bluffs, Iowa. 
ld the Arkansas Independent Oil Mar- 


h rs Assn. convention held at Little 
Rock, Ark., Nov. 19. 


He suggested that Independents ought 
um for a cost of 2.5¢ per gallon and 

ioted the following breakdown from his 
! current operations: 


expense of receiving, storing, 


selling and delivering 1.5e 
Repair and Maintenance 0.25c 
Insurance. taxes. etc. 0.25¢ 
\dministrative 0.50¢ 
TOTAL 2.50c 


In December of each year,” Mr. Dor- 
told the audience, “I estimate the vol- 
ie of business I expect to do for the 
ning year. Next, I multiply the vol- 
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ume I expect to do in gallons by the gross 
profit in cents per gallon I anticipate. 
Right now the figure I use is 3c. With 
an anticipated volume of 3,000,000 gal. 
at a gross profit of 3c per gallon, antici- 
pated gross profit is thus $90,000. Out 
of this must come all expense and profit 
if any.” . 


The average Independent marketer in 
the state of Arkansas,” Mr. Dorris went 
on, “whose business is about evenly di- 
vided between country tank wagons and 
service stations, with an oil ratio to gaso- 
line of about 21%%%. can expect a gross 
profit per gallon on all products sold of 
approximately 3.5¢ per gallon.” 


Lists Pitfalls 


lo stay in business the Independent 
marketer should also avoid these pitfalls 
Mr. Dorris advised: 


I. Too great investment in fixed prop- 
erties. The maximum safe limit should 
be about $50,000 per million gallons of 
annual volume 


i ne . 
2. Too rapid expansion, on borrowed 
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money rather than from earnings. 
3. Too liberal credit. 
4. Personal extravagances. 


He also denounced as unsound the ad- 
vice sometimes given to business men to 
delegate work to subordinates wherever 
possible. He urged his hearers not to 
think of themselves as executives, but as 


working heads of a business. 


Major oil companies need the Inde- 
pendent marketer, he concluded, because 
the Independent can operate his business 
for about one-third less than a major mar- 
keter in the same territory. 

The petroleum industry needs to sell 
the public on its contributions to the bet- 
terment of society and the needs of the 
people, in the opinion of B. L. Majewski, 
vice president of the Deep Rock Oil 
Corp. and new API Marketing Division 
vice president, 

“The industry has the job of changing 
public thinking on three points; (1) That 
we are not holding back new develop 
ments. (2) That we do not set the prices 
of our products, and (3) that the industry 
is not a monopoly,” he declared. 


No Hope for Divorcement 


The public is not interested in the so- 
called “divorcement” of marketing opera- 
tions in integrated oil companies, Mr. 
Majewski stated, for the very good reason 
that a healthy state of competition now 
exists in the petroleum industry, Im- 
provements in quality and economies in 
distribution are continuous and the bene- 
fits are quickly passed on to the con- 
sumer, 

Legislative divorcement could serve no 
useful purpose, he said, for these rea 
sons: (1) It is not practical; (2) It is un- 
economic; (3) It is unjustified. 

It is not practical because there are so 
many varieties of marketing conditions 
that no standard method of accounting 


could be set up by which to figure costs * 


and profits, he said. Possible cases could 
arise, Mr. Majewski pointed out, where 
it would be necessary to decide if a given 
marketer could legally sell in one city at 
a loss, if he sold in the whole state at a 
profit; or if some grades of gasoline, or 
items of merchandise could be sold at a 
loss. if combined sales showed a profit. 


It is uneconomic, he went on, because 
it would remove all incentives, by guar- 
anteeing a profit at every level. No one 
would be interested in a better gasoline, 
a better pump, or better service, and no 
marketer could start to sell an improved 
product, or expand into a new territory, 
because every sale would have to be 
made at a profit. 


It is unjustified because, in Mr. Ma 
jewski's opinion, Independent brokers, 
distributors, jobbers and dealers are more 
numerous and stronger today than ever 


and major Companies are rapidly desert 
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ing the service station field in favor of 
distribution through jobbers. 

“In my opinion,” he concluded, “ws 
cannot, in the American system of fre« 
enterprise, strengthen the weak by weak 
ening the strong.” 

Sees Smaller Engines 

R. K, Scales, manager of the technical 
service department of Ethyl Corp., De 
troit, Mich., in a talk illustrated with 
slides, painted a picture of the quality 
and quantity of motor fuels in the years 
to come. 

It is estimated, he said, that in 1950 
20% more motor fuel will be sold than 
there was in 1941, the peak year. The 
20% increase is based on predictions that 
five million automobiles will be produced 
per year in the years up to 1950, 

Mr. Scales, however, declared that the 
predictions were optimistic and the “au 
tomotive industry would be lucky to 
reach that goal within the next fow 
years.” 

Speaking on the octane number trends 
of motor fuels, Mr. Scales declared that 
by 1950 86-oct. gasoline would character- 
ize the premium fuel and 
fuel would reach 80-oct. 

Mr. Scales touched on proposed en 
gine designs for passenger cars and trucks 
and declared that supercharging an en 
gine does not bring about any economy, 
although more power results. In a com 
parison between a small, supercharged 
engine and a_ conventional unsuper- 
charged engine, Mr. Scales said economy 
in fuel is increased considerably with the 
use of the smaller engine design. 


housebrand 


Elect Officers 

C. K. Elliott, Pine Bluff, Ark., president 
of the Elliott Oil Co., was elected asso 
ciation president, succeeding M. E. Mas 
sie, Stuttgart. 

Other officers elected were: 

George Haering, Hot Springs, secre 
tary-treasurer, succeeding R. H. Green 
Little Rock; W. L. Owens, Little Rock, 
senior vice president; Ed Sheeks, Corning: 
Claude Blevins, Arkadelphia; E. L, Dick- 
inson, Pocahontas; Bruce B, Cook, North 
Little Rock; A. V. Rhea, North Little 
Rock, and C. P. Tollison, Hope, vice pres- 
idents. 

Elected to the board of directors were: 

R. H. Green, chairman; Ira 
Pine Bluff; M. E. Massie; R. C. Weis, 
Wheatley; R. G. Johnson, El Dorado; 
George Williams, Ft. Smith; Fred Bel- 
ford, Reyno, Ark., and Henry Buford 
Conway, 

More than 150 Independent jobbers 
from all parts of the state were assembled 
and registered. 


Foster, 


Adopt Resolutions 


Resolutions were adopted condemning 
diversion of gasoline taxes to non-high 
way uses; Opposing any increases in gas 
oline or vehicle taxes for highway con- 
struction; and calling for abolition of th: 
federal tax on gasoline. 
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Jobbers Must Work for Improved Relationships 


With Public, Majewski Tells Marketers’ Clinic 


By NPN Staff Writer 
OKLAHOMA CITY—“Unless market- 


ers take a position in industry and public 
life, someone else will,” declared B. L. 
Majewski, vice president of Deep Rock 
Oil Corp., Chicago, before the luncheon 
meeting of the first Oklahoma Petroleum 
Marketers’ Clinic here Nov. 18, spon- 
sored by the Oil and Gas Division of the 
Oklahoma City Chamber cf Commerce. 


Approximately 400 marketers, jobbers, 
dealers, distributors, consignees and serv- 
operators heard the newly 
chosen API marketing vice president say 
that no industry gave so unselfishly dur- 
ing the war, but the general public be- 
lieves that the oil industry is a greedy 
monopoly that robs them. “The oil busi- 
ness has done a poor job of selling. the 


ice station 


American public ov its contribution to 


society,” he charged. 


He reviewed the public reiations pro- 
gram voted recently by the API (NPN 
Nov. 13, p. 11) and said he hoped othe 
organizations would adopt it also. 


Says Taxes Take Third of Income 

Speaking at the 
“Impacts of 
John L. Marsh, executive secretary ol 
Ohic Petroleum Industry Committee, 
Youngstown, declared that “Even in this 
period of inflated values, taxes are taking 
approximately one-third of the nationai 


morning session on 


Taxation Upon Business,’ 


income.” 

While business is the source of all liv- 
ing and every occupation in the nation is 
supported solely by it, “Business and busi- 
nessmen have been depicted as exploiters 
of the hungry and the cold, as cheaters of 
labor, as conscienceless profiteers, as the 
No. 1 enemy of all that is good and 
wholesome in America,” Mr. Marsh told 
the group. 

Mr. Marsh pointed out that the gaso- 
line tax is a consumer’s tax only when the 
gasoline upon which the tax is paid is 
used in a private passenger car, and the 
car is not used in business. “If it is con- 
sumed in commercial transportation of 
either goods or people, the cost of the tax 
becomes a part of the cost of doing busi- 
ness and must be reflected in the price of 
the service.” 

However, he emphasized that the gaso- 
line tax, if the rate remains “reasonable,” 
is a fair and beneficial tax when used to 
provide roads, since more rcads mean 
higher gasoline consumption. But to use 
the gasoline tax for general purposes is 
“grossly unfair and inequitable. It meas- 
ures the taxpayer’s responsibility for gov- 
ernment by the distance he travels over 
the highway,” he declared. 
heard C. E. 
president of National 
Pumps Corp., Cincinnati, talk on “Pro- 


The afternoon session 


Weaver, vice 


curement of Equipment.” The parts situ- 
ation, he said, is rapidly improving, but 
the sheet steel and motor problems are 
still major ones in making new pumps 
and prospects for the next three to five 
months are not very promising. 

He urged oil men to start a program 
of complete inspection and “winterizing” 
of their gasoline pumps, lifts, and ait 
compressors, paying especial attention to 
draining water from pumps and. tanks, 
keeping lifts sufficiently lubricated, and 
checking safety valves in air compressors 

Because of the tremendous ccst of new 
dies and the great demand for pumps, Mr. 
Weaver said he did not believe there 
would be any radical changes in the de- 
sign of pumps in the near future, 

Predicts Higher Octane Gasoline 

Speaking on “New Types and Uses of 
Gasoline,” Louis W. Shank, division man- 
ager, Ethyl Corp., Tulsa, told the meet- 
ing that quality changes in gasoline would 
come in performance, better mileage, and 
more power—not necessarily greater 
speeds. 

“In my opinion, solvent processing was 
a timely discovery that was just as im- 
portant in oil manufacture as increased 
compression ratios were in engine de- 
sign,” Walter Getschman, lubricating en- 
with Mid-Continent Petroleum 
Corp., Tulsa, told the meeting in his talk 
on “New Trends in Lubricants.” 


gineer 


In speaking on what the future holds, 
“Some passenger 
cars are already equipped with larger oil 


Mr. Getschman said 


pumps for with higher bearing loads and 
increased rubbing speeds, more heat will 
have to be carried away by the oil. If 
pistons become oil cooled it is almost cer- 
tain oil coolers must be considered. Filters 
will be more efficient. Despite the addi- 
tional heat which higher output entails, it 
appears now that the better grades of oil 
available today will get the job done.” 

In his paper on “Lubrication for 
Safety,” A. L, Wiest, manager of lubri- 
cating oil department of Shell Oil Co., 
Inc., San Francisco, recommended that 
service station operators sell their cus- 
complete lubrication 
1000 miles in order to protect the car 
against mechanical failure. “Wear is al- 
ways going to be present,” he said, “but 
we can minimize it with proper lubrica- 
tion. Dust alone can completely ruin an 
engine.” 

The one-day meeting ended with a talk 
on “Problems of the Independent” by 
T. H. Marshall, vice president and 
treasurer of Anderson-Prichard Oil Corp., 
Oklahoma City, in which he urged service 
station operators to better their prewar 
standard of service and clean attractive 
facilities in order to meet the growing 
competition. 
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Public Relations Program Warrants Support of 
All Oil Men as a Guide to Better Management 


HE American Petroleum Institute took a long look for- 
ward at its annual convention at Chicago, a week ago, 
when it decided to tell the public about the important contri- 
bution the oil industry has made to this country’s advancement. 
The large organization with which the API is going to pro- 
mote its new public relations plan, and the thoroughness with 
which it will be organized in carrying on, insures the most de- 
tailed inspection and, if we may say, criticism of all of the in- 
dustry’s good and bad points. As its good points are dis- 
covered, this new and undoubtedly efficient public relations 
sales organization will make the greatest use of them; and if 
any bad points are discovered, it is most certain that this same 
efficient public relations sales organization will do its utmost 
to get them corrected. As this public relations campaign is 
being backed by the top executives of the biggest oil com- 
panies, and backed enthusiastically, this new public relations 
sales organization should find a most attentive ear among those 
who have full authority and the ability to remedy any bad 
points, 

When one reads the good opinion voiced by the public about 
the oil industry, as reported in NPN’s summary of the public 
relations program (see Nov. 13th issue), one must give great 
credit to the management of the industry for having done as 
good a job as it has, in the face of the keenest competition and 
the greatest growth, to keep the industry’s difficulties as small, 
relatively speaking, as they have been. But now, with the tre- 
mendous size of the industry, and its promise of still greater 
growth and with its entry into the manufacturing as well as the 
sale of other products, it is also most fortunate that this public 
relations program has been set up, because it will, whether so 
planned or not, be a most effective guide for more intelligent 
management of the industry in the future. 


One interesting point, and it may have more influence for 
the future than at first appears, is that the operation of the 
public relations program has been placed with other private en- 
terprise, who are experts on judging public opinion and on ad- 

sing how best to meet it. They are not immediately on the 
salary staff of the API, but are paid fees as the work progresses. 
As Chairman Haslam of the subcommittee of the program has 
put it, “We are private enterprise; we believe in private en- 
terprise; so why not patronize other private enterprise wherever 
ve can?” The industry thereby undoubtedly insures a more 
ritical conduct of the program than if it were done solely by 
traight salaried men, in the employ and under the direction 
f an industry organization. 


There are difficult times ahead for the oil industry as well 
for every large industry. The cries for greater government 
itrol will increase. The attacks on big industry, including 
|. can be expected to be continued, no matter which political 
irty is in power. The best defense the oil industry has is that 
vhich it is now preparing through this public relations pro- 
ram. One can’t help but wonder, had such a program as this 
een in operation for a number of years, during the early 
ears of the Roosevelt administration, if there would have been 

Madison case, or a Mother Hubbard antitrust suit, such as 
that administration filed and which is now pending against 85% 
f the oil industry. 


This public relations program is undoubtedly one of the 
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most statesmanlike approaches that the API has ever made to- 
ward the problems of the oil industry—an approach that de- 
serves the support of every oil man, big or little. 


API Can Help Clear Up Long-Standing 
Controversies Within Oil Industry 


ITH the inauguration of the new policies of the API, in- 

cluding the opening up of its Board of Directors and of 
its marketing department to the Independents, it would seem 
highly advisable if some of the controversies that have flamed 
within the industry could be given thorough study, either by 
the new public relations organization or the new marketing de- 
pirtment, or by a special committee named to make these 
studies. 


There have been a number of these controversial subjects 
which have been used for criticism of the major oil companies, 
and on which alleged remedies have been proposed to Congress, 
and undoubtedly will be proposed in the future. Some of the 
controversies, at least, have probably come into being and 
existed largely through ignorance and the misunderstanding of 
the facts. Undoubtedly if those facts were known by the top 
executives of the major oil companies under attack, perhaps 
they might change some of their policies and without cost to 
themselves. 


There has been rather violently injected into the atmosphere 
surrounding this reformation of the API and by its newly elect- 
ed vice president in charge of marketing, the old controversy 
of divorcement of the different major departments of the oil 
companies from common ownership, This subject was discussed 
by Vice President Majewski, in charge of marketing of the 
API, at the Arkansas jobbers’ meeting the week after his elec- 
tion to office. He vigorously opposed not only the idea of 
divorcement, but contended that such separation was impos- 
sible. 


NPN has never been in accord with this proposed divorce- 
ment by legislation, of major oil company activities and it has 
In fact, NPN has felt that the subject has been 
given undue publicity, because, at least, some of its advocates, 


frankly said so, 


knowing that such legislation was most unlikely to pass, ap- 
peared to be maintaining the battle for it for political purposes 
only. It is an old political axiom that an issue that will soon 
be settled is not a particularly good issue for a professional 
politician to ride. 


Here is a subject that is well worth statesmanlike considera- 
tion in the new spirit of the API. There is a reason why this 
fight has been made, and it would well behoove the API to 
ascertain that reason, and see if, by getting at the facts, the 
advocates cannot be satisfied, or the things of which they com- 
plain cannot be remedied, if they need remedying. 


The divorcement issue stems from the belief of many small 
competitors that the major oil companies subsidize their mar- 
keting operations from the profits of production, pipeline, and 
refining operations. These Independents have believed for 
years, not without some justification in the cases of some major 
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oil companies, that most marketing departments have been op- 
erated at great loss. That was true, at least years ago but we 
do not believe it is true of many companies today, from in- 
formation which has been given us. However, these Inde- 
pendents see evidence from time to time where major oil com- 
panies do things in marketing that suggest an unlimited amount 
of funds which can be poured into marketing operations seem- 
ingly, regardless of the profit and loss of those operations. T 
day there is the glaring example of a few major oil companies 
putting millions of dollars into farm tanks, which they loan to 
farmers at a wholly unprofitable rental. 

An investigation of this belief among the Independents, say, 
by those who are conducting this new public relations program, 
might bring to light the fact that a highly unfavorable story is 
being told the public, as well as Congress, and perhaps state 
legislatures, a story which, added to all the other stories and to 
the misinformation which the public has, can make the public 
believe that there are monopolistic practices by major oil com- 
panies as well as a desire to destroy the smaller competitors. 

Such an investigation would develop the belief of Inde- 
pendent competitors that every tub should stand on its ow 
bottom; that every marketing operation should rest on its own 
profit and loss statement, and, to be sound business, every op- 
eration should be planned to produce a profit. 

The statement has been made, and it was made, we believe, 
by the new vice president of marketing of the API, that, be- 
cause of the vast size and ramifications of the major oil com- 
panies, it was impossible for them to set up a separate profit 
and loss statement for their marketing departments, If the 
skilled executives promoting the new public relations program 
ascertained that this belief existed with some majors it would 
seem that they might also tell their respective companies where 
to employ skilled accountants who could separate the income 


and expense and investments of marketing operations from all 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, Penton Building, Cleveland 13, Ohio. 








the other operations. In fact, from our personal knowledge, we 
believe that is done practically universally today. 

To achieve the end sought by the small competitors in this 
demand for divorcement, it is not necessary to separate the 
physical properties or operations, as all that the competitors 
are desiring is that the marketing departments do stand on their 
own income and expense. 

If it is true, as NPN believes, that most major oil companies 
are operating their marketing departments at a profit, the di- 
vulgence of that fact should go a long ways towards causing 
the advocates of divorcement to drop their protests. And if it 
is true that some companies are not operating their marketing 
departments at a profit, such a divulgence of the facts as to 
other majors should cause these companies to change their pol- 
icies, and to pursue the sound business practice of converting 
their marketing departments, if they can, to a profitable basis. 

This is a fair illustration of some of the subjects which the 
new point of view among’ the top executives of the oil com- 
panies may prompt the API to take up, to the end of reducing 
the inner oil industry’s misunderstandings, and as well, per- 
haps improve their own operations, if they need improvement. 

If the API and the top oil executives will look back over the 
86 vears of the oil industry, they will see that, in the main, the 
complaints of the Independents, whether they were those of 
ihe producers in the early days, or of the Pennsylvania refin- 
eries in the later days of Pennsylvania, or ot the Midcontinent 
producers and refiners or the jobbers today, have, with practi- 
cally no exceptions been directed accurately against major oil 
company bad practices. The study of this history will show 
conclusively that every single suit and investigation has been in- 
stigated and promoted from within the industry by those who 
thought that injustice was being done them; and the study of 
that history will show that, in a large number of these suits and 
investigations, the courts and the legislatures and Congress have 
held that the complaints were well justified. 

Real statesmanship, intelligently applied within the oil in- 
dustry, should make our next 86 years relatively peaceful, 
when compared with the last 86 years. NPN says, frankly and 
most sincerely, it has the greatest of hope and confidence that 
those who are making the oil industry truly public relations 


minded, should achieve for all of us another 86 years of peace. 








Letters to the Editor 
Fred J. Plattner, general 
superintendent 
General American Tank 


FROM: 


jection to it. 


Carteret, New Jersey 

I have read with great interest the 
editorial contained in your Novem 
ber 6th issue on the matter of labor 
relations as prepared by Mr. Vande- 
veer. 

Certainly there is a crying need for 
the type of change which Mr. Van 
deveer outlines and with the whole 
country and the new Congress in par 


ers.) 
FROM: 
ticular, searching for some means ol! 
straightening things out, this plan 
might be very welcome to them. 

I think Mr. Vandeveer is to he tion of Mr. 
congratulated on the thought that has md program 
very evidently gone into the prepara- strikes me as 
tion of this plan and the thing that im- 
presses me most is that any labor 
leader who is honestly and sincerely 





trying to do the right thing and ease 
the situation, can find no proper ob- 


Storage Terminals Since Mr. Vandeveer has done a 
good job of making the plan fair and 
equitable both ways I especially urge 
that copies be made and sent to all of 
the new members of Congress. (Edi- 
tors note: Copies of Mr. Vandeveer’s 
article have been sent to all members 
of Congress as well as to other legis- 
lative, business and journalistic lead- 


A. A. Davis, president 
Davis Oil Corporation 
Rochester, New York of this kind. 
I congraturate you on the publica 
Vandeveer’s editorial 
labor relations. It 
a plan that, while it [enjoy 
might be subject to some compromise 
and revision, should provide a_ basis 
which is fair and workable. 





FROM: P. O. Fowler 
Tulsa Refined Oil Co. Inc. 
Tulsa, Oklahoma 

I have: just read the editorial by 
W. A. Vandeveer, president of the 
Allied Oil Company of Cleveland. 

It seems to me that this man is try- 
ing to be fair to both organized labor 
and business, and I believe he has 
touched on some of the vital points 
standing between management and 
labor. If something like the plan out- 
lined in his editorial could be worked 
out by the national government I be- 
lieve both business and labor could 
function better under a national law 


I enjoyed reading this editorial and 
am forwarding it to both of our con- 
gressmen and. senators. 

Petroleum 
News very much as it helps keep the 


reading the 


oil industry in touch with what is go- 
ing on throughout the nation. 
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COST ACCOUNTING 


Control System Helps 
Cut Operating Costs 


By FRANK C. STURTEVANT 
NPN Staff Writer 
\ successful cost control system for oil 


marketing recently installed by Spartan 
Petroleum Co., Spartanburg, S. C., pro- 


ides for: 

1. Monthly detailed breakdown 
ot ill Ope iting costs 

2. Close study of all variabl 
costs, both by management and by 


1 competent outside auditor. 

3. Profit and loss by class of 

| :oduct 

Adoption of the new system already 
1as made it possible to reduce some op- 
More important, however, 


erating costs 


it provides a means for more accurate 
planning ahead, which the head of the 
business, R. L, Mitchell, believes will be 
of great help to him in the coming 


period of more intense competition. 


Under the old plan, in use since the 
business began in 1927, an annual sum- 
mary showed how much business had 
been done and how much profit had 
been eared at the end of the year. But, 
it did not show which class of products 
earned the most profit, nor which ex- 


penses were the heaviest, and why. 


“IT found our dollar volume was_ in- 
Mitchell, “but our 
Furthermore, as | 
petroleum marketinz 


creasing,” said Mr. 
profits were not. 


viewed the future. 














Samples of Control System Cost Reports 
Under a new cost control system detailed cost reports are placed on the 
desk of R. L. Mitchell, president, Spartan Petroleum Co., covering all phases 
of the business. To illustrate the kind of information made available for 
management, by such a system, a specimen of a recent truck operation report 
for September is reproduced herewith: 
Cost of Truck Operation Individual Truck Cost Report 
VARIABLE EXPENSE Cost Cost 
Gas 718 gals. $ 136.20 ; eae 
Oil 99 ats. 21.48 Gas 148 $38.37 
ee 1] 11.00 Oil a qts 658 
Wash 1] 11.00 a 2 2.00 
Gear Oil 50 shots 11.65 Wash : 2.00 
9107 Gear Oil 21 shots 5.25 
Repairs 121.97 ened eo 1 
Pires 54.45 Re pairs 12.19 
a ‘ Tires 13.82 
rOTAL VARIABLE $ 367.75 Chauffeur Salary .. ’ 
Portion of Supervisor’s Salary ° 
FIXED EXPENSES Insurance 8.58 
Chauffeur Salaries $ 677.71 License & Taxes pp 
Insurance 34.32 Depreciation 10.65 
peng ae 17.53 Miscellaneous & Overhead 7.50 
Depreciation 44.77 
Misc. & Overhead 30.00 
a TOTAL COST ° 
rOTAL FIXED EXPENSE $ 804.33 
SALES 
TOTAL VARIABLE & FIXED Gallons 
EXPENSES 7 
Total Variable $ 367.75 Gasoline 93,405 
Total Fixed 804.33 Kerosine 3,099 
rOTAI $1172.08 Fuel Oil 6,745 
— Motor Oil 1,088 
SALES Gallons Grease 34 
Total Gasoline 186,791 . 
Total Kerosine 22,371 
Total Fuel Oil 14,402 rOTAL GALLONS 104,371 
Total Motor Oil 3,020 , 
“tear fips 36 TOTAL COST PER GALLON TO 
. DELIVER .00256 
rOTAL SALES 226,670 
rOTAL COST PER GALLON 
rO DELIVER .00517 ° Exact figures intentionally omitted. 
NOVEMBER 27, 1946 





Profit Points 


The new cost control system in- 
stalled by Spartan Petroleum Co. 
shows where money could be saved 
by: 

1. Closer supervision of service 
station construction, to prevent 
costly errors. 

2. Direct purchase of construc- 
tion materials, at lower prices. 

3. Hiring a supervisor at truck 
loading rack, to cut product losses. 

1, Increase in tank truck ca- 
pacity. 











was coming into a period of intense com- 
petition and I wanted to be swe we 
were all set for it.” 

Spartan Petroleum Co, employed an 
outside auditor on a retainer basis and 
Mr. Mitchell laid the problem before 
him. After thorough study and discus- 
sion, a tentative breakdown of costs was 
adopted. The program was discussed 
with Atlantic Refining Co. cflicials in 
Philadelphia, whose products are han- 
dled by Spartan. They 
tions. 


made sugges 

Decisions had to be made as to how 
far it would pay to subdivide costs. Not 
all of the initial decisions were satisfac- 
tory in practice and after a trial, some 
The chart cf 
reproduced with this article 
p. 26), enumerates items of cost found 


were altered or dropped. 
accounts 


in any oil marketing business, exclusive 
of TBA lines. At Spartan 
corporation, Tire Sales, Inc., was formed 
for handling TBA business and, while it 
also is controlled by 


qa separate 


a similar cost sys- 
tem, its operations are not discussed in 
this article. 

The chart of accounts (shown separate- 
ly) is nothing more than an index for 
guidance of the office employes in post- 
ing labor and material charges to the 
proper classification. At the end of each 
month reports are drawn off of the 
amounts accumulated under each head- 
ing, and a cost analysis is prepared for 
Mr. Mitchell’s guidance. 
a professional accountant is reeommended 


The services of 


in organizing and operating a cost system, 
so that a sound combination of overhead 
and direct costs can be compiled to show 
the true costs of each phase of operations. 


Shows True Truck Costs 


How this works in the oil jobbing 
business is best illustrated by a typical 
report of some truck operation costs re- 
cently prepared for Mr. Mitchell, and 
reproduced in box on this page. This 
report has three important virtues of in- 
terest to oil jobbers: 

1. Every overhead cost is in- 
cluded. 


2. Maintenance expense is shown 


separately. 

3. Cost per gallon is figured for 
each truck and for the whole fleet 
The division of costs into two groups, 
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Cost Accounting 





called Variable Expense and Fixed Ex- 
pense, is a matter of convenience. Some 
accountants prefer to classify them as 
Direct and Indirect Costs and might also 
prefer to include drivers’ wages with Di- 
rect Costs. But the important thing to 
note here is that all the details are avail- 
able and each item is shown in true re- 
lation to the whole. 

In the beginning it was necessary to 
decide, for example, if the cost of gea1 
oil and grease could be lumped togethe: 
or carried as separate items, It was con- 
cluded that anything connected with 
truck operations should be fully item- 
ized. 

Questions like these should always be 
answered by determining what will best 
serve the executives who are going to 
use the figures. Professional accountants 
are an invaluable aid to an oil jobber, 
but management alone should decide 
what figures it wants and can use, and 
how much should be spent to get them 

It is obvious the collection of detailed 
costs like these involves some additional 
expense in the conduct of the business. 
In the case of Spartan Petroleum Co. it 
was necessary to expand the office force 
by adding two more clerks. Thus, at the 
outset, management has to commit. it- 
self to an increase in overhead expense, 
and it must do so without having any 
proof in advance that the expense will 
point the way to savings large enough to 
offset the cost. 


How Costs Are Recorded 


In operation the clerical work falls 
into cycles geared to whatever payroll 
plan is in use. It is customary in all 
businesses to make up and balance a 





complete, record of the money due each 


individual at the end of a pay period. 
After the payroll checks or cash have 
been distributed, the payroll record be- 
comes a cost record and amounts are 
posted to prop er account numbers. In a 
large business the account number would 
be determined by a foreman and written 
on a time card. 

In between payroll periods, invoices 
can be checked, approved and paid. At 
the time an invoice is approved it should 
be assigned an account number, which 
should be written on its face. 
usually are handled in groups and _post- 
ing to the proper account can be done 
whenever convenient. Selection of the 
right account for most invoices, such as 


Invoices 


those for rent or advertising, becomes a 
familiar and simple routine within a 
short time. Unusual bills can be referred 
to management in small organizations. 
In large companies, this is determined 
before a purchase is made and a writ- 
ten purchase order is issued, bearing the 
proper account number. 

No special forms are needed, unless 
invoices become too numerous. Many 
accountants consider a simple rubber 
stamp on the face of each invoice, with 
1 space to write in the proper account 
number to which the bill should be 
charged, as quite adequate for even a 
large flow of invoices. If several invoices 
are received from the same supplier dur- 
ing a single month they can be stapled 
together with an adding machine tape, 
showing the total, stapled to the out- 
side. This takes care of groups of small 
bills sometimes rendered by mill supply 
ind office supply houses. 


Invoice amounts can be entered on a 


ledger page, or on a ledger card if that 
system is in use, or typed on a sheet of 
paper. Any accountant can set up the 
bookkeeping mechanics, once he under- 
stands the kind of figures wanted, Fairly 
complete payroll records already exist in 
all businesses. Social security, compen- 
sation and a variety of other regulations 
make them mandatory for anyone in th« 
oil jobbing business. Running off add- 
ing machine tapes, posting to proper ac- 
count numbers and balancing for ac- 
curacy are but routine steps known to 
all bookkeepers. 

An examination of the Spartan truck 
cost analysis will indicate how both labor 
and material costs are drawn from the 
various account numbers and assembled 
into a report. Once the framework of 
such a report is constructed by an ac- 
countant, showing the proper items to 
be included, subsequent reports covering 
later periods of time can be assembled 
by anyone with access to the figures. In 
setting up the original form, however, 
management should again make all the 
decisions, even though experience may 
dictate later changes. 

Before considering the expense of a 
cost control system of this type, most oil 
jobbers will ask: Will I get anything 
out of it, except some neat pages of 
figures? The experience of Mr. Mitchell 
wili be of some help in answering that 
question. 

Savings in Building Costs 

The first fact emphasized by the initial 
cost reports, was the rapidly rising ex- 
pense of service station construction. Ac- 
cordingly Mr. Mitchell selected it as 
the most lucrative field for cost investi- 
gation. Gradually he took over the buy- 


Although weather conditions are less severe, Spartan Petroleum Co., Spartanburg, S. C., built a cement block shelter for 
the truck loading rack. Cost studies showed a supervisor was needed to oversee all truck loading operations and check 
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against product losses in bulk plant handling 
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Gasoline in the summer...fuel oil in the winter...and a wide range of packaged 


goods continually: all in a year’s work for the new Gar Wood “Marketer.” Built for 


Se 4 ECI FY years of efficient service, the “Marketer” is ruggedly constructed, light weight... 


loads and unloads easily...is moderately priced, and low in upkeep. One “Marketer” 


does the work of several body types...delivers more products per unit... means 
} greater profits. 

While the “Marketer” is but one of the many new 

Gar Wood Tanks... its modern design, practical 

engineering, and efficiency of operation are typical. GAR woopD 


Remember: Gar Wood builds tanks completely 


equipped to suit your particular requirements. 7 rc | 


Whether you're handling fuel oil, gasoline, or TRADE mare 
INDUSTRIES 






package goods...you’re sure of quality, design, 


ond performance when you specify Gar Wood. 
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ing of all building materials, rather than 
buying through a contractor. He found 
that he not only realized large savings 
but obtained more adequate supplies. 

It then became apparent that worth- F 
while savings could be accomplished by ; 
continuous close supervision of building 
construction, Many seemingly small er- Fe 
rors made by construction workmen re- eS 
quired more time to correct than was i 
consumed in the original installation. 
[Typical mistakes were fill pipes to stor- 
age tanks set at too low a level, or omis- 3 
sion of needed electrical outlets. Costly 5s 
mistakes could not be prevented, in spite 
of blueprints, when only contractor su- 
pervision was available. 








Tank truck delivery costs also form a 
large part of an oil jobber’s business, 
and here Mr. Mitchell found a number 
of points where closer control was need- 


To help these key men do a better job running Spartan Petroleum Co.. R. L. 
Mitchell, president. installed a new cost control system, showing profits by de- 





partments, month by month. Key men shown here are (left to right): W. E. Bates. ed. Curiously enough, one of the first : 
C. M. Burns and W. S. Petty. of Tires Sales, Inc., (TBA subsidiary); H. B. Kingsolv- things his cost study showed was the 
ing III, Greenville Petroleum Co. (Greenville bulk plant); W. R. Johns, E. B. Graves. need for hiring another man. This man y 
Jr. and R. E. Mitchell. all of Spartan Petroleum Co., H. W. Stinespring. Greenville acts as loading supervisor at the main bi 

Petroleum Co. and R. L. Mitchell bulk plant in Spartanburg. # 


Formerly, it was supposed to be an 








‘Chart of Accounts’ Used by Spartan Petroleum Under Control System 
This “Chart of Accounts” is reproduced here by permission Acct. ” t 
5 sa . ee me No. ame ha 
of Spartan Petroleum Co. All of the subdivisions are familiar 223 Reserve for Depreciation—Plant Property 
parts of petroleum marketing, such’ as« Truck Operations and 224 Reserve for Depreciation—Service Station Equipment 
tienen of Seine: Greil E il 925 Reserve for Depreciation—S. S$. Land and Building 
amtenance Of Service otauon Hquipment. 225-C Reserve for Leasehold Improvements 
y : : 226 Reserve for Federal Income Tax a 
Charges against these accounts can arise from invoices for 327 Reserve far Stake Become Tax ; 
materials or supplies purchased; outside, or from wages paid 231 Mortgage Payable 
‘ ay 311 Surplus ; 
out through the regular payroll: 312 ee a eT ee ee bi 
‘i . : 313 Profit and Loss | 
» pla 1 y est: . _ .— > 
rhe chart follows long establish d accounting procedure ae Se hid 
and is applicable to any oil marketing business. The numbers 401 Sales Gasoline 
assigned to each account are just a time-saving device, so om - tag a 
‘ 404 Sales otor 01 
that the full name of the account need not be written out 106 Sales Fuel Oil 
in full ow invoices, payroll records, etc $10 State Tax on Gasoline Sales 
411 Purchases Gasoline 
413 Purchases Kerosene 
. t14 Purchases Motor Oil 
_ Name 416 Purchases Fuel Oil 
“es , 122 Miscellaneous Income 
100 Cash 301 Salaries Administrative f 
101 Commercial National Bank-—-Building Fund 502 Salaries Office | 
102-A Commercial National Bank 303 Wages & Extra Labor : 
102-B Citizens & Southern Bank 504 Customers Commission ; 
102-C Citizens & Southern Bank—Dividend Account 321 Stockholders Dividends ; 
103 First National Bank—Philadelphia 511 Advertising i 
111 Inventory*—Gasoline 312 Bad Accounts . 
113 Inventory— Kerosene 510 Donations { 
114 Inventory—Motor and Lubrication Oils 513 Depreciation * 
121 Accounts Receivable 314-1 Maintenance Trucks —Repuairs } 
9 Notes Receivable 514-2 peration Trucks—Gas & Dil 1 
131 Office Equipment 315 Heat-Lights-Water 
132 Delivery Equipment 316 Insurance 
133 Plant Account 516-4 Life insurance on Employees 
134 Cash Bond to Surety Company 517 Legal & Auditing 
135 Service Station Equipment 518 Licenses 
136 Investments—-Service Station Land & Buildings 519 Maintenance Plant 1 
137 Investments—Stocks end Bonds 321 Printing-Postage-Stationery 
138 Improvements to Leaseholds 522 Taxes ; 
“td Prepaid Insurance 523 Telephone & Telegraph : 
40 Prepaid Interest 524 Travel } 
i oe Payable 324-A Sales Promotion 
202 Notes Payable 525 ‘SSeneral Expe 
, a , ‘ AXPensc 
202-A Long Term Equipment Notes Payabl 526 Rent 
208 State Gasoline Tax—Accrued 527 Maintenance—Service Station Equipment 
206 Federal Old Age Benefits Payable 5329 S. C. Unemployment Compensation 
205 Federal Excise Tax Payable 330 Federal Old Age Benefits 
poe - a Unemployment Contribution Payabl 601 Dividends Received : 
207 Vithholding Tax 802 Interest Paid ! 
221 Reserve tor Depreciation—Oftice Equipment §01-B Interest Received ; 
222 Reserve for Depreciation—Delivery Equipment 225-8 Reserved ‘or Fire Loss 
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@ True the Red Seal pump has a fine porcelain-like 
finish. But there’s more than meets the eye! _— 


The steel panels are first degreased and freed from 
scale and rust. Then each panel is Bonderized—im- 
mersed in a special solution that permits the prime coat 
of enamel actually to “sink in’ before baking. It be- 
comes securely anchored to the metal. After this, the 
finish enamel, likewise baked on, provides the attrac- 
tive porcelain-like exterior that is there to stay. 





At the heart of the pump is the Red Seal Meter—the 
same type of meter that is giving faithful service on 
thousaads of tank trucks and loading racks throughout 
the country. It uses a long-approved principle of posi- 
tive displacement measuring, has only one moving part 
in the measuring chamber—the piston. No intricate 
valves to get out of order, no piston rings or leathers 
to replace. Here is simplicity that makes for accuracy. 





geen 


Precision engineering is backed by careful quality 
control of materials, strict supervision of every step in 
production, meticulous testing of alt mechanisms before 
they leave the factory. The result is a pump you can bank 
on for a long life of trouble-free operation. 


And behind all this is Neptune’s Single Unit Replacement Plan. Give any piece 
of machinery a long enough “stretch” at hard labor, and it must wear or need 
attention. The Neptune replacement plan permits you to trade in Compact Unit, 
motor, register, or hose reel at /ow cost—eliminates expensive servicing and re- 
pairing in the field. No wonder owners consider the Red Seal most economical! 





Find out a// about the Red Seal Pump—inside and out. Write the nearest 
Neptune office or petroleum equipment jobber. Do it today. 
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EPTUNE RED > KL BUMES 


ri wi 
Accurayy ean bank on 


NEPTUNE METER COMPANY 
50 West 50th St. - New York 20, N. Y. 





\ 

Branches and Worehouses: Atlanta, Boston, Chicago, Dallas, Dener, Kansas City, Mo., Los | 
Angeles, Louisville, Philadelphia, Portland, Ore., and San Francisco. 1.176 ‘ 
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piece 
need 
Unit, 
id re- 
nical ! 


earest 


economical short cut to have each truck 
iriver come into the bulk plant office, 
sign for his load and load it himself at 
the truck loading rack. The use of 
meters alone, without supervision, did 
not prevent numerous inaccuracies 
which, though small in themselves, had 
1 way of mounting up to large losses 
or the company. In Mr. Mitchell’s 
ypinion, the money spent for a super- 
isor’s salary has been a _ profitable in- 
estment 


+ 


The supervisor has plenty of time to 
nspect bulk plant equipment and to 
keep it in top notch condition. Tank 
ind piping leaks are repaired at once. 
Careful checking has proved that the 
mallest leaks, if they are continuous, 
ire the source of large losses by the end 
f the vear. 


To further losses, 


reduce product 
hown by the cost records to be quite 
onsiderable, it was decided to improve 
loading methods. Excessive splashing 
ncreases the evaporation rate and one 
vay to stop this is to load from the bot- 
tom. This was made easy at the Spar- 
tan loading rack, where a short length of 
pipe was screwed on to every hose noz- 
‘le. The length of pipe is long enough 
to reach clear to the bottom of the truck 
tanks, and bottom loading is now stand- 
ird practice for all Spartan Petroleum 


trucks 


Setup Inspection Contest 


Just recently Mr. Mitchell decided 
that truck care would be promoted by 
in inspection contest, with a monthly 
prize of $5 to the driver with the best 
record, The contest rules are as fol- 
lows, and it should be noted that while 
they are simply stated, they cover a lot 
f ground 


l. Efttective today (Oct. 14, 1946), 
i monthly contest on care of trucks 
vegins and will be continued until 
further notice 


} 


2. Trucks will be inspected each 
Friday p.m. at close of week, the 
weekly reports added up, and the 
winner each month will receive five 
$5) dollars bonus 


3. Trucks will be judged as fol- 


ws 


i. 20 points for overall cleanli- 
ness and appearance 


30 points for engine and en- 
zine compartment cleanliness 


30 points for accessories, gas 
ind radiators, oil breathers, 
valve caps, air cleaners, etc., 
in working order 


1. 20 points for correct minor 
working, 
pressure, wind- 
shield wiper working, etc. 


idjustments, horn 
correct _ tire 


1. Truck age will be considered, 
e. new trucks will be more harsh- 
ly judged 


The cost analysis also indicates, Mr. 
Mitchell says, that a switch to larger 
upacity tank trucks would be advisable 
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General Petroleum Plans New Administration Offices 
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Shown here is an architect's drawing of the administration building planned in 
Los Angeles by General Petroleum Corp., western affiliate of Socony-Vacuum Oil 
Co. Consisting of a street floor and 12 additional floors, construction is expected to 
start about July. 1947, at a cost exceeding $5 million. S. J. Dickey, General presi- 
dent, emphasized that construction will not be permitted to interfere with veterans’ 
building program. About 1200 General Petroleum employes will occupy administra- 
tive offices while some surplus floor space and street floor stores will be offered for 
rent. In addition a garage building will be erected on adjacent property to relieve 
parking and traffic congestion 





As trucks become available, those of 
1000-gal. capacity will be replaced with 
3000-gal. capacity, but the nature of the 
company’s business always will require 
some small capacity tank trucks. Many 
customers in the area, particularly users 
of fuel oil and tractor fuels, do not have 
tanks of sufficient size to take larger 
dumps, so that truck equipment must be 
geared to their needs 


There are many ways, Mr. Mitchell 
points out, where management can im- 
prove efficiency and reduce costs by giv- 
ing close supervision to one phase or 
The question 
is which phase needs the most attention? 
He feels that a good cost control system 
is needed to show where important sav- 
ings can be made. ‘Otherwise, he says, 
a haphazard approach may easily lead 
to the expenditure of $10 worth of man- 
agement timé on an operation where, at 
most, only a few dollars &aVings are pos- 
sible. 


another of the business. 


Prior to organizing his present . busi- 
ness in 1927 Mr. Mitchell spent 10 years 
with Standard of New -Jersey, «so he is 
now a veteran oil man. A part of his 
present policy is to have some young 
men in training ready to take over key 


jobs in case of need. In this, and else 
where in the 


business, he gives great credit to the 


general conduct of his 


advice and assistance made available to 
him by his supplier, Atlantic Refining 
Co. _ Whenever desired Atlantic puts his 
prospective young executive through a 
complete course of management train 
Ing, covering all angles of the oil busi 
ness, and is always ready to help out on 
any other problems which may arise 


Spartan Petroleum Co. now operates 
five bulk plants in Spartanburg and near 
by towns. Its service stations are locat 
ed throughout some 10 counties in the 
western part of South Carolina and a 
small portion of North Carolina. Most 
of its products come in from the Planta 
tion pipeline (which .passes through 
Spartanburg), with the exception of high 
test gasoline which is delivered by trans- 
port from the marine. terminal at Wil- 
mington,>N. C 


NEXT WEEK: A second article 
by Mr. Sturtevant on the Spartan Pe- 
troleum Co., covering its TBA sub- 
sidiary, Tire Sales, Inc., will appear in 
Dec. 4 National Petroleum News. 
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Competitors Find Future in Partnership 


Depression-Born Mid-South Oil Co. Opens New Headquarters 
In Memphis, Fulfilling Prewar Expansion Plans; Terminal, 


Barreling Plant, 


By HERBERT TAYLOR 
NPN Staff Writer 


Open house will be held by Mid-South 
Oil Co. at its new headquarters in Mem 
phis December 5-6-7. This plant, at a 
recent preview for a group of oil men 
was termed by one Independent jobber 
as the kind of operation “we all dream 


of having ourself some day”. 


The plant, on a 40-acre site on the 
Fennessee chute of the Mississippi River 
river terminal (which also 
acts as a bulk plant for the Memphis 
area) a lube oil barreling plant, a ware 
house for TBA items and the company’s 
general offices. It is the latest chapter 
in the history of Mid-South Oil Co., a 
depression-born Independent fathered by 
two former competitors. 


Ellis T. Woolfolk, Jr.. and Jesse 1 
Wooten organized the company in Tuni 
ca, Miss., in 1933. 
but bitter competitors in the oil business, 
after seeing a nice piece of business slip 
away to a third competitor, decided ther 
would be more profits and a better future 
in becoming partners rather than remain 
ing business rivals. 


includes a 


These good friends, 


It was decided that the best deal was 


Warehouse Designed for Top Efficiency 





Profit,/Points 
This story describes 


|. Details of a new bulk plant 
plant, TBA 


warehouse and general offices. 


lube oil barreling 


2. Time and money saving in- 


novations in the new plant. 
3. Operator's ideas of private 

selling 

brand operations. 
t. Merchandising TBA 


plants. 


brand versus national 


at bulk 


9 Profitable promoticn of trac- 


tor business. 











to operate as an Independent jobber, but 
under the banner of a 
major company, Pure Oil Co. was se- 
lected as the supplier, and Mid-South 
is now an affiliate of that company, follow- 
ing Pure’s broad marketing policies, but 
a pattern to 


to do business 


operating independently on 
fit its own territory and problems 


he first month’s business at the bulk 


plant in Tunica, a small town in the Mis 





Former business rivals, now partners, are Ellis T. Woolfolk, Jr., president of Mid- 
South Oil Co. (left) and J. D. Wooten, vice president. 
pendent oil men graduated from college, Woolfolk from Davidson College, Wooten 
from Mississippi State, they became competitors in the oil business. When com- 
petition and the depression made the going tough, they became partners 
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When these southern Inde- 


sissippi Delta a tew miles south of Mem 
phis, totaled 16,000 gals. 
than the 
some of the company’s hundreds of sta 
three 
10 bulk p’ants, four Mississip 


That is less 


today gallonage pumped by 


tions in states, which are now 
S¢ rved by 
pi river terminals and by rail and trans 


port service. 


Within three vears the company added 
a bulk plant in Memphis, with the idea 
of operating there and extending opera 
tions between Memphis and Tunica. This 
proved successful and soon another plant 
was opened in Clarksdale, Miss., about 
80 miles south of Memphis. As bulk 
additional stations became 
profits were put back int 
From these profits cam 
bulk plants, service stations and a_ big 
farm business built up by 1945, with op 
erations from the Kentucky line to lower 
Mississippi and in Arkansas. 


plants and 
profitable, 
the business. 


Also resu't 
ing was the need for enlarging the out 
grown and outdated Memphis bulk plant 


Laid Plans During War 


plant 
started during the war and, because the 


The plans for the new went 
company was a large supplier for govern- 
priorities obtained 
completed plant. Be 


ment projects, were 
for the 
fore laying out plans for the plant, both 


Woolfolk and Wooten 


bulk plants and oil company operations 


recently 


Messrs. visited 
headquarters in various parts of the coun 
trv to get ideas 

They then incorporated the results of 
with their experienc: 


these inspections 


ind the knowledge of their own operat 
ing conditions and ideas for future ev- 
had plans drawn. Result 
was a project made exactly to fit into 
Mid-South’s operations today, with pro 
vision or expansion over many vears 


pansion and 


Efficiency Keynote of Plans 


Throughout the plant and cffices ctl 
arrangement and operations 
At the top of the list in the 
everything 


ciency in 
is evident. 
plans was the inclusion of 
that would save in manpower and cut 
operations costs to the minimum, with 
the objective of reducing manhours and 
he able higher 
personnel, 


to employ a type of 


This policy is apparent to the visitor 
is he views the 60 x 120 foot year-round 
office 


non-shadow lighting and 


air conditioned brick and glass 


with daylight 
the battery of storage tanks equipped 
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Formal opening of Mid-South Oil Co’s. Memphis plant will 
be held Dec. 5. Above—combination office, warehouse and 
lube oil barreling plant (connected with lube tanks to the 
rear) will be supplemented with further facilities when build- 


vith every known device to assure speeds 


clivery 


lucluded in the offices are the b-ok 
eping, sales and other departments 
nd private offices for company execu 
es, including these of Messrs. Woe 
Ik and Wooten which are connected by 


nference room 


Below the general office is a 60 x 120 

t TBA warehouse, containing at this 
me some 1000 different TBA items 
This warehouse is equipped with steel 
kyscrapet type shelving’ throughout 
Vhis permits Hexibility since shelving 
in be built up, taken down or changed 


sult requirements 


Next to the TBA) storeroom is) an 
xiliary warehouse 70 x 70 feet, and 
ljacent to that is the oil storage and 
ureling plant Che oil storage ware- 
use, 62 x 130 feet, was designed for 
iximum storage by eliminating all sup- 


orting columns 


A fork type tractor, used in the Mem 
is U. S. Quartermaster Corps Depot, 
indles barreled goods. This tracton 
operated by cne man, whose only 
effort in manipulating drums is pressing 
button to raise, lower cr turn the ele- 
itor on the tractor. As many as 2500 
irrels can be stored in the warehouse, 


ith aisle space left. Three times that 
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space would be required, Mid-South says, 
wt.out the fork tractor 


Remote Control Pumps 


The barreling plant fills drums trom 
16 12,000-gal. oil tanks located cutside 
of the buildiog 
taree-inch lines to the drum filling plants 


h tank is equipped with a rotary 


Tanks are connected by 


bac 
pump operated by remote control from 
the oil drum filling plant. Each line 
connected to a meter. To fill a drum, 
in oil nozzle is connected with the line 
running to the grade cf oil desired ard 
a butten 
is filled in two minutes A conveyer is 


pressed A 55-gal. drum 
used to bring in empty drums or pack 
iges and take the filled containers away. 
Mid-South points out that initial ex- 
pense could have been cut by manifolding 
the tanks, but by using separate pumps 
there is no possibility of mixing the 


products. 


A concrete roof over the auxiliary ware 
house has a reof garden for the enjoy 
ment cf the employes. Various games 
ind recreational facilities will be installed 
where the office employes can play or 
relax. This roof, however, is intended 
to provide for future expansion of the 
general offices. When the time comes 


for further expansion, all that will be 





ing restrictions permit. Buildings on right are temporary 
garage and repair department, to be replaced with larger 
buildings. Center background is truck loading rack and 


bulk plant office 


necessary is to enclose the root. The 
entire building is designed with the idea 


of future expansion at minimum costs 


The basement, 60 x 60 feet, will be 
used for a conference room, company 
training programs, meetings and recre 
tional facilities for the employes \ 
movie projector has been purchased, and 
plans are to have a_ get-together there 
once a month This conference room 
seats 75 people In addition to other 
facilities for 
making coffee and for emploves to pre 


features here, there are 


pare their lunches 


Many additional 


because of shortages, are planned for the 


facilities, held up 


main headquarters as soon as materials 
are available. These include an oil can 
ning plant, a garage, repair and machine 


shop and many other additions 


In building the new plant fire pre 
caution was a by-word, Communica 
tions between the joining offices, ware- 
houses and other parts of the building are 
protected with automatic class A cor- 
iugated metal fire doors. Explosion proof 
fittings are employed throughout. Heat 
ing is by low pressure steam boiler using 
1 standard burner with the oil tank 
buried outside. Though the plant is 
inside the city limits with municipal fire 


department protection, it is also pro- 
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Dispersal hauling with highway transports is credited with cutting the number of bulk 
plants needed by 25% or more. As a matter of fact it is entirely possible to disperse petroleum 
without a bulk plant. The setup can be called a Take Away Terminal where speedy transfer is 
made direct from tank car to transport. 

Three Butler Tandem Axle Transports can empty a couple of the largest tank cars at one 
loading, make medium to short haul deliveries and be back by the time other tank cars are set 
for unloading. Turn Around Time for both tank cars and transports is cut to the very minimum. 

Whether you operate from Take Away Terminal or bulk plant, Butler Tandem Axle Trans- 

orts easily increase the average delivery three times or more and cut the average number of 
invoices per thousand gallons by two thirds.. Send the coupon today for full information. 


BUTLER MANUFACTURING COMPANY 


Factories: Kansas City * Galesburg * Minneapolis 
Address inquiries to Kansas City or Minneapolis 





“INDIANEap 
* TRUCK LINES 


¥ 


NO 330 st. Pau ity 
‘GASO/.INE 


BUTLER MFG. COMPANY 


7454 E. 13th St., Kansas City 3, Mo., or 
954 Gth Ave. S. E., Minneapolis 14, Mina. 


Send information on Butler Safety Transport, viz: 


() Tandem Axle Gals. Capacity [© Single Axle_...Gals. Capacity 
9 ©) Transport Train___. Gals. Capacity 


4 FIRM NAME 
ADDRESS -__- 


ZONE___-STATE 






















IT’S GREAT TO BE 


You'll discover when you become a Monogram Dealer 
that Monogram means profits to you—steady profits. 
Because you represent a 55-year-old name that stands 
for the finest in motor oils .. . and you are selling 

a new scientific oil that has been developed especially 
for today’s high speed engines. 

That’s why Monogram customers come back to you 
for regular oil changes—for regular service. That’s 
why we repeat—Monogram means profits to you. Write 
today for full information. 


NEW YORK LUBRICATING OIL CO. 
116 Broad Street « New York 4, N. Y. 


Manufacturers of scientifically prepared lubricants for every purpose 
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In the barrel filling department at Mid-South Oil Co.'s new 
plant. three-inch lines run to 16 12,000-gal. oil tanks, each 
equipped with a remote control rotary pump. Empty drums 
on wood pallets are brought in empty and taken away full 
by a conveyor. Drums are filled in approximately two minutes 


10-inch 
extinguishers of 


tected by a water 
carbon 


carbon tetrachloride and foam 


system ct 
piping Fire 
dioxide 
type are placed throughout the project. 
Smoking is banned and all outside tanks 
ire dyked with the shells grounded. 


The bulk plant is equipped with stor- 
ge for naphthas, fuel oil, tractor oils, 
kerosine and gasoline. Storage consists 
f three 24,000-bbl. tanks, and four 16,- 
000-gal tanks, in addition to 


the oil and smaller storage facilities. All 


auxiliary 
ks are measured by automatic gauges 


4-Inch Lines Speed Loading 


The truck loading rack is connected 
four-inch lines to the large tanks 
ese tanks are equipped with vapor-sav- 
roofs. The seven loading lines are 
ch equipped with temperature adjust- 
The loading platform has 
ilities for loading four trucks, Faster 


iding is accomplished by use of the 


ent meters. 


ir-inch lines and by the short pull of 
roximately LOO feet from the tanks. 
In addition to river terminal facilities, 
sisting of a captive barge and lines 
the storage, a double spur railroad 
k runs into the plant, and is arranged 
that two or more bex cars can be 
ded or unloaded at once. 


Employes Trained at Model Plant 


\ll company executives, regardless of 
position they might be holding now, 
lowed the same initial pattern of train- 
When employed they were sent to 
rt to E, A. Lowé, who has been man- 
er of Tunica, Miss., plant for many 


irs, and employed there since its estab- 
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lishment. Mr. Lowe sets a pace in hard 
work, prod- 
ucts, which 


record-breaking selling of 
particularly TBA 
either makes or breaks the new emplove 


items, 


: Mr. Lowe operates this plant on a com- 
mission basis, and expects to retire in 
four years to a plantation he has pu 
chased from his earnings. That plant is 
run as a model for the company’s 40 


other plants, and out of his training plant 


With this fork truck and pallets, shown under the drums, 
and by elimination of posts in the warehouse. there is full 
utilization of storage space. One man can do the work of 
half a dozen under the old system in a fraction of the time. 
Without this modern device, Mid-South executives say three 
times the storage space would be required to accommodate 





Push Good Housekeeping 


Mid- 


station operations 


Good housekeeping — in 
South’s service 
has been developed to a_ point 
where little is lacking in this re- 
spect at present. But the execu 
tives of the company admit house- 
keeping was bad at the time of 
NPN’s series of articles on the sub- 
ject last spring. An elaborate pro- 
gram was worked out, with NPN’s 
Station 


helping to tur the 


Service Form 


trick. A 


contest—which sent a number of 


Inspection 


operators on an all-expense paid 
trip to Miami and brought prizes 
of radios and other merchandise to 
others—plus good management. 
served to make most of the sta- 
tions as clean as the name of the 
product sold by the 


would indicate. 


company 
Another contest 
is in the offing for next spring. 
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* 


the same number of units 


some unique ideas have sprung. 


One of these ideas is to have small 
town bulk plants as near the center of 
town as possible. and to make it as much 
like the old country store as possible. In- 
stead of cracker barrels, however, auto- 
motive accessories and 
IBA lines are displayed. Farmers—they 
call them ‘planters down there—are en 
couraged to make the bulk plant. their 


necessities and 


headquarters, They can have their cars 
hibricated and. the tanks filled 
waiting. But the main point of the en 
tire plan is that Mid-South disposes of 
thousands of dollars worth cf TBA items 
Mid-South’s TBA 
sales are as large as any in the country 
and this plan plays a big factor in making 


while 


right in the plants 


this true 
Extends to Service Stations 


Mid-South’s “country-store plan” ot 
operation is extended in a large part to 
operation of its service stations in rural 
areas. These stations are backed up some- 
where off the main -usuial!ly 
within a mile—by a small rural settle- 
ment. In selecting these spots, where 
the land is inexpensive, Mid-South fig- 


ures that an acre of land surrounding the 


highway 


station—nearby one or more little settle- 
ments—is worth a city block so far as 
potential business is concerned. 


The stations themselves, in addition to 
the gasoline pumps, lubritorium bays and 
other station facilities, also include a sec 
tion for the sale of general merchandise 
with TBA predominating, though some 
of them are practically small grocery and 
hardware stores. In addition, small liv- 
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A section of the TBA warehouse where thousands of items are stored. Steel shelv- 

ing is used throughout. permitting changes in arrangement with minimum effort. 

A special spur track runs along the TBA warehouse, permitting quick unloading 
of supplies 


ing quarters are provided for the operator 
and his wife. These quarters include 
private tile bathrooms—entirely separate 
from the station. 


Another big slice of Mid-South’s busi 
ness is the farm trade. Mr. Woolfolk, 
a planter on a large scale himself, is en 
couraging further development in the 
south’s farm mechanization program. One 
of the customers served is Hopson Plant- 
ing Co. which operates a 4000-acre plan 
tation, completely mechanized 


Tractor Record Hikes Farm Trade 


Mid-South has 


record form of its own, which it fur 


developed a tractor 
nishes to each tractor owner. This 11 x 
14-inch cardboard form 
tractor owner with a record of work per- 
formed, as well as a record of costs of 
all lubricants and repairs used on the 
tractor. The company has traced, not 
only new customers, but increased gallon- 
age and poundage as a result of this form 
which one of its men worked out 


provides the 


The company’s executive branch con- 
sists of President Woolfolk, Vice Presi- 
dent Wooten and _ Secretary-Treasurer 
J. P. Hogan. Its administration branch 
consists of a credit department 
the direction of Miss Rita Robinson, wh« 
has chalked up a credit loss record ot 
less than % of 1%, though handling more 
than 8000 credit cards. The TBA depart- 
ment is in charge of E. A. Russell, and 
includes a complete repair and retread 
shop. 


under 


“What advice would you give an In- 
dependent oil marketer for a successful 
operation,” Ellis Woolfolk, 


company 


president, was asked. “I can’t think of 
anything that we have done here in the 
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way of management that I could think 
of as advice, other than two of my own 
policies,” he said, “One of these is to 
check your bank balance the first thing 
every morning. If it is not where it should 
be that day, check operations until you 
find why, then do something about it 
right then.” 


“The other,” he said, “is to treat em- 
ployes like you would like to be treated, 
if you were working for them.” 





Benefit for Employes 


Here are some of the things the 
Mid-South Oil Co. provides for its 
200 employes: 

Retirement plan at age 65 for 


men and 60 for women. Payment 
into the retirement fund is 50c for 


each $25 earned monthly. The 
monthly pension is one-half the 
monthly contribution, times the 


number of years contributed 


Hospitalization insurance plan 


Group life insurance 
Vacations with pay 


Tile restrooms and showers 


throughout the plant. 
Recreational facilities 


But the biggest benefit, accord- 
ing to the employes, 
ing invitation to come to the execu- 
tive- offices to discuss financial, per- 
sonal or other problems’ with 
“Mister Ellis” (Woolfolk) or “Mis- 
ter Jesse” (Wooten). 


is the stand- 















Gulf Executive to Address 
Ark. Oil Dealers Assn. Meet 


Special to NPN 
LITTLE ROCK, Ark. — Charles J 
Guzzo, assistant division manager, Gulf 
Refining Co., New Orleans, will be on 
of the principal speakers on the progran 
of the twelfth annual convention 
Oil Dealers’ Assn. of Arkansas in Littl 
Rock, Tuesday, Dec. 10, 1946. Mr 
Guzzo’s subject will be “Petroleum In 
dustry and the American Way of Life 
Other speakers on the program includ 
Gov. Ben Laney; U. S. Senator John I 
McClellan; and Lieutenant Governor 
elect Nathan Gordon, holder of the Con 
gressional Metal of Honor. 
Oil executives from six 
made reservations for the convention a 
follows: R. H. Dangerfield,  divisior 
manager, Phillips Petroleum Co., St 
Louis: S. B. Caldwell, division manager 
Mid-Continent Petroleum Corp., Tulsa 
W. F. Hird, division manager, Continent 
il Oil Co., Ponca City; Jeff Curtiss, as 
sistant general counsel, standard Oil C 
of N. J., Baton Rouge; J. T. Rhodes, di 
vision manager, Standard Oil Co. of N 
J.. Memphis; D. M. Hills, assistant dis 
trict manager, Sinclair Refining Co 
Jackson, Mississippi; Stanley Sellors, man 
ager tax department, Shell Oil Co., Inc 
Houston: L. W. Shank, division manager 
Ethyl Corp., Tulsa; and L. F. Clark 
merchandising manager, Arkansas Fuel 
Oil Co., Shreveport. 


states have 


September Service Station 
Sales Show 6% Decrease 


NPN News Bureau 
WASHINGTON—September sales of 
1,113 representative service stations in 
U. S. amounted to $7,897,636, down 6% 
in comparison with Aug. sales but up 
23% from Sept., 1945, level, Census Bu 
reau reported Nov. 1. 

Sales for first nine months of this year 
totaled $70,345,149, representing in 
crease of 32% over sales during corre 
sponding period of 1945. Breakdown of 
Sept., sales by cities and states, compared 
percentagewise with Aug., sales and with 
number of reporting stations listed in 
parentheses, includes: 

Chicago, Ill, (64), $464,316, down 
5%: Los Angeles (46), $478,478, down 


10%: Portland, Ore., (12), $48,529 
down 9%; St. Louis, Mo., (16), $164, 
962, down 17%: California (124), $1, 
150.545. down 9%: Colorado (29) 


$234,995, down 5%: Illinois (161), 
$986,423, down 3%: Indiana (21 
$111,059, down 9% Louisiana (7), $21, 


842, down 19%, Massachusetts (15 


$151,290, down 12%; Michigan (69), 
$500,061, down 3%: Missouri (43) 


$243,602, down 14%; New Jersey (31 
$279,143, down 1%; New York (61 
$473,376, down 7%; Oklahoma (11) 
$67,588, down 2%; Pennsylvania (47) 
$334,844, down 9%; Texas (39), $424 
458, up 4%: Wisconsin (29), $170,266 


down 1%. 
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FUEL OIL VS. GAS 


Advocates Sale of Oil Burner Service 


On Annual Contract and at Low Price 


By JOHN R. SHERWOOD 


Sherwood Bros., Inc., Baltimore 


From what I gather trom recent trade 
articles and from around the trade, and 
from what I know of my own backyard 
situation, gas competition with oil heat- 
ing is currently a very important subject 
and I am dfraid lL am not in a position 
to discuss it from a very broad territoria! 
background of experience. However, ou 
little organization has had a number of 
years of experience in the Baltimore mar- 
ket and, with your permission, I will ad- 
<lress my remarks to that particular situ- 
ation, believing that perhaps, at least as 
to the fundamentals, it is typical of other 
markets throughout the country. 


First of all, let us be entirely realistic 
about this gas competition. In order to 
analyze it in a cald-blooded way, let’s 
take the actual competitive situation that 
«exists. 


Our Advantages 


‘Taking the conversion situation, we find 
that a typical house in Baltimore con- 
sumes about 1,275 gals. of fuel oil in our 
typical year of 4,500 degree-days, An oil- 
burner installation, gun-type, today in 
Baltimore ccsts about $300. If we amor- 
tize this cost over 15 years—and, based 
on our records, that is a very con- 
servative expectancy of life—we find that 
the annual amortization charges amount 
to $20 per year. Electricity to operate 
the burner should cost about $7.50 per 
year. One overhaul at $5.00 and one 
service call at $2.50, or 3 service calls 
at $2.50, should cost $7.50 per year. Then 
we have the cost of fuel oil at the cur- 
rent price of 8.6c per gallon. result- 
ing in a fuel cost per year of $109.65. 
Total cost, $144.10, 


Now comparing this with a gas instal- 
lation, we find that the gas conversion 
equipment costs about $235 to install. 
Amortization over 15 years amounts to 
$15.67 per year. Electricity for the pro- 
gram motor costs about $2 per year. The 
gas company renders free service, no 
cost. As to fuel cost, assuming that this 
house is equipped with a gas range and 
gas hot water, we find that in a 4,500- 
degree-day year this typical house would 
consume 297,500 cu ft of 500 Btu gas 
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Profit Points 


John R. Sherwood, Sherwocd 
Bros., Inc., Baltimore, was asked 
to address the API Marketing Di- 
vision session on “Gas Competi- 
tion with Oil Heat” because oil 
men in the Baltimore area have 
been particularly successful in re- 
sisting the inroads of gas. Mr. 
Sherwood’s API paper, which is 
reprinted here, makes these profit 
points: 


1. Oil burner service should be 
sold on an annual contract basis at 
1 low price. 

2. Burner service and fuel oil 
delivery should be as unobtrusive 
is possible. 

3. Advertising campaigns on a 
joint basis should boost oil heat. 











costing $149 based on the calculated 
formula rate of 50c per cubic foot in 
Baltimore. Total cost, $166.67. 


Now adding all of these things’ up, 
we find that there is a cost advantage of 
$22.57 per year in favor of oil, This, of 
course, will vary from territory to terri- 
tory, depending on the going prices of oil 
burners and conversion gas installations, 
the price of fuel oil, the cost of gas, and 
the prevailing service rates. All of these 
are variable from place to place. From 
what I understand generally, I think we 
can assume in most cases that oil has a 
potential annual cost advantage over gas. 


Gas Advantages 


But that is, frankly, where our ad- 
vantage stops. Gas has the following ad- 
vantages over oil: 

1. Gas operations generally do not make 
as much noise as the average gun-burner 
installation. 

2..Gas generally has the advantage in 
creating less dirt and soot. 

3. Gas is fully automatic in fuel de- 
livery. The gas man reads the meter, and 
that is all there is to it. 

4. If a gas range is used, which is usual 
in our area, the cost of cooking and 
heating is lumped together in one bill. 
and the cost of heating tends to be some- 
what submerged. 


5. In using gas, the customer does not 


have the irritation of the cost of an an 
nual service contract, for which he has 
to make a separate payment, or he does 
not have the bother of paying for an 
overhaul job and service calls individually 
throughout the year. 


We Can Match Them 


If we concede that, in the normal oper- 
ation, gas has these advantages, then we 
must direct our attention to meeting these 
advantages, eliminating them if possible. 
1 believe that oil can match these ad- 
vantages to the customer’s satisfaction, 
and leave us clear of the economy factor. 


As to the cleanliness of operation, that 
depends very largely on quality of equip- 
ment, how the installation is made, and 
how the equipment is serviced. This re- 
quires an expert and skilled mechanical 
force, properly supervised, and backed 
up with proper engineering  skill—all 
based on a_ philosophy of preventing 
trouble rather than curing it after it oc- 
curs. This is accomplished through an- 
nual overhauls, lubrication, vacuum clean- 
ing, and adjusting—using Orsat equip- 
ment, draft gages, and stack thermom- 
eters. 

As to the irritation cost of service calls 
and annual overhaul charges, effort 
should be made to sell annual contracts; 
thus the customer makes one payment 
per year, and is able to forget about 
future costs. However, it is extremely 
important that the annual contract cost 
be very realistically based, with a full 
consciousness of the power of gas com- 
petition. In other words, instead of try- 
ing to operate a service organization for 
The purpose of making a profit, this serv- 
ice should be rendered with a view to im- 
proving and enhancing the value of oil 
heat to the customer, at a slight cost per 
fuel-oil gallon if necessary. 


In the matter of fully automatic fuel 
delivery, we believe that this can be ac- 
complished so closely as to duplicate the 
automatic fuel delivery with gas, and 
that the customer will hardly know the 
difference. In the case of our own com- 
pany, all of our installations are equipped 
with Ventalarms. Our trucks make de 
livery based on the degree-day system; 
and in 95 per cent of our individual cases 
the customer does not know that delivery 
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...fo give you MORE AIR PER DOLLAR 


“Built better by Kellogg-American” means MORE COMPRESSED 
AIR PER DOLLAR. It’s simple arithmetic. How much compressed 
air the compressor actually delivers—not the displacement—tells the 
story in dollars and cents. Actual air delivered to the tank (compressed 
air) is always /ess than displacement. Therefore, the actual compressed 
air delivered is the true rating of the capacity of a compressor—the 
rating you should know before you buy. “Built better by Kellogg- 
American” means more cubic feet of air per kilowatt hour. Volumet- 
ric efficiency is high. Operating costs are low. Kellogg-American 
delivers more compressed air per dollar. American Brake Shoe Com- 
pany, Kellogg Division, Rochester y, N. Y. 
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is made, unless he happens to see or heat 
the truck. Our driver does not ring the 
door bell, nor does he leave a ticket after 
delivery. He does not enter the basement 
to measure the tank. He simply hooks 
up his hose, pumps until the whistle 
stops, and then moves on. Our trucks are 
equipped with ticket-printing meters 
and, after the delivery computation has 
been entered on the ticket, it goes back 
to the plant, and is then mailed to the 
customer. 


We must assume, too, that gas com 
panies generally, being large public 
utilities, have great financial and organiz- 
ation stability, They are in a position to 
afford to render good service to their 
customers. They have reliability, and the 
customers depend on the gas company 
to carry them through hard times as well 
as good. To match this, the oil interests 
should build themselves to as high a point 
of stability as possible. It is helpful to the 
industry, as a whole to have several larg: 
and responsible organizations, such as the 
major Companies, operating in a territory 
We believe that, when this occurs, oil 
heating grows in stature and in accept 
ance, and the smaller independent @pera- 
tions are more successful than if they 
are trying to carry the ball alone 


Competition Helps 


We come now to the over-all industry 
matter of co-operation and joining  to- 
gether in presenting oil heat to a local 


community. Good strong competition 


between oil-heating interests is highly 
desirable. Each one should carry on an 
advertising campaign. The 
sum total of this campaign piles up, and 
the public gets the impression that oil 
heat is the outstandingly acceptable 
form of automatic heating. 


aggressive 


We have in Baltimore a background 
of experience in this connection which 
seems to have produced resuits. In 1932 
the gas company was giving us plenty 
of trouble. We then had two major oper- 
ators enter the field, who reduced prices 
and gave five-year free service and free- 
parts warranties. We grew immediately 
The gas company almost stopped in its 
growth, 

Now getting to the new-builder field, 
we find that an oil-fired winter air-con- 
ditioning unit, with duct work, costs the 
builder about $625. An equivalent gas 
installation costs him about $552. The 
gas company in Baltimore does ether 
things, such as rendering engineering and 
sales assistance to the equipment man and 
the builder; and it also runs gas mains 
into new developments free of charge. 

Che builder’s cost inclination is to in- 
stall gas, but whether he installs gas: or 
cil depends very largely on: ‘what ‘the 
public wants when it buys.the new house. 
Will the bujlder’ pay. $75 to $100 “more 
in his house @ésts:to provide oil instead 
of gas? That depends upon public ac- 
ceptance. It is to the buyer’s advantag« 
to choose oil. 


In Baltimore, fortunately, we have 








built up a high acceptance for oil heat, 
and the new-house buyer rightly be- 
lieves it to be more economical. He be- 
lieves it to be reliable. He has not been 
confronted with the problem of purchas- 
ing the equipment initially, and the 
builder generally finds that the house is 
more salable with oil heat than with gas 


The gas company is, however, making 
a strong and strenuous effort to get back 
into this field again, and we have got to 
be very much on-our toes all the time to 
meet him realistically at every turn. 

I believe oil heat can accept the chal- 
lenge of gas and come out victorious, but 
it means that oil heating has got to be pre- 
sented in a mighty fine package, backed 
up with absolutely reliable service both 
as to equipment and oil delivery, and in- 
tegrity of sponsoring organizations 


Westchester Oi! Trade Assn. 
Sponsors Radio Program 


Special to NPN 
WHITE PLAINS, N. Y.—Westchester 
Oil Trade Assn., organization of more 
than 50 fuel oil and oil heating equip- 
ment suppliers in Westchester County. 
are sponsoring a radio program, “West- 
chester Youth Speaks,” as part of wide- 
scale advertising program. 


Program, featuring  teacher-student 
forum discussions, is broadcast for half- 
hour Sunday afternoons on WFAS, White 
Plains 
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Nearly 2 Million Copies of ‘Gas’ Tax Stations Ordered 
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Shown here is enlarged version of miniature cardboard stations on display at Stevens 









Hotel during API convention. Two of the three attractive young ladies offering free 


mailing of copies of the miniature stations to oil men were on duty when photo 


was taken 
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NPN News Bureau 

CHICAGO — Nearly two __ million 
copies of the model “Gas Tax Station, 
emphasizing the industry’s slogan, “Gaso- 
line jis cheap, only the tax is high,” have 
been ordered for distribution by various 
oil companies, according to American 
Petroleum Industries Committee. 

Committee had an enlarged version 
of the miniature cardboard _ stations 
erected on the second floor of the 
Stevens Hotel near entrance of the Grand 
Ballroom where general sessions were 
held during the API convention, Threc 
attractive young ladies in uniform, who 
offered free mailing of copies of the 
miniature stations to the homes of oil- 
men and their friends, were kept busy 
passing them out. About 6000 were 
distributed at the convention and 3000 
more were mailed. 

Observers noticed that several copies 
different oil men _ to 
Truman and to nearly all 
governors of the 48 states. Copies were 


were mailed by 
President 


friends of oil men in 
Great Britain and 


ilso mailed to 
Holland, 


Czechoslovakia. 


I'rance, 


Additional information on the model 
station may be obtained from American 
Petroleum Industries Committee, 50 West 
50th St.. New York 20, N. Y. 
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Closed Shop Issue Headed for Court 
Ruling as 3 More States Vote Curbs 


NPN News Bureau 
WASHINGTON — Headed for the 
United States Supreme Court, along with 
ther labor issues affecting the oil in- 
lustry, is that of the closed shop. The 
showdown in all likelihood was advanced 
by the November election, which saw 
three more states writing into their con- 
stitutions curbs on union membership 
a condition of employment. 
In all, five states now have constitu- 
mal amendments outlawing the closed 
shop — Arizona, Nebraska and South 
Dakota, which adopted them by refer- 
enda recently, and Florida and Arkansas. 


But are those amendments constitu- 
tional? Besides, Arkansas’, Arizona’s and 
Nebraska’s specifically invalidate closed 
shop contracts, as does a 1945 South 
Dakota law. So what about the Wagner 
Act, law of the nation, which says that 
nothing in that statute “shall preclude” 
in employer from entering into a closed 
shop contract with a union which has 
been duly certified as bargaining agent 
for his employes? 

The question of constitutionality of 
Florida’s amendment has been pressed as 
far as the U. S. Supreme Court—but by 
way of a federal district court—and the 
high tribunal refused to consider it, hold- 
ing that the state courts must first rule on 
the merits of such amendments after ap- 
plication in specific instances. 


Now, however, AFL attorneys are re- 
ported seeking to interest state attorneys 
general in getting test cases under way. 

With one exception, the amendments 
provide that the right of persons to 
work shall not be denied or abridged 
on account of membership or non- mem- 
bership in any labor union or labor organ- 
ization. Arizona’s amendment makes no 
reference to denial of employment be- 
cause of membership in a union. 

Fexts of the amendments as they re- 
late to the closed shop are as follows: 


Arizona 


‘No person shall be denied the op- 
portunity to obtain or retain employ- 
ment because of non-membership in a 
labor organization, nor shall the state 
r any subdivision thereof, or any cor- 
poration, individual or association of 
iny kind enter into any agreement, 
written or oral, which excludes any 
person from employment or continuation 
f employment because of non-member- 
‘ip in a labor organization.” 


Arkansas 


“No person shall be denied employ- 
rent because of membership or affilia- 
tion with or resignation from a_ labor 
union, or because of refusal to join or 
affiliate with a labor union; nor shall 
any corporation or individual or asso- 
ciation of any kind enter into any con- 
tract, written or oral, to exclude from 
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employment members or a labor union 
or persons who refuse to join a labor 
union; nor shall any person against his 
will be compelled to pay dues to any 
labor organization as a prerequisite to 
or condition of employment. 

“The General Assembly shall have 
power to enforce this article by appro- 
priate legislation.” 


Florida 


“The right of persons to work shall 
not be denied or abridged on account of 
membership or non-membership in any 
labor union, or labor organization; pro- 
vided, that this clause shall not be con- 
strued to deny or abridge the right of 
employes by and through a labor organ- 
ization or labor union to bargain col- 
lectively with their employer.” 


Nebraska 


“No person shall be denied employ- 
ment because of membership in or affi- 
liation with, or resignation or expulsion 
from a labor organization or because of 
refusal to join or affiliate with a labor 
organization; nor shall any _ individual 
or corporation or association of any kind 
enter into any contract, written or oral, 
to exclude persons from employment be- 
cause of membership in or non-member- 
ship in a labor organization. 

“The term ‘labor organization’ means 
any organization of any kind, or any 
agency or employe representation com- 
mittee or plan, which exists for the pur- 
pose, in whole or in part, of dealing 
with employers concerning grievances, 
labor disputes, wages, rates of pay, hours 
of employment, or conditions of work. 

“This article is self-executing and shall 
supersede all provisions in conflict there- 
with; legislation may be enacted to faci- 
litate its operation but no law shall limit 
or restrict the provisions hereof.” 


South Dakota 


“The right of persons to work shall 
not be denied or abridged. on account 
of membership or non-membership in any 
labor union, or labor organization.” 

Besides constitutional amendments and 
statutes specifically outlawing closed 
shops, some state laws regulating activi- 
ties of labor organizations contain re- 
strictions with regard to closed shops. 

The Colorado Peace.Act prohibits an 
all-union agreement unless it is voted 
for by three-fourths or more of the em- 
ployes in a collective bargaining unit by 
secret ballot in a referendum conducted 
by the State Industrial Commission. The 
commission also is authorized to termi- 
nate such an agreement if it finds that 
the labor organization has refused un- 
reasonably to receive any employe as 
a member. 

Similarly, the Kansas Union Regula- 
tory Act and the Wisconsin Employ- 


ment Peace Act also regulate the making 
of closed shop contracts. 


In Kansas, an all-union agreement is 
permitted by a majority vote of employes 
in a collective bargaining unit, and in 
Wisconsin such an agreement is permit- 
ted by a vote of two-thirds of the voting 
employes. The Wisconsion law also 
authorizes the Employment Relations 
Board to terminate an agreement if it 
finds that the labor organization has 
unreasonably refused to receive any 
employe as a member. 


Alabama’s Bradford Act, enacted in 
1943, declares that every person shall be 
free to join or to refrain from joining 
any labor organization. 


In the absence of enabling or enforc- 
ing acts, however, as in Alabama’s case, 
there is serious doubt as to effectiveness 
of at least some of these regulatory laws. 
Also, parts of Alabama’s have been held 
unconstitutional. 

Excerpts from these laws relating to 
the closed shop are as follows: 


Alabama 


“Every person shall be free to join 
or to refrain from joining any labor 
organization except as otherwise  pro- 
vided in Section 16 of this Act, and in 
the excersise of such freedom shall be 
free from interference by force, coer- 
cion, intimidation, or by threats of force 
or coercion or by intimidation of or injury 
to his family.” 


(The section referred to provides that 
executive, administrative, professional o1 
supervisory employes shall not be mem- 
bers of a labor organization which 
permits membership to other types of 
employes). 


Colorado 


“It shall be an unfair labor practice for 
an employer individually or in concert 
with others . . . (c) to encourage member- 
ship in any labor organization , 
provided, that an employer shall not be 
prohibited from entering into an all 
union agreement with the representatives 
of his employes, in a collective bargain- 
ing unit where three-fourths or more of 
his employes shall have voted affirmative- 
ly by secret ballot in favor of such all 
union agreement in a referendum con- 
ducted by the commission. The com- 
mission shall declare any such all union 
agreement terminated whenever it finds 
that the labor organization involved un- 
reasonably has refused to receive as a 
member any employe of such employer, 
and each such all union agreement shall 
be made subject to this duty of the com- 
mission = 


Wisconsin 

“It shall be an unfair labor practice 
for an employer individually or in con- 
cert with others . . . .to encourage or 
discourage membership in any _ labor 
organization provided, that an em- 
ployer shall not be prohibited from en- 
tering into an all union agreement with 
the representatives of his employes in 
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bargaining unit where at 
least two-thirds of such employes voting 
(provided such two-thirds of the em- 
ployes constitute at least a majority of 
the employes in such collective bargain 


a collective 


ing unit) shall have voted aftirmativels 
by secret ballot in favor of such all 
union agreement in a referendum con 
ducted by the board . . . The board 
shall declare any such all unlon avgres 
ment terminated whenever it finds that 
the labor organization involved has un 
reasonably refused to receive as a mem 
ber any employes of such employer and 
each such all union agreement shal! 
be made subject to this duty of th 
board 


Kansas 


“It shall be unlawful for any person 
(4) enter into an all union agree 
ment as a representative of employes in 
a collective bargaining unit unless th 
employes to be governe. thereby hav 
by a majority vote of such employ 


authorized such agreement 
South Dakota 


“No person shall be denied emp! 
ment because of membership in or af 
filiation with or resignation from a labor 
union, or because of refusal to join o1 
affiliate with a labor union; nor shall 
any corporation or individual or associa 
tion of any kind enter into any contract 
written or oral, to exclude from employ 
ment members of al labor union OF pel 
sons who refuse to join a labor uni 
because of resignation trom a labor 
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API Names Members to General Committees 


On Refining and Marketing Activities 


NEW YORK—Members of the API 
Marketing and Refining General Com- 
mittees, named at the API convention in 


Chicago, are: 


Marketing Committee 


Fred G, Bannerot, Jr., Elk Refining 
Co., Charlestown, W. Va.; C. M. Bar- 
ringer, North Carolina Jcbbers  Assn., 
Newton, N. C.; A. Clarke Bedford, Stand- 
ard Oil Co. of N. J., New York; J. P. 
Birmingham, White Fuel Co., Boston; 
W. C. Burns, Richfield Oil Corp. of N. 
Y., New York; O. H. Carlisle, Gulf Oil 
Corp., Houston; W. J. Carthaus, Deep 
Rock Oil Co., Chicage; Royal E. Decker, 
Plymouth Oil Co., Detroit; W. T,. Din- 
kins, Richfield Oil Corp., Los Angeles: 
J. E. Dyer, Sinclair Refining Co., New 
York; S. B. Eckert, Sun Oil Co., Philadel 


phia; F. E. Fankell, Puritan Oil Co 
Rapid City, S. D. 

Walter L. Faust, Socony-Vacuum Oil 
( New York; H. E. Hanson, Standard 
Oil Co Indiana ), Chicago: C. Z. Hard- 


wick, The Ohio Oil Co., Findlay, Ohio: 
Hohn Harper, Harper Oil Co. Inc., Long 
Island City, N. Y.; A. M. Hughes, Phillips 
Petroleum Co., Bartlesville, Okla.: Carl 
R. Jonswold, Arrow Petroleum Co.. Chi- 

io; Harry J. Kennedy, Continental 
Oil Co., Ponca City, Okla.; R. L. Kent. 
Kent Oil Co., Salina, Kansas 


Jess Knowles, Skelly Oil Co.. Kansas 


City, Mo.; P. E. Lakin, Shell Oil Co., Inc 

New York; H. A. Logan, United Refinin: 
Co., Warren, Pa.; C. L. Mayhall, An 
derson Prichard Oil Corp., Oklahom 
City; Joseph L. Nolan, Farmers Unio 
Central Exchange, St. Paul, Minn.; Ray 
M. Parker, Hartol Products Corp., New 
York; T. S. Peterson, Standard Oil Ci 
of Callif., San Francisco; A. F. Reed 
Lion Oil Co., El Dorado, Ark.; M. H 
Robineau, Frontier Refining Co., Chey 
enne, Wyo.; R. J. Rogers, Indiana Inde 
pendent Petr, Assn., Indianapolis, Ind 
W. F. Roth, Standard Oil Co. Of Ky 

Louisville, Ky.; R. L. Saunders, Th 
lexas Co., New York; J. W. Scott, Buck 
levy & Scott Utilities, Inc., Watertown 
Mass.; A. A. Stambaugh, The Standard 
Oil Co. (Ohio), Cleveland. 


A. C. Stewart, Union Oil Co. Of Calit 
Los Angeles; Jesse Stickel, Crown Cen 
tral Petroleum Co., New York; Hugl 
L. Thatcher, Thatcher Oil Co., Chatta 
nooga, Tenn.; H. B. Van Cleve, Mari 
time Oil Co., New York; W. W. Van 
ceveer, Allied Oil Co., Cleveland; Bur! 
S. Watson, Petroleum Advisers, Inc 
New York: C. B. Watson, The Pure Oil 
Co., Chicago; Frank A. Watts, Humble 
Oil and Refining Co., Houston; Russel 
S. Williams, Individually Branded Pe 
troleum, Indianapolis, Ind.; Wayne C 
Yeager, The Atlantic Refining Co., Phila- 
delphia; K. W. Yeates, Wasatch Oil Re- 





Inaugurates Airborne Promotion of Aviation and Automotive TBA 





Interior of the “Sky Merchant” houses a complete display of 


Atlas automotive and aviation products. 
lounge-type chairs, the flying showroom also contains sound 
motion picture equipment featuring a screen that rolls up into 
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Equipped with 16 


the ceiling when not in use 


CHICAGO—Atlas Supply Co. inaugurated airborne advertis- 


countries. 


again in Europe. 





ing and promotion of aviation and automotive TBA supplies 
by christening a four-motored Douglas DC-4 the “Atlas Sky 
Merchant” at Chicago Orchard Airport, formerly the Douglas 
airport, on Nov. 11. 

The big ship a modern, flying “TBA wagon,” was christened 
by Mrs. Robert E. Wilson, wife of the chairman of the board 
of the Standard of Indiana, following a press luncheon at Bis- 
marck hotel, which was attended by representatives of Standard 
Oil Cos. of Indiana, Kentucky, Ohio and California which, 
with Standard of New Jersey, are large distributors of Atlas 
tires, batteries and accessories. 

Interior of the plane has been fitted with displays of Atlas 
products, and it will begin a tour of more than 800 cities and 
towns in the United States and Canada. Later it will visit foreign 


A. E. Caldwell, vice president and general manager of Atlas 
said that the company has resumed marketing in the Far East, 
where operations were halted by the war, and will soon start 


Atlas, Mr. Caldwell said, plans to go after the automotive 
and aviation accessories business with the traveling display 
in much the same manner as parts trucks were inaugurated a 
number of years ago, 

Col. E. E. Aldrin is director of the Atlas aviation division 
He is a veteran of both world wars and the holder of two Air 
Medals for combat missions. His pilot experience began 28 
years ago. Pilot of the “Sky Merchant” is Leo J. Foster, Jr. 
i former lieutenant colonel and winner of the Distinguished 
Flying Cross and nine air medals. L. 


J. Vanmansart, the co- 


pilot, flew 44 missions in a B-25 and is also a holder of the Dis- 
tinguished Flying Cross. 
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McDONALD SUPER NOZZLE (Plate 980) 
Patented design featuring maxi- 
mum flow and_ chatter-proof 
operation. Fits all makes of 
meter pumps. Listed as standard 
by Underwriters’ Laboratories. 
Sizes: %4" and 1”. 

















MEDONALD'S position 
as one of the world’s leading 
manufacturers of hose nozzles is 
maintained by a simple method. 
We make it our business to keep a step ahead in hose nozzle 
design. The McDonald line includes types and sizes to meet 


every gasoline and fuel oil need. Write for descriptive folder. 


A. Y. MSDONALD MFG. CO. The Home of the Swing Joint 
DUBUQUE, IOWA 


There's a McDonald Branch or Distributor Near You 


© DONALD 
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The only tank pump drive that can 
work efficiently even under the 


most extreme operating conditions! 





HERE ARE 10 TRUE REASONS WHY: 


1. The pump can be installed wherever most convenient for 
frequent inspection, regular lubrication, and proper atten- 
tion to packing! 


2. Pump, meter, and reel can be assembled as a compact unit 
anywhere on the truck! 


3. The smooth working of the Stow Flexible Shaft minimizes 
wear on pump packing and bearings helps avoid leaky 
pumps! 

4. Stow Flexible Shaft reduces end thrust on power take-off 
and pump shafts — keeps maintenance at a minimum! 


5. Requires less piping — cuts piping costs — fewer joints result 
in less leakage! 


6. Totally enclosed shaft assures complete safety! 


. Use of Stow Flexible Shaft saves lay-ups — keeps trucks in 
continuous operation — assures trouble-free service! 


8. Stow Flexible Shaft automatically compensates for relative 
movement between the pump and power take-off resulting 
from distortion of the chassis frame caused by uneven roads! 


9. Stow Flexible Shaft is engineered to absorb all shock loads! 


10. Stow Flexible Shaft can be installed by any mechanic. The 
facilities of an ordinary garage are adequate. Installation 
cost is a fraction of that of any other drive! 





TO MANUFACTURING CO. 
BINGHAMTON, N. Y. 





STOW MANUFACTURING CO. 
21 Shear St., Binghamton, N. Y. 


Please send me at once full information about STOW Flexible- 
Shaft Tank Pump Drive. 


Na casceshantctiies 
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fining Co., Salt Lake City, Utah; C. M. 
Gile, Gulf Oil Corp., Pittsburgh; B. I. 
Graves, Tide Water Associated Oil Co., 
New York; R. W. McDowell, Mid-Conti- 
nent Petroleum Corp., Tulsa; W. K. War- 
ren, Warren Petroleum Corp., Tulsa; 
E. V. Weber, Eureka Oil Company, Cin 


cinnati. 


Refining Committee 


Hines H. Baker, Humble Oil and Re- 
fining, Houston; Reid Brazell, Leonard 
Refineries, Alma, Mich.; W. F. Burt, 
Socony-Vacuum, New York; H. S. we 
Tide Water Associated, New York; G. 
Davidson, Standard Oil Co. cf -.Calif., San 
Francisco; C. E. Davis, Shell Oil, New 
York; David E. Day, Richfield Oil, Los 
Angeles; Sylvester Dayson, Premier Re- 
fining, Longview, Texas. 

P. N. Fortin, Yale Refining, Billings, 
Mont.; A. P. Frame, Petroleum Advisers, 
New York; M. Halpern, The Texas Co., 
New York; D. P. Hamilton, Root Petro- 
leum, Shreveport, La.; C. L. Henderson, 
Vickers Petroleum, Wichita, Kan.; E. J. 
Henry, Atlantic Refining, Philadelphia; 

Y. Hyde, Tide Water Associated, San 
Francisco; C. A. Johnson, Sccal Oil and 
Refining, Los Angeles. 

F. B. Koontz, Mid-Continent Petro- 
leum, Tulsa; Harry A. Logan, United Re- 
fining, Warren, Pa.; R. E. Luton, Ohio 
Oil, Robinson, Ill.; W. C. MacDuffie, 
Wilmington Gasoline, Los Angeles; J. 
Howard Marshall, Ashland Oil and Re- 
fining, Ashland, Ky.; E. B. McConnell, 
Standard Oil Co. (Ohio), Cleveland; 
W. E. Moody, Deep Rock Oil, Cushing, 
Okla.; H. D. Moyle, Wasatch Refining, 
Salt Lake City, Utah. 

W. R. Newman, Frontier Refining, 
Cheyenne, Wyo.; J. W. Newton, Mag- 
nolia Petroleum, Beaumont; Glenn E. 
Nielson, Husky Refining, Cody, Wyo.; 
G. G. Oberfell, Phillips Petroleum, Bartles- 
ville; H. G. Osborn, Continental Oil, 
Ponca City, Okla. 

M. G. Paulus, Standard Oil Co. (Ind.), 
Chicago; Arthur E. Pew, Jr., Sun Oil, 
Philadelphia; Roland Rodman, Bay Pe- 
troleum, Denver; J. B. Rogerson, Lion Oil, 
El Dorado, Ark.; G. L. Rowsey, Taylor 
Refining, Taylor, Texas; M. R. Ryan, 
Taleo Oil and Refining, Mt. Pleasant, 
Texas, 

W. F. Sims, Panhandle Refining, 
Wichita Falls, Tex.; W. A. Slater, Gulf 
Oil, Pittsburgh: C. F. Smith, Standard 
Oil Co. (N. J.), New York; R. G. Sonne- 
born, L. Sonneborn and Sons, New York; 
W. L. Stewart, Jr., Union Oil Co. of 
Calif., Los Angeles; William A. Stoll, Stoll 
Oil Refining, Louisville, Ky. 

G. H. Taber, Jr., Sinclair Oil, New 
York; James W. Vaiden, Skelly Oil, 
Tulsa; C. B. Watson, Pure Oil, Chicago; 
W. S. Zehrung, Pennzoil, Oil City, Pa. 

In addition these five men, API di- 
rectors, also will serve on the committee: 
R. B. Anderson, Waggoner Estate, Ver- 
non, Tex.; C. M. Boggs, Kanotex Refin- 
ing Co., Arkansas City, Kans.; Walter 
S. Hallanan, Plymouth Oil Co., FPitts- 
burgh; I. A. O’Shaughnessy, Globe Oil 
& Refining Co., St. Paul, Minn.; Earle 
W. Webb, Ethyl Corp., New York. 
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Lube, Wash Service Prices Steady 
In Most of U.S. Despite Rising Costs 


NPN News Bureau 
CLEVELAND — Despité at least two 
stances of retail gasoline dealers asso- 
itions recommending that their mem- 
ers increase prices for services per- 
wxmed at service stations, an NPN survey 
eveals only scattered instances of price 
oosts for lubrication, car washing and 
ittery charging services. General picture 
present is one of dealers “sitting tight” 
levels which prevailed under OPA. 
However, indications are that advances 
prices for these services can be ex- 
ected shortly after the first of the year, 
vith a 25c rise for lubrication and _ re- 
harging and similar or greater increases 
n car washing. General feeling among 
ijors, however, is there will be “no 
runaway on service prices due to the 
highly competitive field and cautionary 
effect of “sober minds.” 
Most marketing men point out prices 


subject to change because dealers are 
iosing money at present competitive rates. 

First definite trend toward increased 
service prices showed up in Washing- 
ton, D. C., area where stations during 
the last week upped wash jobs 50c_ to 
$1.50, tire changes up 25c to 75c, but 
ipparently standing pat at $1 on lube 
jobs 

NPN’s survey reveals this picture in 
various regions throughout the U. S.: 


Middle Atlantic Area 


No significant changes noted in area. 
This is reported true also of territory 
covered by majors in this region. But 
there is general agreement that costs are 
coming up and some approach must be 
taken to get a “reasonable return.” 

Dealer associations in the area say, 
‘Ceiling lifting taken jn good stride” but 
dealers are trying to get better prices 
and some forecast the first step (at an 
indeterminable time) will be 25c upward 
on lubrication and recharging with wash- 
ing $1.50, standard price for two years. 
Lubrication service presents a_ spotty 
price range at present, with some at 
$1.25 before and after ceilings and others 
still $1. Battery charging is mostly rated 
at $1 with some at $1.25. 

Some reports in New Jersey tell of 
boosting lube jobs to $1.50 but in such 
cases an extra service in “motor sway” 
type of job is provided. Similar picture 
pplies to car washing, with a few in- 
tances of prices going from $1 to $1.25 

r even $1.50, but in such cases new 

rvice of vacuuming interior of car is 
dded. 

Operators in Baltimore, Virginia and 
Maryland generally have maintained OPA 

rices, but first indication that price 

osts are on the way came from Wash- 
igton where some rates went up (as 
oted previously ). 

Several large operators in area con- 
tend, however, that lube and car wash- 
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ing prices will not go up because these 
are things the public is very conscious of, 
the prices having been more or less firm 
for many years. 


Midwest 


Cleveland area check revealed no gen- 
eral increase in prices. Average price at 
major company and dealer stations for 
lubrication remains at $1, while some 
Independents are getting $1.25 for com- 
plete check-up and lubrication job. How- 
ever, the latter price prevailed before 
OPA froze prices. 

Some stations which had prices frozen 
at from 59c to 75c have advanced rates, 
but cut rate prices still can be found, 
which may in part account for hesitancy 
in general rate advances. 

Because of labor costs, lubrication jobs 
alone would be a losing proposition, but 
dealers find that sale of crankcase 
changes, differential and transmission 
service and other products and services 
helps bolster profits. 

Car washing price seems stable at $1 
with standard battery charge rate re- 
maining at 75c. 

Reports from further west, including 
Chicago area, indicate car wash prices 
ranging from 75c to $1.40, with same 





10-Day ‘Rebellion’ Dooms 
City-Imposed ‘Gas’ Tax 


Special to NPN 

HIGGINSVILLE, Mo. — Gaso- 
line sales are back to normal in 
this town of 4,000-odd popula- 
tion after a successful 10-day “re- 
bellion” by dealers against city’s 
imposition of a one-cent-per-gallon 
tax on motor fuel. 

On Oct. 19, the City Council 
passed an ordinance putting into 
effect the new levy, which is dupli- 
cated in 55 other Missouri com- 
munities. Dealers’ action was 
swift. The next day, all 17 of 
them locked their pumps and re- 
fused to sell any petrofeum prod- 
ucts except in emergency cases. 
There was no tax imposed on lu- 
bricating oil, but the sale ban in- 
cluded that too. 

Ten days later, after a City 
Council hearing at which it was 
decided to economize on munici- 
pal expenses and to withdraw the 
tax, the dealers reopened, much 
to the relief of the entire town. 

Although municipal gasoline 
taxes are in effect in some com- 
munities of five other states, with 
close to 200 cities or towns af- 
fected, there has been no other 
reported case of a tax rebellion. 











rates on lubrication. Average is esti- 
mated at about $1-for each, with a few 
combinations of the two for $1.75 avail- 
able. 

One South Dakota dealer, however, 
charges $1.50 for car washing, saying he 
had to set that minimum “because of 
the gumbo mud out here.” His lube 
jobs are $1, plus 25c for the grease. 


Throughout Midwest, most — station 
operators were asking $1 for quick bat- 
tery charges. 


Elmer Mack, president, Gasoline Re- 
tailers’ Assn., representing majority of 
Chicago dealers told NPN, “Operators 
are much in need of an increase in prices 
for lubrications and washings to offset 
lack cof such money items as_ batteries 
and tires. Something will have to give 
somewhere. Beginning Dec. 15, negotia- 
tions will begin with Service Station 
Employes Union for a new contract to 
take the place of one expiring Jan. 31, 
i947, and unless I am badly mistaken, jt 
means more money for help.” 


Major oil company’ merchandising 
manager commented, “labor took up 
practically all the profit in $1 washing 
and lubrication jobs.” 


Another major merchandising official 
said station operators should have a “field 
day” this winter with battery charging. 
He added, “Most dealers charge $1 for 
a ‘quick-charge, and that seems to be a 
fair price for this service. Wash jobs and 
greasing depend on the neighborhood 
for price. Most appear to be charging 
$1 for each of these services, but some 
are up to $1.25 and even $1.50 for 
washing and greasing.” 


Charles Swarthout, president, Assn. 
of Petroleum Retailers of Greater St. 
Louis, said OPA had frozen lubrication 
prices for some dealers as low as 75c 
while new car agencies in some in- 
stances were allowed up to $1.50. 


Southwest 


In Oklahoma prices fluctuating some- 
what, especially among new stations just 
cetting started. No general price changes 
evident. 

Except for possible isolated exceptions, 
service stations in Texas have not in- 
creased rates. Going prices are $1 for 
wash jobs, $1 for lubrication (plus any 
extra materials needed such as_ trans- 
mission grease or brake fluid) and 75c 
for a battery charge ($1.50 if station has 
to send a service car out to bring bat- 
tery to station). 

These charges may vary a bit in in- 
dividual cities but check shows no gen- 
eral increase in charges since OPA went 
out. 


West Coast 


For the most part old prices still pre- 
vail, with no trend indicating overall 
price boosts for lube service, car wash- 
ing or battery charging. Rates prevalent 
im most districts in this area are: $1.25 
for chassis lubrication; $1.50, car wash; $1 
battery charge. 
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More Service 
means More Business! 


NOW AVAILABLE 


Road Maps by Rand M‘Nally 
for the Oil Industry 


The services you give your custom- 
ers build better business for you . . . 
whether you operate one station or a 
dozen. Now you can offer an extra, 
personalized service . . . your own, 
individually imprinted Rand 
M¢Nally road maps. They're a con- 
stant advertisement for you that 
travel with your Customers! 

Rand M¢Nally now offers a com- 
plete selection of road maps, tailored 
ro your needs—whether you wish 
regulation stock maps or specially 
designed ones. Our 90 years of ex- 
perience in map-making guarantees 
their quality and accuracy. All are 
reasonably priced. 

Write for samples and prices—tell 
us your requirements and we will 
send full details. 


Consult 


Rand M‘Nally & Company 


536 S. Clark Srt., Chicago 5; 111 Eighth 
Ave., New York 11; 619 Mission Sc., 
San Francisco 5 
1856-OCur 90h Year-1946 
CR 
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Publication Outlines Program 
For Highway Transportation 
NPN News Bureau 
WASHINGTON — A positive pro- 
gram for highway transportation, based 
on the policies of National Highway 
Users Conference and reflecting recom- 
mendations of the First Highway Trans- 
portation Congress, is contained in a 
publication printed by the Conference. 
Entitled, “A Positive Program for 
Highway Transportation,” the booklet 
presents a summary of outstanding high- 
way transportation problems before the 
nation and recommends for each prob- 
lem positive action toward its solution, 
which can be taken by hizhway — users 
in their own communities and states. 


Included among problems discussed 
are Sound and adequate construction 
of highways based on actual need; in- 
creased necessity for highway safety ed- 
ucation and law enforcement; continua- 
tion of present federal aid program for 
state-owned highways; repeal of present 
federal automotive excise tax laws and 
the safeguarding of highway funds for 
highway purposes; simplification of pres 
ent restriative 


regulations hampering 


motor vehicle operation; increased recip- 
rocal azreement among the states; and 
immediate legislation to insure liberal- 
ization of present vehicle size and weight 
restrictions on a sound basis. 


Small Business Opportunities 
Seen in Transportation Field 


WASHINGTON—Many opportunities 
exist in the motor trucking field for 
establishing small business enterprises, 
Commerce Department said last week in 
announcing publication of a booklet, 
“Establishing and Operating a Trucking 
Business.” 

Booklet also traces growth of motor 
transportation, noting increase in truck 
registrations from 10,000 in 1910 to al- 
most five million in 1945, and credits pe- 
troleum  industry’s constant 
ments in quality of gasoline as a major 
factor in the rapid expansion. 

Copies of the booklet, priced at 20 
each, can be obtained from any of the 
department’s field offices or from Super- 
Documents, Washington. 


improve- 


intendent of 


25, D, CG. 


WSA’s Reserve Tanker 
Withdrawals Raised to 50 


WASHINGTON—WSA said last week 
it has withdrawn 15 additional tankers 
from its reserve fleet, making total of 
50 which have been withdrawn to meet 
unexpected demands of Navy and British 
and French governments, 

Also, eight vessels in WSA’s active 
fleet have been assigned to Navy foi 
immediate liftings from Gulf for both 
East and West Coasts for military. Pur- 
pose of these movements, mipitary ex 
plained, was to clean up backlog which 


had developed at Gulf 


WAA Awaits End 
Of House Probe 
On Inch Pipelines 


(Continued from p. 12) 


tes, he said, are Freeman W. Burford, 
Clint Murchison, C. W. Richardson and 


John W. McCall, 
Would Build Refinery in East 


Mr. Murchison, he 
wreed, to put up a refinery along the 
East Coast to handle 50,000 b/d_ ot 
crude, if the non-existent co-operative is 


declared, has 


awarded the lines, and, in conjunction 
with Mr. Richardson, will see that the 
lines are supplied with at least 50,090 
b/d of crude. 

In addition to Mr. Littlejohn, four 
other WAA officials testified during the 
first week. They were J. Slater Jenner 
ind Wilbert Fritz, chief pipeline negotia- 
tors: H. E. Pollock, chairman of | the 
wwency’s Real Property Disposal Board, 
and L. Gray Marshall, the agency’s util- 
ities section director. 

Mr. Pollock spent his brief tenure on 
the witness stand explaining the differ 
ence between informal and formal mat- 
ters at WAA. He said he had dis- 
cussed the lines with Mr. Littlejohn but 
it was an informal conversation, and the 
ingle of rejecting all bids was not men- 
tioned. 

Mr. Pollock further explained that the 
board had received an “informal un- 
signed” recommendation from ~Mr. Mar- 
shall but this piece of paper was not 
considered a formal presentation. The 
informal unsigned recommendation _ is 
to be produced later in the hearing. 
Mr. Marshall had recommended—in an 
informal way, of course—that the lines 
be given to Big Inch Oil, Inc., 
and his assistants were not notified of 
Mr. Littlejohn’s intention to discard all 
bids before the Administrator made _ his 
announcement at opening of the hear 


and he 


Mr. Fritz backed up the agency’s pol- 
icy in his testimony. In answer to com- 
mittee questions, he stated that for every 
dav lines remain idle, they cost the gov- 
ernment about $10,000 in depreciation 
ind $2,000 in maintenance. 
Other Witnesses 

Other witnesses at the hearings in 
cluded Edgar Hill, vice president of an 
engineering firm which made a survey of 
the lines while they were under RFC 
control; L. M. Glasco, Texas Indepen- 
dent oil operator who heads group seek- 
ing to purchase Little Big Inch and re 
lav it from Permian Basin to California; 
Rep. Francis E. Walter (D. Pa.) who 
comes from a coal mining district and 
is opposed to natural gas; Oswin C 
Rowbotham, attorney representing J. W. 
Crotty, a gas bidder; John R. Moroney 


Dallas, Texas, attorney seeking to lease 


the lines. 
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V. Y. Subway Accepts 3 Bids 
For Supplying No. 6 Fuel Oil 


NPN News Bureau 


NEW YORK—Three bids, each at | 


92 bbl., for total of 230,000 bbls. of 
6 fuel oil to provide power for city’s 
RT subway lines, were accepted Nov. 
2 by Board of Transportation. Awards 
ere made as follows: 
Cities Service Oil Co., 100,000 bbls.: 
Mleenan Oil Co., 100,000 bbls.; and 
lonial Beacon Oil Co. 30,000 bbls. 
[he three were the only bidders on 
ond invitation First drew complete 
ink 
Invitation called for 300,000 bbls., 
none of bidders approached that, 
1 awards were made for maximum 
iount each offered. Deliveries are to 
by barge to 59th Street power house. 


Completes New Bulk Plant 
At Spartanbura, S. Carolina 
Special to NPN 
SPARTANBURG, S. C.—Willard Oil 
of Spartanburg has completed a new 
$25,000 petroleum bulk storage - plant. 


Company also will construct an addition | 


0 its uptown plant in the near future, 
President-Treasurer W. G. Willard, Jr., 
iid 
Company’s bulk plant has five storage 
ks, a warehouse and office facilities. 
ranks have a ti tal capacity of 85,000 
gals 


Expansion of the uptown plant, where 
mpany’s tire business and some other 
operations will continue to be handled, 
will begin as soon as materials are avail- 
ible, Mr. Willard said. Company, which 
ived its first carload of gasoline 10 
ears ago this month, handles Amoco 
| roducts 
New plant will employ 10 technicians 
ind other employes, in addition to the 
15 employed at the uptown plant. 
Henry Duke is vice president of the 


mpany. 


Aid for Small Businessmen 
NPN News Bureau 
WASHINGTON—War Assets Ad- 
ministration last week established small 
business sections in its zone and regional 
offices and announced these sections 
would be available for helping small 
businessmen obtain government-owned 
rplus property. 
[he six zone representatives are; J. 
L. King, Philadelphia; D. A. Hinson, 
Atlanta; Roy Webb, Kansas City; Ralph 
H. Roberts, Dallas; R. E. Lawrence, San 
Francisco, and Harry R. Kimbark, Chi- 


rr 


Stripper Well Subsidies End 
On Purchases 35c above OPA 


WASHINGTON — With exception of 
nnsylvania grade fields, RFC said Nov. 
that stripper well premium payments 
wutomatically terminated on all crude 
rchases now being made at price 35c 
more per barrel above June 30 OPA 
ling, inasmuch as that is maximum 
mium payable under program on other 
1 Penn grade crude. 
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AIR CORPS SURPLUS 
AIRPLANE REFUELERS 


100 TANK SEMI-TRAILERS 


{Used in perfect condition) 
4000 GALLON U. S. MODEL F-1-A semi_ trailers 


with Wisconsin air cooled engine, meters and 2 pumps 
with total discharge capacity of 400 gallons per minute. 
Air compressor and power reels. Tandem axles. 10.00 
x 20 Tires. Westinghouse Air Brakes. 





2000 GALLON U. S. MODEL F-2-A semi_ trailers 
Manufactured by “Heil”. Wisconsin air cooled engine, 
meters and 2 pumps with total discharge capacity of 160 
gallons per minute. Air compressor and power reels. 
Single axle. 9.00 x 20 Tires. Air Brakes. 


THE U. S. TRUCK SALES COMPANY 


1750 East 55th St. 
Cleveland, Ohio HEnderson 7103 








OILGRAM PRICES 


Want to hire a “‘shopper’’? 


To keep informed about prices, many Department Stores 


hire “shoppers” to make the rounds of other stores. 


You have an easier— and less expensive— way to keep 
in touch with the prices of petroleum products. . . Be- 
cause you can “shop” all the leading oil markets—every 
day — right from your own desk through OILGRAM 
PRICES. 


A 
c 
c 
u 
r 
a 
t 
e 


Why not try this Oil Market 
“Shopping” Service today? 


. R : E Two week trial subscription, upon request. 


Please use your company letterhead. 
Write to: PLATT’S PRICE SERVICE, INC. 
1213 West Third Street, Cleveland 13, Ohio 


Brief, accurate, daily reports to help busy 
executives make profitable decisions quickly 


Ce ee ee. 
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~ - types into smaller fractions by very ef- vat 
Diesel Fuel Study by Mines Bureau __ ‘vier fractionation 
5. Determination of physical and 

o — chemical properties of these fractions ic 

Unearths Chemical Composition Data siding their response in a special its 
Diesel test engine. oO 

NPN News Bureau work, being conducted in close informal 6. Determination of composition of t SI 

WASHINGTON — Preliminary work co-operation with Western Petroleum each fraction in terms of hydrocarbons lle 
in the Bureau of Mines Diesel fuel study Refiners Assn. and Diesel fuel commit- and sulfur compounds. ict 
indicates that the program outlined tee of the Coordinating Research Coun- 7. Isolation and synthesis of certair \ 
should provide considerable accurate cil, is to study both straight run and hydrocarbons that exhibit superior en- is | 
data on the composition of Diesel fuels cracked distillates in the boiling range gine response. ¥ 
and the correlation of fuel characteristic S above gasoline. S. Synthesis of sulfur compounds and = 
with engine performance. se 


So far, work has been done at the Bu- 
reau’s Bartlesville, Okla., experiment 
station on oil from the Dupo Illinois field 


The Bureau’s studies are directed pri- 
marily toward chemical phases of Diesel 
fuel problems. Co-ordinated tests of 


engine performance will be made by 


determination of their effect upon the 
fuels. 
Extension of Wartime Research 
The Bureau’s work on Diesel fuels is 


and on sulfur compounds in fractions manufacturers and users of Diesel en described as a logical extension of its W: 
in the Diesel fuel boiling range. It is gines through auspices cf WPRA and work on aviation gasoline and related reseal 
planned to study at least five types of Coordinating Research Council. fuels during war. ly de 
crude—an average Mid-continent (good Program Outlined Diesel fuel cuts of each of the types ing s 
cetane number), a Gulf Coast (poor : of crude selected will be fractionated mers 
cetane number), a fuel yielding distil Plan for the Bureau s phases of the into a.large number of relatively narrow work 
lates of a high cetane number, a repre tudy has been outlined as: fractions and each of those ‘fractions Resea 
sentative California oil, and a high sul- 1. Selection of suitable sources (both filtered through silica gel to separate Oth 
fur oil. crude oils and catalytic cycle stocks) by paraffin-napthene fractions from aromat ing of 

Dupo crude was selected because it Bureau’s staff working with industry rep- ic fractions. in pre 
vields Diesel fuel of a high cetane num- resentatives. After this is done, properties such as added 
ber, although the field is relatively small 2. Preparation of fuels in appropriat the volume percents of aromatics and Hig 
and its oil has a high sulfur content. The bciling ranges by distillation at reduced paraffin-naphthenes, cetane number, re out al 
topped crude was cut into three fractions pressures in Bureau equipment, process fractive index, density, analine point l whe 
and each fraction was divided by filtra- ing quantities of material that will pro viscosity, carbon-hydrogen ratio, infra Polvte 
tion through silica gel into a_paraftin vide adequate final fractions for engine red spectra, ultra-violet spectra, sulfu it neg 


naphthene portion and an aromatic por- 
tion. 


Work to date shows that high cetane 
value from Dupo crude Diesel fuel re 


testing and chemical analyses. 
3. Separation of these fuel oils into 
hydrocarbon types by absorption proc- 


esses, 


content, freezing point, flash point, mo- 
lecular weight, nitrogen content, weight 
percentage cf naphthene rings, aromatic 


rings, and paraffins, and volume _per- 


Bel: 


sults from: 4. Separation of these hydrocarbon centages of paraffins, monocyclic-naphth- 
: a NE’ 
1. An unusually high paraffin content, parcel 
2. presence, especialy in higher boil-  §@¢ony-Vacuum Employes Get Training Course f vi" 
ing portion of certain naphthenes with Execu' 
cetane numbers above 60, safety 
3. very small content of aromatics, es- — - 
pecially dicyclic aromatics, and the pos- “¥6 ~ 
sible presence of alkylated benzene with 00kle 
cetane numbers of 60 and above, plains 
use) Cc 


4. no appreciable content of dicyclic 
naphthenes. 








establi: 





Wide boiling cuts used for Dupo oil say 
are not adequate for an evaluation of and oj 
Diesel fuel, however, because effects of vebactts 
various classes of hydrocarbons tend to 
mask each other. Further work will be “Pro 
conducted on much narrower boiling are ess 
fractions. A real need was found to: “but tl 
more data concerning cetane numbers the bes 
and other properties of pure hydrocar- automo 
bons in the range of 10 to 20 carbon fied p 
atoms. After 

Synthesis of several sulfur compounds t id 
and studies of catalytic desulfurization hal cos 
have been initiated at the Laramie, has ine 
Wyo., experiment station. The sulfur bureau 
compounds will be tested in blends with 
sulfur-free Diesel fuels to evaluate their ; : It i 
effect on cetane number and other as- Harry B. Tower (first from left), Socony-Vacuum Oil Co. supervisor of technical tel sy 
pects of engine response, while studies of training, illustrates a point to some pupils in an employes’ training course. Others. Maintai 
catalytic desulfurization are designed to left to right, are: Miss M. C. Vulin. filing department, West Africa division; Miss spected 
determine its effect on Diesel fuels with Mary H. McNicholas, secretary in the gas and fuel oil department: R. G. Novak. ‘ “ 

a high sulfur content. marine distribution supervisory; and Mrs. Vivienne L. Gosse, in charge of filing : ' L 
I am 


General objective of the Bureau's department, West Africa division 
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s and dicyclic-naphthenes will be de- 

mined for the various cuts. 

\ continuous still with a capacity of 
gallons of crude oil per hour, two 
a gel columns, and desulfurization 

its have been constructed and placed 

operation at Bartlesville. A number 
small silica gel columns are being in- 
lled, and construction of a vacuum 
tionation unit will be started soon. 

\ Diesel engine test unit (CRC-E F-5) 

been installed, and a research Diesel 
with dynonometer to investigate the 
nomena of Diesel combustion cther 

n cetane number is on order. 


Navy's Plastics Research 


NPN News Bureau 
WASHINGTON Navy program of 
earch into plastic-type materials, large- 
dependent on petroleum, is support- 
several basic studies of high poly- 
mers and is pointed toward additional 
work soon in this field, Office of Naval 
Research said last week. 
Other fundamental studies under head- 
f wood and plastic products also are 
in progress under its sponsorship, office 
idded 
High polymer work is being carried 
out at Goodyear Tire and Rubber Co., 
University of Notre Dame, and Brooklyn 
Institute. To supplement 
it, negotiations are in progress with Cor- 


Polytechnic 


nell and Purdue Universities and Brock- 
lyn Polytechnic. 


Houdry Man to Supervise Job 
Of Compiling German Oil Data 
NPN News Bureau 

NEW YORK—Dr. Warren F. Faragher 
of Houdry Process Corp. left last week 
for Germany to supervise preparation by 
Germans of final report on German petro- 
leum processes. He will be the U. S. Gov- 
ernment’s representative for the Office of 
Technical Services, Technical Industrial 
Intelligence Division. 

The purpose of Dr. Farazher’s missior. 
is to complete the collection of the Ger- 
man information on the programs surveyed 
by the U. S. Technical Oil Mission sent to 
Germany by PAW in 1945. This group, ot 
which Dr. Faragher was a member, fol- 
lowed advance troop elements to investi- 
gate German manufacturing methods cf 
hydrogenation, catalytic cracking, hy- 
droferming, alkylation, polymerization, 
Fischer-Tropsch and other processes. At 
the time, confusion, because of displace- 
ment of German technical personnel, left 
many of the questions concerning Ger- 
man methods unanswered. In the past 
year, many of the missing technicians and 
rumerous decuments have been located. 
From these Dr, Faragher expects to cb- 
tain data necessary for the completion of 
the reports. 


Believes LPG Can Be Used as Automotive Fuel 


NPN News Bureau 

NEW YORK The National Con- 
servation Bureau, accident prevention di- 
ision of Assn. of Casualty and Surety 
believes that with proper 
safety measures the use of liquefield pe- 


ixecutives, 


troleum gas as fuel for automotive ve- 
hicles is feasible. In a newly-published 
booklet on the subject, the bureau ex- 
plains that “the inherent hazards (in such 
readily controlled by the 
establishment and enforcement of proper 
safety rules installation 
f equipment, the use 
operation of the vehicle, and the 
refueling operations.” 


uS€ can be 


governing the 


ind maintenance 
il d 


Proper equipment and maintenance 
re essential,” according to the bureau, 
“but trained workers and operators are 

best assurance for safe operation of 
tomotive vehicles powered with lique- 
fied petroleum gas fuels.” 
\fter pointing out that there are “cer- 
idvantages” in using LPG in inter- 
ymbustion engines and that its use 
increased rapidly in recent years, 


iu State SB: 


It is essential that all parts of the 

system be installed and 
tined, also that it be frequently in- 
ted to prevent leaks and the loss of 
All persons who fill fuel tanks 


LPG and those who maintain. re- 
ind operat the vehicles should be 


prope rly 
t 
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competent and thoroughly trained in the 
handling of such equipment.” 
Conversion of existing engines to use 
LPG “must be properly engineered to 
insure safe operation,” taking into con- 
important 
engine compression 


sideration several factors, 


such as increased 
(up to 230 Ibs. ner sa. inch); multiplied 
load on the ignition system; and the 
necessity of leak-proof fittings in the fuel 
work 
he conducted by thoroughly competent 
mechanics who have been specially 
trained. Otherwise, considerable operat- 


svstem. “All conversion should 


ing difficulties and trouble may be an- 
ticipated, including the possibility of 
fire or explosion.” 

Standards for fuel tanks, accessories, 
refueling operations, and storage and re- 
discussed in 
eight-poge text. The pamphlet, “Safe 
Use of Liquefied Petroleum Gas for 
Automotive Vehicles,” is fourth in a 
series on LPG prepared by the Bu- 
reau's LPG Research Committee, com- 


pair of vehicles also are 


member com- 
panies who are making a special study 
of hazards in manufacture, distribution 
and use of LPG. Previous three publi- 
cations were: “LPG — What It Is— 
How It Acts”; “Safe Operation of Mo- 
tor Vehicles Transporting LPG”; “Safe 
Motor Vehicles and Equipment for 
Transporting LPG.” The bureau is at 60 
John Street, New York. 


posed of engineers of 
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SOLVENT-REFINED 
LUBRICATING OILS 
Tank Cars for 


Domestic Consumption 


Drums for Export 


Manufactured by 


British-American Oil Co., Ltd. 


Toronto, Canada 


Address Inquiries to 


INDUSTRIAL RAW 
MATERIALS CORP. 


52 Wall Street New York 5, N. Y. 





DRAFTSMEN 


DESIGNERS AND CHECKERS 
with experience on 
Structural Steel and Concrete 
Process Piping 
Pressure Vessels 


The Boston office of E. B. 
Badger and Sons Co.., inter- 
nationally famous chemical 


engineering organization, of- 
fers qualified men well-paying 
positions. This is a fine oppor- 


tunity for men who would en- 
joy working in congenial sur- 
roundings and with pleasant 
cooperative associates. A per- 
sonal interview can be ar- 
ranged in your city. This is not 
a temporary position. Write, 
giving full details of back- 
ground and experience, salary 
wanted, etc., to 


Mr. William M. Rose, Personnel Director 
E. B. Badger and Sons Co. 
75 Pitts Street, Boston, Mass. 
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Refined Products Prices ‘Spotty’ Following Crude Rise 


Refined oil markets east of the Rockies were unsettled the 
third week in November following the general increase 
prices which spread from Texas to the Midcontinent and Rocky 


Mountain areas. 


Price increases for refined products were spotty 
districts refiners withdrew from the market temporarily. 
line was priced higher at the Gulf while distillat 


exception of kerosine, appeared to be 


there. In the Midwest and Midcontinent « 


WESTERN PENNA. Untouched 
thus far by crude advances Western 
Penna. — refiners — generally reported 


“standing pat” on prices for refined prod 
ucts during week ended Nov. 23. Gaso 
line demand was reported “fairly steady, 
and several 
tories 


refiners said their inven 
were reduced. Others, however, 
said there were still ample supplies in 
lower field, and material was reported 
sold at 7.25c. 


Refiners in both upper and lowe: 
field reported considerable increase in 
call for kerosine and light fuels. Many 
said they didn’t know how they could 
handle “distress inquiries” resulting from 
coal strike. 

Most refiners using coal in refinery 
operations said they had_ stockpiles on 
hand good for at least a month, and 
some said they were still getting sup 
plies from Most 
worry was expressed over possibility of 
slender shipments of drums and cans be- 


non-union sources. 


ing cut off entirely if steel production 
ceased for lack of coal. 


Only price changes reported during 
week were for low pour bright stock 
Refiner who had been quoting 32 and 
3le for 10 and 15 pour bright stock, re- 
spectively, reported advancing his prices 
le at beginning of week. Demand fo 
lubes, petrolatums and = wax 
extremely heavy, and refiners generally 
said they remained considerably behind 
in shipments. 


remained 


GULF COAST—General advance in 
crude prices throughout Texas and Mid- 
continent brought 
prices for refined products on traders 
at the Gulf during the past week. As 
week ended grades of gasoline 
were reported sold or offered at prices 
0.125 to 0.5¢ higher.  Distillates, with 
exception of kerosine, were reported re 
sisting higher trend. Two suppliers re 
ported 10c advance in their quotations 
for “cold” No. 5 fuel, but no offerings 
of bunker “C” fuel in cargo lots was 
reported at a flat price. 


Many of 


pressure for highet 


some 


suppliers said they had 








resisting 
1 the other hand. a 


number of refiners advanced their quotations 


in crude and, except for 


Demand for all products « 


ind in many late-in-the-season 


Gaso- ven the 

fuels, with 
higher trend ready 
the coal strike. 


tor kerosine - and 


withdrawn their quotations from th 
market temporarily, and were — just 
“watching from the sideline.” Inven 
tories of some grades of gas line and 


most light fuels were said to be extreme 
ly hi rh 


1 
lack of inquiries and shortage of tank- 


with situation aggravated by 


ers According to trade sources, it might 


| 


he some time before there was ippre- 


ciable advance in prices of these prod 


ucts 


Considerable inquiry for 72 oct. lead 
ed gasoline was reported with some Army 
and Navy requirements still to be met 
At end of week one supplier reported 
sale of mixed export cargo of 72 oct, 
leaded vasoline at 6.5c and kerosine at 
for immediate lifting. 


5 375 This Was 





CRUDE PRICES 


Since changes in crude oil prices 
are infrequent, the two pages of 
crude oil price tables are printed 
only when there are sufficient 
changes to warrant. 

A record is kept in the Cleve- 
land office of NPN and OILGRAM 
from which the publishers will b: 
glad to make proofs, or letters or 
affidavits as to what the prices are, 
and without charge to regular sub- 


scribers. 
Crude Price Changes 


A general price increase in crude 
in all parts of the United States 
except Appalachian and Califor- 
nia territory became effective Nov. 
15. Except for 
on the Texas and Louisiana Gulf 
Coast, with certain minor except- 
tions, the increase was 10c¢ a_ bar- 
rel. In these 
increase was about 20c a_ barrel. 

Official notice of final 
details of the price changes is still 
nof available, and complete tables 
of crude oil prices will not be 
printed until a later issue of NPN 


segregated areas 


segregated areas the 


SON 





light and heavy fue 


, 1 
ted 
isolate | 


shipments of 
most optimistic expectations. 
ly held by primary suppliers. 
tight markets for heavy 








ls. but the increase was far from general 


instances, gasoline prices generally 


were reported unchange d 


ntinued heavy in most areas witl 


gasoline reported exceeding 
Light fuels were close 
Reports generally indicated al 


fuels were stiffened further by 


0.25c over supplier’s previous quotatio 
for 72 oct. and 0.125c¢ higher for kero 
sine. Same supplier said he had _ sold 


120,000-bbl. cargo of Ethyl  gasolin 
testing 78.5 oct. ASTM, 86 oct. researcl 
at 7.5¢ lifting, but added 
that he was asking 7.75c for additiona 
material. Another supplier said he had 
sold 50,000 bbls. of 
Ethyl at 
became general. 


Sales of kerosine, No. 2 fuel and 
bunker “C” fuel were reported on “maz 
ket-date-of-lifting basis’, and sale of 
225,000-bbls of 48 D.I. gas oil was re- 
ported at an undisclosed price for De 
cember lifting. 


for immediate 


“very high jump’ 


7.75c before crude increas 


ATLANTIC COAST—Suppliers along 
Atlantic Seaboard were reported to be 
overhauling their price schedules follow 


ing general advance in crude prices dur- 


ing the past week, but only changes re- 
ported were said to have no relation t 
crude increase. 


Standard Oil Co. of New Jersey in mid 
week announced advances in its prices 
for No. 5 fuel at various points, explain 
ing that study of cost of blending had 
demonstrated need for at least partially 
restoring pre-war differential between Ni 
5 and No. 6 fuel. Announced increases 
were designed to establish 17¢ differential 
for “het” No. 5 at all points. 


Standard’s new price for “hot” No. 5 
at New York was $2.09 per bbl., Balti- 
more, $2.09; Norfolk, $2.05 and Charles 


ton $2.00, representing a uniform increase 
Advance at New Orleans 


of 9c per bbl. 
was 4c to $1.60, and at Boston 16c t 
$2.305. Material at latter point, however 
was said to be a “cold” No. 5. 

reported advancing its New York  har- 
bor price for 0-10 pour No. 5 to $2..27 


an mcrease of 17 


Other New 
been quoting $2.10 fer barge and tavk 


York suppliers who | 


car lots also reported 17c¢ increases duu 


ing week, and one supplier who quoted 


$2.20 for tank cars said his new pr 


was $2.37. At end of week supplier asking 
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OIL MARKETS 


Summary of Daily Gasoline Prices (Nov. 18 to Nov. 25) 








8S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-78.5 octane Ethyl: Nov. 25 Nov. 22 Nov. 21 Nov. 20 Nov. 19 
Oklahoma ‘ és nia eraebaden wad inms dus (4)7.75-8.501) (4)7.75-8.501) (5)7.75-8 5(1) (5)7.75-8 5(1) (5)7.75-8.5(1) 
Mid-Western (Group 3 basis) ......... ; (3)7.75-8.5(1) (3)7 75-8.5(1) (3)7 75-8.5(1) (3)7 75-8.5(1) (3)7. 75-8.5(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) (3)8.25-8.5(3) (2)8.25-8.5(3) (1)8-8.5(2) (2)8-8.5(2) 8(5) 
W. Tex (For shpt. to Tex. & N.M. dest’ns.) (2)8.25-8.5(2) (2)8.25-8.5¢2) (2)8.25-8.5(2) (1)8-8.501) (3)8-8 25(1) 
] E. Tex. (Truck Tnsp.) Pia ics ota (1)8-8.25(6) 8(7) 8(7) 8(7) 8(7) 
Cent W. Tex. (Truck Tnsp.). §.5(2) §.5(2 8§.5(2) 8(2) 8(2) 
73-75 octane: 
ON Ree ee ree eee ee or ee soe (8)7- 8)7-7.25(2) (9)7-7.25(2) (9) 7-7 .25(2) (9)7-7.25(2) 
it Mid-Western (Group 3 basis) : (7)7- (7)7-7 .25(2) (7)7-7 .25(2) (7)7-7 .25(2) (7)7-7 .25(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) (4)7 (3)7.25-7.5(2) (1)7-7.501) (2)7-7.5(1) 7(5) 
n W. Tex. (For shpt. to Tex. & N.M. dest’ns.) 7 7.2544 7.25(4) (1)7-7.25¢3) 7(4) 
E. Tex. (Truck Tnsp.) A. oe aS e hy f 7(7) 7(7) 7(7) 7(7) 
St Cent. W. Tex. (Truck Tnsp.). 7.5(2) ’.5(2) 7.5(2) 7(2) 7(2) 
1 43-66 octane: 
Oklahoma (oneness. es 6.625(1) 6 6 1) 6 625(1) 6 625(1) : = 5(1) 
1 Mid-Western (G roup 3 basis) nade , 6 6251) 66 1) 6 625(1) 6 62 (1) 6 625(1) 
; N. Tex. (For shpt. to Tex. & N. M. dest’ns.) 7(1) ( 7(1) 6 .625-7(1) 6 625(1) 
‘V. Tex. (For shpt. to Tex. & N.M. dest’ns.) 7(2) 7(2) 7(2) 7 


T i (2 7(2 7(2) 6 625.2) 
E. Tex. (Truck Tnsp.) er Fe 
Cent. W. Tex. (Truck Tnsp. ) 
60 omnes & below: 
Oklahoma 





: . re ee (4)6.25-6.5(2) (4)6.25-6.5(2) (4)6.25-6.5(2) (5)6.25 5(1) 
Mid-Western (Group B DAD uns ecidiccsines (5)6 25-6.5(1) (5)6 25-6.5(1) (5)6 25-6.5(1) (5)6.25-6.5(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns.) (4)6.5-6.8(1) (3)6.5-6.8(01 (1)6.3-6.75(1) (4)6.25-6.3(1) 
ti W. Tex. (For shpt. to Tex. & N.M. dest’ns.) (306. 5- 6.75(1) (3)6.5-6.75(1) (3)6.5-6.75(1) (3)6.25-6.5(1) 
E. Tex. (Truck Tnsp.) (2)6.25-6.5(5) 6 .25(7) 6.25(7) 6.25(7) 6.25(7) 
Cl Cent. W. Tex. (Truck Tnsp sap ab ade 6 si) 6.75(2) 6.75(2) 6.25(2) 6.25(2) 
ea) Motor Gasoline, 78-78.5 oct. (thy () 3 a 
New York harbor - verees (1)8.75-10.6(1) (1)8. 75-10 6(1) (1)8.75-10 6(1) (1)8. 75-10 6(1) (1)8.75-10.6(1) 
Ine New York harbor, DA@es. ........esecees (1)8.65-8 9(1) (1)8 65-8 9(1) (1)8 65-8 9(1) (1)8 65-8 9(1) (1)8.65-8.9(1) 
on Philadelphia EAE Oe. RR Oe (1)8.75-10 25(1) (1)8.75-10 25(1) (1)8.75-10 25(1) (1)8.75-10 25(1) (1)8.75-10 .25(1) 
Philadelphia, DATE kos. cdesiniecvcnss sues (1)8.65-8 9(1) (1)8.65-8 9(1) (1)8.65-8 .9(1) (1)8.65-8 9(1) (1)8.65-8 .9(1) 
ld Baltimore Ft cdeesakehececiviiine | ii nnn (1)8 15-9 9(1) (1)8 15-9. 9(1) (1)8.15-9.9(1) (1)8.15-9.9(1) 
Baltimore, barges (1)8.05-8.8(1) (1)8.05-8.8(1) (1)8.05-8.8(1) (1)8.05-8.8(1) (1)8.05-8.8(1) 
mn “Motor Gasoline, 74-76 oct. 
ha New York harbor TEE eT Teo Pr (1)7.75-9.1(1) (1)7.75-9.1(1) (1)7.75-9.1(1) (1)7.75-9.1 (1)7.75-9.1(1) 
“ New York harbor, barges teseseeeeees — (1)7-65-8 6(1) (1)7 65-8 6(1) (1765-8 6(1) (1)7.65-8 6a) (1765-8 6(1) 
mp Philadelphia. sensccccesedececsee (297-7504) (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) 
sens Philadelphia, barges ........++++++++ tees (1)7.65-7.9(1) (1)7.65-7.9(1) (1)7.65-7.9(1) (1)7.65-7.9(1) (1)7.65-7.9(1) 
oo alee? suete sees (2)7 15-8.4(3) (2)7.15-8.4(3) (2)7.15-8.4(3) (2)7.15-8.4(3) (2)7.15-8.4(3) 
a ore é < _ % ( 705-7 4 é ' 
Motor Gasoline: (297 .O-7 842) 1)7.05-7.8(1) (1)7.05-7.8(1) (1)7.05-7.8(1) (1)7.05-7.8(1) 
Western Penna. Bradford-Warren: 
and 74-76 Oct Terre re rere sr 17.5-8(2 (1)7.5-8(2) IT S.ac° 7 —.@(9 7 S.R¢° 
‘mat Western Penna. Other Districts: a 5-8(2) ; cine (1)7.5-8(2) (1)7.5-8(2) (1)7.5-8(2) 
' 74-76 Oct oes.0e &6 600s obese ene (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) (1)7.25-8.25(1) 
m 
iS I NOTE: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com- 
) panies qué ting the lows & highs of the ranges. 
Di (a) Postings of one supplier quoting the lows at New York, Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl. 
$2.32 for a “premium” No.5 at New supplying only their regular customers. believed higher prices would — bring 
York said increase was under considera- Others stated, however, that stocks in increased supplies to the open market. 
tion but had not been made. Michigan were short and “by February No. 6 fuel, they said, responded quickly 
lon Late in week Jacksonville supplier wh« there will be a scramble for fuel oils.” to the late-in-the-week midwest cold 
to be had been quoting $1.73 for bunker “C” 2 « ° snap and tightening rapidly. Quotations 
ollow fuel reported 5c per bbl. increase to price MIDWESTERN—Increases of 0.125 of marketers tor No. 6 ranged from $1.15 
ee of $1.78 posted by other suppliers at ba lille ta dcle eeeinns Gin tetiedinn aail to $1.26, Group 3, while Group 3 quota- 
this point. - i oan x ; tions reported by refiners ranged from 
res TK light fuels, 6c per bbl. in heavy fuels, were $191 to $1.39 ver bbl 
. ° ° P1.S O D1. yer wt. 
ion t : ° reported by some refiners in the Mid- ms 
aes west the past week following general si 4 
CENTRAL MICHIGAN—Demand for a eo eiabineiaienediee a 
RAI ap ig increase in crude prices, but quotations MIDCONTINENT—Crude price hike 
n mid most products continued heavy in Cen- ' ; 
a : of mwpst refiners were reported un- in midcontinent, midwestern and Rocky 
] ) 
prices tral Michigan the third week in Nov- . : ges 
changed, Ethyl gasoline was offered Mountain fields announced the past week 
xplai ember. Increasec quotations for gaso- oi . ; ; 
0.25c lower by some tank car marketers, resulted in higher refiner products 
i had line were reported by one refiner and : . ; Se : e Sa ' 

; . ; mut their prices for other products were prices as refiners reported advancing 
artially ‘igher prices for buming oils by another hei . 
cing fol 5 the ite baka hi. dete: ee reported unchanged. their quotations to compensate for in- 
™ a eo _—- Gasoline demand continued to break creased crude costs. Prices for both gaso- 
creases but, for the most part, refiners at the veers B li i, eet , f 

1 records for the season, according to me and fue ous rose in most areas oO 
erenti end of the week said they were still ; : i Gallien 2 oe ; Tex: hile in Ark K 
Pogue ct ‘tikes. acai ani reports of refiners. Large refiners in exas, while in Arkansas, Kansas, anc 

ee ee is the Chicago district said stocks were Oklahoma fuel oil postings were ad- 

: meanwhile were selling only to their “low” “tight”. D | f& Mi per ye of a Sig 

No. 5 “ta ae : ow or tight . emand trom Minnea- vanced and gasoline prices generally re- 
PTULhé Ss ° . ° , 3 
Balti — . polis-St. Paul terminals was said to be mained unchanged. 
Charles \ 0.25¢ advance in his quotations for greater than pipeline capacity even Demand for all products was said to 
Lacie rasoline by one refiner sent his prices though fuel oils were being held up to be extremely heavy, due to the coal 
Ork lOc for Ethyl, 9c for regular, which, let gasoline through. One refiner said strike and anticipation of higher prices. 
l6c 1 owever, were within the ranges already he had been able to find some tank cars Highs of price ranges for South 
, juoted by other refiners of 9.75 to to relieve his situation but added _ that Texas lubes were raised le when refiner 
OWEN 7% sae 07% a = , 
75c, and 8.75 to 9.75c, for the two others are not so fortunate and have reported like advance in his quotations. 
standa ail | : a ] : I 
a thoi ides, respectively. fallen behind. New price ranges for both pale and red 
$9.97 All refiners reported continued high At the same time, Ethyl gasoline oils were: 100 vis. 7.5-8.5c, 200 vis. 10- 
a soline sales due largely, they said, was offered 0.25c lower at 6.75c, by one lle, 300 vis.10.5-11.75c, 500 vis. 11.25- 
the large number of hunters in the tank car marketer with quotations of 12.75c, 750 vis, 11.5-13.25c, 1200 vis. 
vho | ut other marketers ranging up to 7.5c. 12-13.5¢ and 2000 vis. 12.5-14.25¢ 
und tanh Demand for both light and heavy Marketers’ prices for regular-grade gaso- Grade 26-70 natural gasoline was 
ses d iels showed considerable increase dur- line, however, were reported unchanged, quoted higher FOB Group 3; week ended 
oO quot ¢ the week, according to most re- ranging from 6.375 to 6.75c, Group 3. with sellers quoting 4.875c to 5c. FOB 
ew pl ners. Some said they believed they Marketers reported active demand for Breckenridge price remained unchanged 
er ask uld skimp through the season by cistillate fuels and generally said they with sellers quoting 4.25« 





News NOVEMBER 27, 1946 51 








OIL PRICE SECTION 
At Refineries and 





Terminals and By 








Prices herewith are reproduced from Platt’s 
VILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose represen- 
tatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil industry 
prices everywhere. 

Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
prices; for current sales and shipment; for the 
business day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot prices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbls. of 42 gals.: wax and petrolatums 
in cents per pound; ex all fees and taxes; for 
crude oil and its products lawfully produced and 
transported; report as received by OILGRAM 
and National Petroleum News but not guaran 
teed; for subscribers’ private use only and not 
for resale or distribution or publication, Octane 
ratings are ASTM. unless otherwise noted. 
Parenthetical figures before and after prices in 
dicated number of companies quoting the lows 
and highs of the ranges. For further details of 
price conditions apply to any NPN—OILGRAM 
office or see back of any OILGRAM Price 
Service invoice. ? : : 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address  Platt’s 
Price Service. Inc., 1213 West 3rd St., Cleve- 
land (13). Ohio. Annual subscription rate in 
U. S.; $125 per year, payable in advance 

Refinery Gasoline 

Prices in Effect 
OKLAHOMA Nov. 2! Nov. 18 
78-78 5 Oct. Ethyl (4)7.75-8.5(1) (5)7.75-8.5(1) 
73-75 oct. (8) 7-7 .95(2) (9) 7-7 .25(2) 
62- 66 oct. 6.625(1) 6 625(1) 
60 oct. & below. (4)6.25-6.5(2) (5)6.25-6.501) 
MID-WESTERN (Group 3 basis) 
78-78.5 Oct. Ethyl(3)7 75-8 5(1) (3)7.75-8.5(1) 
73-75 oct. (7)T- : 95(2) (7) 7-7 25(2) 
63-66 oct. 6.625(1) 6 625(1) 
60 oct. & below (5)6.25-6 5(1) (5)6.25-6.5(1) 
N. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
78-78.5 oct. Ethyl(3)8.25-8.5(3) 8(5) 
73-75 oct. ( 17.25. 7.5(2) 7(5) 
63-66 oct 7(1) 6.62511) 
60 oct. & below. “( 196.5-6.801) (4)6.25-6.3(1) 
W. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
78-78.5 oct Ethyl(2)8-8.25(2) (3)8-8 .25(1) 
73-75 oct R 7.25(4) 7(4) 
63-66 oct. a 2) 6.625(2) 
60 oct. & below. :(3)6.5-6.75(1) (3)6.25-6.5(1) 
E. TEX. (Truck Thnspt.) 
78-78.5 oct. .(1)8-8.25(6) 8(7) 
hil oct. .(1)7-7.2516) 77 
60 oct. & below. (2)6.25-6.5(5) 6.25(7) 
CENT. W. TEX. (Truck Tnspt.) 
Te-to.0 Oct. .... 8.5(2) 8(2 
73-75 oct. 7.5(2) 72) 
60 oct. & below. 6.752) 6.25(2 
KANSAS (For Kansas destinations only) 
78-78.5 oct. Ethyl(1)8.2-8.5(2) = (1)8.2-8.5(1) 

73-75 oct. -(1)7.2-7.5¢1) (2)7.2-7.501) 
63-66 oct. 

60 oct. & below ( 1)6.4-6.75(1) (1)6.375-6.75(1) 
ARK. (For shipment to Ark. & La.) 
78-78.5 oct. Ethyl 8.125(1) 8.125(1) 

73-75 oct. 7.125(1) 7.125(1) 
60 oct. & below, 

unleaded .... 6.375(1) 375(1) 
WESTERN PENNA. 

Bradford-Warren: 

74-76 oct. .(1)7.5-8(2) (1)7.5-8(1) 
Other districts 

74-76 oct. . (1)7.25-8.25(1) (1)7.25-8.25(1) 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis; for shpt. within Mich.; 


shpts. may originate at plants outside Central 
group.) 
U.S. Motor: 


78-78.5 oct. (1)9.875-10.5(1) (2)9.75-10.75(1) 

73-75 oct. (1)8.875-9.25(1) (2)8.75-9.75(1) 
Str. run gasoline, 

excluding De- 

troit shpt. (1)6.5-7.625¢1) (1)6,.5-7.5(1) 
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Prices in Effect Nov. 25 Nov. 18 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) 

73-75 oct. ; 9 9 
CALIFORNIA 
80-82 oct. aa 
74-75 oct. 


Kerosine, Gas & Fuel Oils 


OKLAHOMA 





11-43 w.w (1)5.2 5.4 

12-44 w.w (35 5.2 

Range Oil (1)4 4. 

No. 1 p.w (1)4.7E j 

No. 1 straw 1.7 1.7 

No. 2 straw. .(2)4.5—-4.87% ‘0 

Ne 3 fuel (1)4.625—4.75(1) $.5¢1) 

No. 6 fuel (1)1.15-1.39(1) = (291.151.3303) 
14-16 fuel $1.285(1) $1.285(1) 


MID-WESTERN (Group 3 taste) 








11-43 w.v 
12-44 w.w 
Range Oil 
No. 1 p.w 
Ne 2 straw 
No 
No. 6 ) 
N. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
41-43 wow (1)5.375-6.1(1) (1)5.375—5.4(1) 
12-44 W.W 6.9501) 551) 
58 D.I (1)5.5-5.901) 5.2(1) 
No. 1 p.w 1.87501) 4.87511) 
No. 2 straw 5.25(1) 4.75(1) 
No J 1.62511) 
No. 6 fuel $1.46(3) $1.38(1) 
W. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
42-44 wW.w 6.7511) 6.511) 
No. 2 straw. .(1)4.875-5.25(1) (1)4.625-4.875(1) 
No ) 1.625(1) 
No. 6 fuel $1.46(1) $1 38(1) 
E. TEX. (Truck trnspt.) 
11-43 w.w (1)5 5-6.125( 
12-44 wow 5.625(2) 
15 cetane diesel 
58 D.IT. & 
above (1)5.95-5.5(1) (1)5-—5.25(1) 
U.G.I. gas oil 1.75(1) 1.501) 
N 1 fuel 
No > fuel 5.951) 5(1) 
N fuel... 1.75(1) 1.75(1) 
N 6 fuel (2)$1.30-1.53(1) (2)8$1.30-1.43(1) 


CENT. W. TEX. 


11-43 wow (1)5.875-611) 5 375(2) 
U.G.I. gas oil 1(1) 
No. 2 fuel aoa) 1.7541) 
No. 6 fuel (1)81. 28-1.3311) $1.23(1) 
KANSAS (For Kansas destinations only). 
12-44 Kero (1)5.7-6.2 (2)5.625—5.7(4) 
N 1 fuel ae 5.641) (1)5-5.105) 
Ni 2 fuel 4.87511) 
N 6 fuel (1)$1 15 1.4001) $1.38(1) 
ARK. (For shipment to Ark. and La.) 
42-44 w.w 

kero 5.5(1) 5.375(1) 
Tractor fuel 6.12501) 6(1) 
Diesel fuei 52 

& below (1) 1.875(1) 
Diesel fuel 58 

& above §.25(1) 5.125(1) 
No. 2 1.62511) 1501) 
N 3. fuel 4.5¢1) 1.37501) 


WESTERN PENNA. 
Bradford-Warren: 


45 w.w. (2)6.75-7 25(1) (2)6.75-7 25(1) 
No. 1 fuel 6 75(1) 6 75(1) 
Ne. 2 fuel (1)6.75-6 95(1) (1)6 75-6 95(1) 
No. 3 fuel 6.95(1) 6.95(1) 
36-40 gravity 6.5(1) 6.5(1) 
Other districts: 
45 ww. (4)7. ?: ne 425(2) (4)7 25 5-7.425(2) 
47 w.w. 375(1) 7.375(1) 
No. 1 fuel (2)7 “7 425(1) (2)7-7 425(1) 
No. 2 fuel (2)6 75-7(1) (2)6.75-7(1) 
No. 3 fuel (1)6.75-6.875(2) (1)6.75-6.875(2) 
36-40 grav....(1)6.25-6.875(4) (1)6.25-6.875(4) 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich.; 
shpts. may originate at plants outside Central 
group.) 
14-46 . kero 7.501) 6.7501) 
16-49 W.w 

kere (1)7-7.563) 7(5) 
P.W. distillate(1)6.75—7.25¢3) 6.75(5) 
No. 2 light 

straw, (1)6.5—7(1) 6.5(3) 
Ni , straw. .(1)6 25-6.75(3) (4)6.25-6.5(1) 
U.G.I. gas oi1(4)5.75-6(1) (3)5.5-5.73(2) 
100-500 vis (1)5.14—-5.5(2) 5.1416) 
100-300 vis (1)5.5-601 5.516) 
OHIO (S. O. Ohio quotations for statewide 
delivery) 
Kerosine .. 2 8 8 











Prices in Effect 
CALIFORNIA 


40-43 grav. w.w. eee 
San Joaquin Valley: 
Heavy fuel 
Light fuel 
Diesel fuel... . 
Stove dist. 


Los Angeles: 
Heavy fuel 
Light fuel . 
Diesel fuel. . 
Stove dist. 


San Francisco: 
Heavy fuel... 
Light fuel 
Diesel fuel ... 
Stove dist. 


NOTE: All above heavy fuels meet Pacific 
specification 400; light fuel, spec. 300; Diese? 
fuels spec. 200; and stove distillate, spec. 100 


Nov. 25 Nov. 18 


Lubricating Oils 


U.S. Motor: Nov. 25 Nov. 18 


WESTERN PENNA, 
Prices are for sales made, or offers reliably 


reported, to jobbers & compounders only. 
Viscous Neutrals—No. 3 col. Vis. at 70°F 


200 Vis. (180 at 100°) 420-425 fi 

0 p.t 40 5(1) 40.5(1) 

10 p.t. ; 39.5(1) 39.5(1) 

15 p.t. aan 38.5(1) 38.5(1) 

25 p.t. :(1)34-39(1) (1)34-39(1) 
150 Vis. (143 at sea 400-405 fi. 

0 p.t. 8 5(1) 38.5(1) 

pt. .. : > Bea? 37.5(1) 

15 p.t : 36 5 36 .5(1) 

25 p.t (33-37) (1) 33-37(1) 
Cylinder Stocks: 

Brt. stk., 145-155 vis. at 210°, 540-550 fi., 
No. 2 col. 

10 p.t 33(1) 33(1) 

15 a 32(1) 32(1) 

25 (4)30-36(1) (4) 30-36(1) 
600 SR filter’ bl. (1)23-27(2) (1) 23-27 (2) 
650 S.R. .. .(1)24-28(2) (1)24-28(2) 
600 fi (1)25-30(2) (1)25-30(2) 
630 fi . (1)27-30(1) (1)27-30(1) 


MID-CONTINENT 


Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 


Vis. Color 
60-85—No. 2.. i 9(4) 
86-110—No. 2. (3)9 5 -10.5(1) (3)9.5-10.5(1) 
150—No. aa 5(3) 15(3) 
180—No., 3 B45. ; aes (3)15 5-16(1) 
200—No. 3 5 16(6) 
250—No. 3 ... (2) 9G 5(2) (2)17-17.5(2) 
280—No. 3 .-(1)18-18.5(2) (1)18-18.5(2) 
300—No. 3 ; 19(2) 19(2) 
Red Oils: 
180—No. 5 : 
200—No. 5 15(1) 15(1) 
300—No. 5 18 5(1) 18.5(1) 
Bright Stock—Vis. at 210° 
200 Vis. D 29(1) 29(1) 
15@-160 Vis. D. 

0 to 10 p.p. 25(5) 25(5 

10 to 25 p.p...(3)24 5-28(1) (3)24.5-28(1) 
25 ta 40 p.p.. 25(1) 25(1) 
150-168 Vis.. E 24(1) 24(1) 
120 Vis. D: 

0 to 10 p.p 24(3) 24(3) 
600 a Dark 

Gree ‘ 
600 Ss. R. Olive 

GTO ..... .(1)15 51641) (1)15.5-16(1) 


SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F.) 


Vis. Color 
100 11%-2¥,.(4)7.5-8 501 (4)7.5-8.5(1) 
200 No, 2-3.(4)10-11161) (4)10-1101) 
300 No. 2-3.(1)10.5-11.7501) (1)10.5-11.75¢ 
S500 No 
214-314 (1)11.25-12.7850)) (2)11.3-12. 736 
750 No. 3-4. (1)11.5-13.25¢1) (1)11.5-13.25¢ 
1200 No. 3-4. (1)12-13.501) (1)12-13.5(1) 
2000 No. 4 (1)12.5-14.25(1) (1)12.5-14.25¢ 
Red Oils: 
100 No. 5-6. (2)7.5-8.5(1) (2)7.5-8.5(1) 
200 No. 5-6.(4)10-11(1) (4910-1101) 
100 No. 5-6. (1)10.5-11.75(1) (1)10.25-10.75(1 
500 No, 5-6(1)11.25-12.75(1) (1)11.25-12. 759 
750 No. 5-6.(1)11.5 13.25(1) (1)11.5-13.25(1 
1200 No. 5-6.(1)12-1: 5(1) (1)12-13.501) 
2000 No. 5-6.(1)12.5 14.2 (1) (1)12.5-14.25¢ 
(Continued on next page) 
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Refinery Prices—Continued 


Prices in Effect Nov. 25 Nov. 18 
‘HICAGO (From Mid-Continent p.l. crude) 
veutral oils vis. at 100°F. 0 to 10 p.p. 

Pale Oils: 

Vis. Color 
60-85—No. 2... 10.5(1) 10.5(1) 
86-100—No. 2 11(1) 11(1) 
50—No. ss 16.5(1) 16.5(1) 

—n B.. 17(1) 7(1) 

M00—_No. 3. 17(1) 17(1) 

250—No. 2. 18(1) 18(1) 

Red Oils: 
80—No. 5. 17(1) 17(1) 
MO—No. 5 17(1) 17(1) 
50—No. 5. 18(1) 18(1) 

280—No. 5 19(1) 9(1) 

300—No. 5 19.5(1) 19.5(1) 
Note: Viscous oils, 15 to 30 p.p. are quoted 

0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 


ils, 15 to 30 p.p., 0.25¢ lower. 


Unfiltered Steam Refined teens, at 210°) 
40 12.5(1 12.5(1) 


160 13. 31) 13.5(1) 

200 14.5(1) 14.501) 

Bright stocks, 160 vis. " 210 No. 8 

0 to 10 p.p. 25(1 (1) 

15 to 25 p.p 24 5¢1) 24.5(1) 

320 to 40 p.p. 22.5(1) 22.5(1) 

E filtered Cyl. 
Stock 15.5(1) 5.5(1) 
Note: To obtain prices delivered [ Chicago 


add 0.35c per gal. 


Natural Gasoline 


{Group 3 & Breckenridge prices are to blenders 
on freight Basis shown below. Shipments may 
originate in any Mid-Continent manufacturing 
district.) 

FOB G ROU P 3 

Grade 26-70 5( Quote) 

FOB BREC KENRIDGE 

Grade 26-70 41.25( Quotes) 4 


CALIFORNIA (FOB 
basin) 


1 


21-21.9 pound vapor pressure 
for blending . ‘ 


4.75(Sales) 


25 (Quotes) 


plants in Los Angeles 


Naphthas and Solvents 


(FOB Group 3) 
Stoddard 


Rubber solv. .(1)8 
Lacquer dil.(3)8.: 
Benzol dil (1)8 87 7B 9. 
WESTERN PENNA. 
Bradford-Warren: 


25(3) (1)8.1-8.125(3) 
125(2) (3)8.375-9.125(2) 
625(1) (1)8.875-9.625(1) 


solvent (1)7.125-7 rl (1)7. es ea 
Cleaners naphtha 8.125 5(3 
V.M.&P. Npth.(1)8.1- 35(4) (se ae 125(4) 
Mineral spirits(1)7.1 
1- 
75- 


12 
8.1 
°§ aaerat (1)7.1-7.125(5) 
9 


Stoddard solvent 8(1) 8(1) 

Other Districts: 

Untreated naphtha (1)7.5-7.75(1) an, 5-7.75(1) 
Stoddard solvent 7.7 5(3) 75(3) 


a ye (S. O. quotations for ee. delivery) ; 
M.&P. naphtha. D.C. naphtha, Varnolene & 


: Ihio solvent 10.5 10.5 

Rubber solvent 10 10 

E, TEXAS (Truck Tnspt.) 

Stoddard Solvent 8(2) 8(2) 
Wax 

WESTERN PENNA. (Bblis. C.z.) 


a Crude Scale: 
--124 A.m.p. 
124 1-126 A.m.p.(2)5 75-6 .25(2) 
MID-CONTINENT (C.L. 
Semi-refined: 
132-134 AMP, 
bbls. an 


(2)5.75-6.25(2) 
FOB Refinery) 


6.45(1) 6.45(1) 


CHICAGO (FOB Chicago district refinery of one 
refiner, in bags, carloads, Carloads, slabs loose, 
0.4c less. Melting points are EMP (ASTM) 
methods; add 3° to convert into AMP.) 

theca refined: 


snes only) 5.6 5.6 
27 6 6 
19 6.25 6.25 
39 6.55 6.55 
134 . ere 6.8 6.8 
137 7.55 7.55 
Petrolatums 
WESTERN PENNA. (Bbls., carloads; tank 
c 0.5¢ per Ib. less.) 
Snow White -(1)7-7 875(1) (1)7-7.875(1) 
I White (1)6—- * 12541) (1)6—-7.125(1) 
Cream White ee 5.75-6.875(1) (1)5. 75-6.875(1) 
I Amber )4-5(1) (1)4-5(1) 
Amber (D3 75-4.75(1) (1)3.75-4.75(1) 
Red (1)4.375-4.625(1) (1)4.375-4.625(1) 
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spection fees as shown in 
general my Gasoline 
taxes, & in separate 
column, include 1.5c¢ fed- 
eral, and state taxes; also 
city and county taxes as indicated in footnotes. 
Kerosine tank wagon prices also do not include 
taxes; kerosine taxes where levied are indicated 
in footnotes. Dealer discounts are shown in foot- 
notes. These prices in effect Nov. 25, 1946, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 





Atlantic White Flash 
(Regular Grade) 


ATLANTIC Commer- aso- Kero- 
cial Dealer line sine 
scapananbes died T.W. T.W. Taxes T.W. 
Philadelphia, Pa... 10.0 10.0 5.5 11.75 
Pittsburgh ......10.5 10.5 55 1.1 
Allentown ....... 10.3 10.3 5.5 12.1 
Erie eee | Be |. 5.5 1.1 
Scranton .. 10.5 10.5 5.5 13.1 
Altoona 10.5 10.5 $5 %.3 
Emporium 10.5 10.5 5.5 12.1 
Indiana 10.5 10.5 55 1.1 
Uniontown ies a) ~ "a 5.5 12.1 
Harrisburg ....... 10.3 10.3 §.5 2.1 
Williamsport 10.5 10.5 5.5 1.1 
Dover, Del. 10.5 10.5 §.5 12.1 
Wilmington ...... 10.0 10.0 5.5 11.6 
Boston, Mass. ... . 10.1 Se. sean 
Ear 10.8 Gi cess 
ne 10.6 SG. see0 
Fall River ieee 10.1 4.5 Sees 
Hartford, Conn. 10.8 4.5 ee 
New Haven ..... 10.5 Ga «260 
Providence, R. I.. 10.1 SD cscs 
Atlantic oy, N. 2 9.7 4.5 9.6 
Camden .. ; 9.7 4.5 9.6 
Trenton 9.7 4.5 9.6 
Baltimore, Md. 9.4 5.5 9.4 
Hagerstown 10.1 5.5 9.9 
Richmond, Va. . 9.4 7.5 9.9 
Wilmington, N. C. 9.8 7.5 10.5 
Brunswick, Ga.... 11.0 7.5 ©10.25 
Jacksonville, Fla.. 10.5 8.5 9.75 
°Mineral Spirits V.M.&P. 
w.? T.W.F 
Philadelphia, Pa : 12.0 13.5 
Lancaster, Pa. voor 13.0 14.5 
Pittsburgh, Pa. 13.5 14.5 
FUEL OILS—T.W. 
1 2 5 6 
Phila., Pa. —e 8.5 6.13 5.42 
Allentown |... . ae 8.8 nae cee0 
Wilmington, Del.. 9.6 8.5 
Springfield, Mass. 9.4 
Worcester ....... eat 8.9 
Hartford. Conn... .... 9.2 


*Does not inctade le Georgia eeresine cox, 

tMineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. priees also apply to Light 
Cleaners Naphtha. 

Discounts: 

Kerosine—Thru Penna. & Delaware, 2c off 
t.w. price on t.w. deliveries of 25 gals. or more 
at one time 194 

946; 


Effective Nov. 20, see story on page 13. 


(N. B. Prices are Continental’s 
‘normal’ prices. Current selling 
prices may be lower than “‘nor- 


CONT'L 
OIL 


mal’ because of local compe- 
tition). 

Conoco Demand 

N-tane (3rd Gaso- Kero- 


(regular) Grade) line 


*Tank Wagon Taxes T.W. 
Denver, Col. .... 11.5 10.5 5.5 12 
Grand June. .... 13.5 12.5 5.5 13 
ere 12 11 5.5 11.5 
Casper, Wyo. ... 12.5 11.5 5.5 13 
Cheyenne ....... 12 11 5.5 12.5 
Billings, Mont. .. 13.5 12.5 6.5 13.5 
Sa prerre «°C 13.5 6.5 15 
Great Falls ..... 13.5 12.5 6.5 15 
Helena ‘ 14 13 6.5 15 
Salt Lake City, 

Uta 14.5 13.5 5.5 15 
Twin Fall, Ida... 16.5 15.5 7.5 17 
Albuquerque, 

oS Seer * 10.5 °7 1 
ao 11 10 °7 10.5 
Santa Fe 12 °7.5 11.5 
Ft. Smith, “Ark... 10.5 8 10.1 
Texarkana 10 8.5 °5.5 10 
Muskogee, Okla... 10.5 9.5 9 9.5 
Oklahoma City .. 10.5 9.5 9 9.5 
Tulsa rere. 9.5 9 9.5 


*Taxes: In gasoline tax column are included 
these city taxes—Albuquerque, & Roswell, 0.5c, 
Santa Fe, 1c. Texas 4c state tax applies within 
city limits of Texarkana, Ark. 
tTo consumers & dealers. 
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Thriftane 
Humble (3rd Grade) 
HUMBLE (Regular) Gase 
OIL nk Re- *Tank Re- line 
Wagon tail 


Delle, Tex. .. 9.5 13.5 
Worth ¢ 


eatin Pe | 
San Antonio .. 9.5 


13.5 8.5 
Kerosine 
*Tank Wagon Retail 
Dallas, Tex. 9 13 
ss. eae 9 13 
i oe nthe nec 9 13 
San Antonio 9 13 


*To all classes of ‘dealers & consumers. 


Canada 


PRICES OF IMPERIAL OIL, LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 


Esso Gasoline 
(Regular Grade) 
+*G TT se Go .TT 





Kero- 

sine 

T.W Taxes T.W. 
Hamilton, Ont. 16.5 11 18 
Toronto 16.5 11 18 

Brandon, Man. 21.5 10 23.5 
Winnipeg ie 20.0 10 22 

Regina, Sask. 19.5 11 21.5 

Saskatoon . oe 11 24.3 

Edmonton, Alta... 20.4 10 22.4 

Calgary .. 17.5 10 19.5 
Vancouver, B. c. 15 10 24 

Montreal, Que.. 16.5 11 17.5 
St. John, N. B.... 16 13 19 
Halifax, N. S.. 16 13 19 


*Includes 3c Federal, and Provincial taxes. 
tTo divided & undivided dealers. 


SOCONY MOBILGAS 

SOCONY —Regular Grade— 

VACUUM Com. Undiv. Gaso- 

Cons. Dir. tne 
T.O. T.W. T.W. Taxes 
New York City 

Manh, & Bronx .... 9.9 10.4 °%5.5 

Kings & Queens .... 9.9 10.4 °%5.5 

Richmond “penere 9.5 10.0 °5.5 
Albany, N. Y. .. 9.2 9.8 10.3 5.5 
Binghamton ..... 10.3 11.0 an. 5.5 
ee 9 10.6 11.1 5.5 
Jamestown .....tt10.3 10.8 11.3 5.5 
Mt. Vernon ..... * 10.0 10.5 5.5 
Plattsburg ...... 10.0 10.7 3.2 5.5 
Rochester ...... 10.3 11.0 11.5 5.5 
Syracuse ....... 10.4 11.1 11.6 5.5 
Bridgeport, Conn. ; 10.0 10.5 4.5 
Danbury ........ 10.5 11.0 4.5 
Hartford 9.5 10.3 10.8 4.5 
New Haven .. 9.4 10.0 10.5 4.5 
Bangor, Me. .... 9.5 10.5 11.0 5.5 
Portland a 9.7 10.2 5.5 
Boston, Mass. 9.1 9.6 10.1 4.5 
Concord, N. “ 11.2 11.7 5.5 
Lancaster ... 11.8 12.3 5.5 
Manchester . a 10.7 11.2 5.5 
Providence, R.I.. 9.0 9.6 10.1 4.5 
Burlington, Vt... 10.0 10.6 ye Bl 5.5 
PS. hacaskes sad 5 11.0 11.5 5.5 

Mineral Spirits V.M.&P. 
T.W. T.W. 
Buffalo, M. YF. ....6. 13.5 15.0 
New York City. aed 12.0 13.0 
a 13.5 15.5 
ET ne gales sib ae 15.5 119.5 
Boston, Mass, .... 13.0 14.0 
Hartford So 14.5 15.5 
Providence, 2s, 15.0 17.5 
Mobil- Mobil 
Fuel heat 
Kerosine Diesel Fuel 
Yard T.W. T.C. T.W. Yard T.W 
New York City: 

Manhat’n & 

Bronx .. 7.2 10.0 9.1 6.5 8.6 

Kings & 

Queens .. 7.2 10.0 91 6.5 8.6 
Richmond . 7.1 9.9 91 65 8.6 
Albany 7.1 94 6.7 9.0 6.7 8.7 
Binghamton 8.8 11.5 8.5 10.8 8.5 10.4 
Buffalo 8.4 111 7.9 104 8.1 10.4 
Jamestown. 8.0 10.7 10.3 8.0 9.9 
Mt. Vernon 7.3 10.0 9.1 66 8.8 
Plattsburg, “8.1 10.6 7.4 9.5 
Rochester 8.4 11.1 10.1 7.8 9.8 
Syracuse .. 8 10.9 7.7 10.0 7 9.7 
Conn. : 
sridgeport.. 7.5 9.3 6.8 9.0 
Danbury 7.9 9.8 7a 8.2 
Hartford 7.6 9.5 7.0 9.0 
New Haven 0 68 91 66 8.7 
Maine: ; 
Bangor , . 11.0 7.6 9.9 9.3 
Portland 10 0 66 8.9 6 


Effective Nov. 4 
Effective Nov. 18 
Effective Nov. 19. 


53 





Oil Price Section 





Tank Wagon Prices—Continued 
Mobil- Mobil- 


fuel bey 
Kerosine Diesel 

ard T.W. T.C. T.W. Yard” TW. 
Mass. : 


mone tw... 2 CS 88 ...: 8.6 
N.H.: 

Oe > ee oe 9.8 
Lancaster . 12.0 : 10.8 
Manchester. 8.1 = a : 9.4 
R.1.: 

Providence. 7.3 99 65 8.8 a 8.6 


Vermont: 
Burlington.. 8.2 7.8 10.1 : 9.5 
é 10.3 9.8 


Rutland .. 8.7 


*Does not include 2% city sales tax applica- 
ble to price of gasoline (ex tax). 
tIn steel barrels. 


ttDelivered prices; all other t.c. prices are 
fob dulk terminals. 


Discounts: Diesel—On t.w. deliveries, 0.5c¢ 
for at least 400 gals.; 1c for full tank truck. 


CHEVRON 
(Regular) Av. Gaso- Kero- 
80 line sine 


Re- 
T.T. tail T.T. Taxes T.T. 





San Francisco, 
Cal 15 


cs 
n 


Los Angeles eee 


Portland, - 
Seattle, ‘Wash... 
Spokane i 
Tacoma ee 
Boise, Idaho .. 

Resale and Commercial Gasoline—Tank car 
deliveries of Chevron Aviation 80, unleaded, 
and Chevron Gasoline .25c per gallon below 
posted net tank truck price. Pear] Oil (The 
Standard Kerosine):—Tank car deliveries 3c 
below posted tank truck price. 


AAAAAMA HS ws 
HAMMAM OTT 


Red Crown (Reg. Grade) 

Blue Crown (3rd Grade) 
Red Red Blue 
Cr’n. Cr’n. Cr'n, Gaso- 
Cons. Dir. , line 
Tw. TW. 3 


Kero- 
sine 
*Taxes T.W. 
Chicago, Il 
Decatur 

Joliet 

Peoria 
Evansville. Ind 
Indianapolis 
South Bend 
Detroit. Mich 
Grand Rapids 
Saginaw 
Green Bay, 
Milwaukee 
La Crosse 
Duluth, Minn 
Mpls.-St. Paul 
Mankato F 
Des Moines, Ia. 
Mason City 
St. Louis. Mo 
Kansas City 
St. Joseph 
Fargo, N. D 
Huron, S. D 
Wichita, Kans 
Omaha, Neb 


SoD we ite 


Wise 


BA-I1D 
SIO PD DDN SB DOD SH 


pak bat bb ND ft BED 


AUT ET OL OT UT gt LOT OT OT OT OT Ot on OT UT OTT 
* * 
jee fh tel ee ek peek ph ph felk fel beh hh ee eh fl fel fh pe 


Ute be de OT UTOT OT CT UT OT te oe oe STOTT oe te te 


Sk ek eh et eh DO POR DDD LD et et tho et et 


om Ot md Se 
Sa = 


er 
wy 


ee] 


eee area ee eee ee ee ee eee ee tad 


ce hI www wwenrwnwwnnewnnuwwnw 
Pe kk ek ak ek tek te pk eh fk ek a Pek tk de ph 


mt Oho 


-_ 


Stanavo Ethyl Aviation Number 73 
Cons. T.W. *Taxes 
Detroit, Mich. ....... 3 
i. a > er 6 
Huron, S. D. hate 0 
Indianapolis, Ind. .... 6 
Kansas City, Mo. .... 5 


Oleum V.M.&P. Stani- 
Spirits Naphtha sol *Taxes 
(Prices are base prices before discounts) 

Chicago ..... 14 14.9 13.9 45 
Detroit ae ee 16.3 17 4.5 
m& ©, Mo ... 34.3 15 3 14 
St. Louis << mas 15 9 14 
Milwaukee ... 15 1465 - 16 
Minneap’|s 15 16.4 14. 


Fuel Oils T. W. 
Chicago 


Standarc 
Heater Oil 
1-99 gais. ‘ 10.7 
100-149 gals. >: 7 
150 gals. & over 9.2 
150-399 gals. halen 9.2 
400 gals, & over 8.7 
Stanolex Stanolex 

Fuel A Fuel C 

1-749 gals. Peer 7.2 6.50 
750 gals. & over.... 6.50 5.75 
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Stanolex 
Furnace Oil 
10.2 
o°9 











Stanolex Furnace Oli 
100 gals. 

Other Products 1-99 gals. & over 
Indianapolis . ‘ 10.0 9.0 
Detroit ; 10.0 9.0 
Milwaukee g 10.3 9.3 
Minneapolis ; 9.9 8.9 
St. Louis 9.7 8.7 
Kansas City , 9.3 8.3 

*Taxes: In gasoline tax column are included 
these city taxes—Kansas City, St. Joseph and 
St. Louis, 1c. Iowa kerosine prices are ex 4c 
state tax. In naphtha tax column are included 
1.5¢c federal tax and state taxes. State sales, 
occupation, consumer and use taxes to be added 
where applicable 


Nov. 22, 1946 


Effective 


Kero- 
sine 


+Crown Gaso- 
Net line 


® 
a 


Covington, Ky. 

Lexington 

Louisville 

Paducah 

Jackson, Miss. 

Vicksburg ss ceric 

Birmingham, Ala. ..... 

Mobile : ei 

Montgomery 

Atlanta, Ga. 

Augusta 

Macon eye 

Savannah caeck ee 

Jacksonville, Fla..... 

Miami eee 

Pensacola 

Tampa P ; 
*Taxes: In tax ‘column are included these city 

and county gasoline taxes: Mobile, 2c city; 

Birmingham, 1c city; Montgomery, 1c city and 

le county; Pensacola, 1c city. Georgia and 

Montgomery, Ala., have 1c kerosine tax, Mis- 

sissippi 0.5c, not included in above prices. 
+Consumer t.w. prices are same as net dealer 

prices 


eee 
DO DNIIIIOODIIAAH 


COE ONO ON OT OH OT OO ON OT OT ON 


Esso (Regular Grade) 

Consumer Gaso- Kere- 
Tank Dealer line sine 
Wagon T.W. Taxes T.W. 


Atlantic City, N.J. 9.70 10.20 
Newark i. aoe 
Baltimore, Md. ... 9.40 
Cumberland . 10.70 
Washington, ; > oe 
Danville, Va. ..... 10.20 
Petersburg . 9 65 
Norfolk 9.30 
Richmond 

Roanoke ; 

Charleston, W. 

Parkersburg 

Wheeling . 

Charlotte, N. C. 

Hickory 

Mt. Airy 
Raleigh 
Salisbury 
Charleston, 
Columbia 
Spartanburg . 
New Orleans, La.. 
Baton Rouge 
Alexandria 

Lake Charles 
Shreveport 

New Iberia, La.... 
Knoxville, Tenn. 
Memphis 9 
Chattanooga 10 

Nashville » a 50 
Bristol 10 

Little 


nay 
uo 


roy 


— 
OCODOWOWWO 


© © adi pt a RB : 
HH HMASROROORINVADAANOWHOODOWOOARD 


i <.. 


00 09 G0 G0 60 60 60 60 60 60 00 HINA ANNAN AOMINIAIN AOD: 
SR IN NT CNT EI TT TON A OTN TEN HON UOT OTT 


: 0 
Rock, Ark. . 10.20 10.70 


Mineral Spirits V.M.&P. 
T.W. aw 
Newark, N Ri 
Baltimore, Md 
Washington, D. C 


Fuel Oils—T.W. 
Atlantic City, N. J. 
Newark 

saltimore, Md 
Washington, D. C. 
Norfolk Va 
Petersburg 
Richmond 
Charlotte, N. C. 
Hic kory 
Raleigh 
Charleston, 
Columbia 
Spartanburg 


Zz 
° 


10 00 90 00 tO 00 00 00 
DAAAIRDHAAHOMAD °, 


womens 


s. ¢, 


os 








*Does not include 1c Louisiana kerosine tax 
Discounts: 

Esso gasoline—to undivided dealers, 0.5¢ off 
dealer t.w. 

Kerosine—In South Carolina 1c per gal. of 
posted t.w. price for 25 gals. or more. In ar 
kansas 2c per gal. off posted t.w. price. 

Naphtha—Newark t.w. prices are for deliver 
ies of 200 gals. or more; less than 200 gals. 
0.5¢ over posted t.w. prices: steel barrel de 


liveries, 2c over posted t.w. prices. Baltimore @ 
Washington prices are for t.w. deliveries of 
25-99 gals., 


no discounts. 


Sohio X-70 Gasoline** 
(Regular Grade) 

Con- Re- Gaso- Kero- 
sumer sell- line sine 
t.W. ¢ +8S.S. Taxes T.W. 
Ohio, anes 13 14.5 10. 
Akron ... 13 13.5 1 
Canton ; 13.5 
Cincinnati ..... 13.5 
Cleveland 13.5 
Columbus 
Dayton 
Lima aera 
Mansfield 
Marion ‘ 
Portsmouth — 
Toledo ee 
Youngstown é 
Zanesville .... 13 


a 
a 


3 
0.3 
10.3 
10.3 
10.3 
10.3 
10.3 
10.3 
10.3 
10.3 
16.3 
10.3 
3 
3 


CHA MAMAN ATONE 
CAM MAMA ATT 


G. 
0 
10 
10. 


Aviation Gasoline—Statewide 
Consumer Gasoline 
T.W. 


Sohio Aviation Gasoline Clear 
Spe. AN-F 22, Amend. 1.... 15.5 
Esso (Clear) Avia. Grade 80.. 17.5 
Esso Aviation Grade 91/98 ... 18.5 
Esso Aviation Grade 100/130.. 


Naphtha—T.W. 


S.R. Solvent eUeeads 
D.C. Naphtha Solinhinia aoa ad aS 
V.M.&P Naphtha RE ee 
Varnolene : iSeope ames 
Sohio Solvent 


Fuel Oils—T.W. No.1 No.2 No.3 No.4 
Ohio, Statewide .. 9.3 9.3 8.8 °8.5 


**Renown (third-grade) prices are same 
as X-70 unless otherwise noted. 


+Prices at company-operated stations. 


+tStatewide prices are subject to exceptions 
other than those shown. 


Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

*For Cleveland area only. Full compartment 
hose dumps. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 5000 
or more gals., 1.5c. Lucas County: Less than 
50 gals., tank wagon price, 50 to 249 gals., 
0.5¢c; 250 to 499 gals., 1c; 500 gals. or over, 
1.5¢. 


TEXAS Gasoline—Dealer T.W. Gase 
Fire-Chief Indian line 


co. (Regular) (3rd Grade) Taxes 


Dallas, Tex. .... 9.5 
Pt. WOE «sce 
Wichita Falls ... 
Amarillo rr 
Tyler 

E! Paso 
San nnete ra ai 
Waco oak 
Austin 

Houston 

San Antonio 

Port Arthur 


0 
ou 
a 
a 


CAUTUT EN UTOTO COUT CA 
00 00 G0 G0 00 GO G0 00 G0 GD 
CACTI CA CHOTONOTOT ON 
AANARAA HARA 
COCA CI CACACICACACA GI CH 


Notice 


Tank Wagon prices include inspection fees 98 
both gasoline and kerosine unless otherwise 
specified per gallon as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; 
Til. 3/100c; Ind. 2/25c; Kans. 1/50c; 
Minn. 7/200c; Neb. 2/100c; Nev. 1/20e: N. C 
1/4c: N. Da. '1/20c; Okla. 2/25¢: S. Car. 1/8¢: 
S. Da. 1/40c; Tenn. 2/5¢e; and Wisc. 3/100c 

Kerosine inspection fees only: 
1/8c; Iowa 3/50c; Mich. 1/5c¢ per gal. 


1/8e: 
a 17: 
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Tamp 
Pensa 
Mobil 
New | 
Portla 
Bosto! 
Provic 
New | 


(a 


m. ¥, 
Alban; 
Philad 
Baltim 
Norfoll 
Charle 
Savanr 
Jackso 
Tampa 
New C 
Portlar 
Boston 
Provid 
New H 





AVIAT 
Grade 


®Pric 
gasoline 
U Jnleade 


KEROS] 
41-43 
42-44 
No, 2 
DIESEL 
(In dies 
43-47 d 
48-52 d 
53-57 d 
o8 and 
No. 5 | 


HEAVY 
BUNKE] 
Heavy D 
At all Gu 
Below 

28 & ab 
I ker C 


Appré 

N. 
Heavy 
Light 
Gasoli 
Kerosj 
No. 2 





Ala. 1/2c; Fia. 


————e 


NOVE 
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as . ‘ ‘ ‘ > 
om (Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
off =. Prices operators FOB their terminals)—Prices in Effect Nov. 25 
of 
ar MOTOR GASOLINE KEROSINE & FUEL OILS 
er 78-78.5 Oct “ae 
-78. . OR NO. 5 FUEL NO. 5 FUEL 
. District 74-76 Oct. Ethyl (a) NO. 1 FUEL NO. 2 FUEL (0-10 p.t.) (15-60 p.t.) 
+ Y. Harb. (1)7.75-9.1(1) (1)8.75-10.6(1) 6.7(15) 6.1(16) (2)$2.20-2.37(1) $2.09(1) NO. 6 FUEL 
6 Y. Harb., = $1.92(10) 
barges (1)7.65-8.6(1) (1)8.65-8.9(1) 6.6(14) 6(16) (2)$2.20-2.3211) $2.09(1) mee 
Albany ... (1)9-9 25(1) (2)10 25-10 .7(2) 6.9(9) 6.5(8) 2.5001) : 2.12(1) 
iladelphia . (2)7 75-9(4) (1)8 75-10 25(1) 6 7(13) 6.2(12) esas 2.1343) 1.92(7) 
Phila., barges (1)7 65-7.9(1) (1)8 65-8 9(1) >} =, 6.1(5) os 
Baltimore ... (2)7. 15-8 4(3) (1)8.15-9 9(1) 6 81 (9) 2.0941) 1.92(5) 
Balt., barges (1)7 05-7 8(1) (1)8 05-8 8(1) (16. e158. 71) (1)6.175-6.2(2) cn = wate 
Norfolk ... (3)7 5-8(2) (2)8.5-9 25(1) 6.7(7) 3(6) 2.05(1) 1.88(3) 
Wilm., N. C (2)7.45-8(2) (2)8 45-9 55(1) 6 65(9) 6.3(8) ‘ 
arleston (2)7 4-8(2) (2)8 4-9.25(1) 6.8(5) 6.3(4) 2.0001) 1.83(2) 
ero- Savannah ; 8(8) 9(4) 6.7(8) 6.45(4) eves 1.8301) 
ine acksonville. . 8(9) 9(5) 6.7(9) 6.45(6) 1.78(6) 
x i“. 8(6) 9(3) 6.7(6) 6.45(3) soe 
10.3 Tampa Sheba 8(8) 9(5) 6.7(9) 6.45(7) 1.73(5) 
10.3 Pensacola .. 8(1) eA 6.25(2) 6(1) otae 
0 4 Mobile .... (1)7.75-7.9(1) 8.75(1) 6.25(2) ie a 
10 3 New Orleans. (1)6 625-7(1) (2)7.5-7.901) 5.625(4) 5.25(3) ‘ (1)1.56-1.60(1) 1.43(3) 
10.3 Portland 8 8(5) )10 05-10 a 6.8(8) 6.4(7) 24 44501) 1 965(3) 
10 3 Boston ..... (2)8 ~ 1(5) (2)9 2-10 6(1 6.7(10) 6 3(9) 2.305(2) 2.14541) 1.965(4) 
103 Providence .. 9( (1 —— a BCL) ahd 6 +. _ . peuans 1.935(4) 
10 3 New Haven.. 4 1.935(3) 
= : (a) Postings of one aw quoting the lows at New York, Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl. 
16 
10.3 Bunker C Fuel Diesel Ot! Gas House 
10.3 Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
10.3 (Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity Pacific Coast 
N. . Y. Harbor.. 3 = $2.65(6) 6.5(2) 206.46 5a) 
Aibany 4 $2 - ) St oe 7(3) Pp r law 2 
sie Philadelphia $1 92(5) (1)2'61-2.65(4) 6.4(1) 6.2(1) en ee a 
axes Baltimore $1.92(4) $2.65(2) 6.5(1) 6.3(1) (In Ships’ Bunkers, Diesel Fuel Bunker OC Fue 
athe dl 4 a) ro of) 4 “ 6.3(1) or Deep Tank Lots) (P.S. 200) (P.S. 400) 
“harleston , 2 ‘ ; ees j > 
5-8 Savannah, $1.83(1) 5 a1 6.45(2) se == Ose ... &-® a.s 
5 5 Ji cksonville $1. 78(5) $2.71(1) 6.4513) ; Portland Ore. 2.45 1.50 
Tampa $1.73(5) $2.71(1) 6.45(3) ins 7 
5.5 New Orleans $1. 43(3) $2.20(2) 5.5(1) et ee copes ata — 
Portland $1.965(3) , 6.6(1) 6.6(1) 
— ST gosta) $2 6912) 6.5(2) ete Mid-C Lub 
-rovidence $1.935(4) .69(2) 2) . id- i 
ewlde New Haven $1.935(2) ence ates <a , ontinent Lubes 
4.5 ; (At Gulf; in packages, FAS, New Orleans; ia 
4 } bulk FOB terminals) 
5 Gulf Coast Prices in Effect Nov. 25 
5 ; ; —" Bright Stock Steel Drums Bulk 
ie Prices in Effect Noy. 25 D color, Vis. at 210° 
og = CARGOES 150 vis. 0-10 pp. 38.3(1)a 2941) 
= New Orleans & Lower Texas Gulf Coast Domestic & (a) FAS at New Orleans. 
same Mississippi to Baton Rouge South & West of New Orleans Export From 
Tank Cars Barges Cars Barges all Gulf Ports 
AVIATION GASOLINE Wax 
»ptions Grade 100/130 
(export only) . (1)9.5-9.75(2) (Melting points are AMP, 3° higher than 
Grade 91/96 EMP. Prices are FOB refinery; carloads; scale 
. (export only) eee (1)8-9(1) in bags or bbls.; fully refined slabs loose. 
oper: MOTOR GASOLINE - _ ‘ia ee 51) ()7.25-7.50 Prices in Effect Nov. 25 
78-78.5 7 2 2 2)7.25-7.75(1) (1)7.25-7.501) 
tment 78-78 3 _ ce een : = : - rite 7 75-8 25(2)t¢ New Orleans N.Y. N.Y. 
74-76 Oct. ....- (1)6 625-701) (196 625-6.75(1)_—-7(2) (1)6.625-7(1)(161625-70)* Conse Gens =e — 
t.w. & 74-76 Oct. .... ey eae act (2)6.875-7.125(1)t | 124-6 Yellow 5.75(1) 5.75(1) 
ces for §& 70-72 Oct. e wa aes (4)6.5-6.75(4) 122-4 W *s cae 
higher Prices are for gasoline with approx. same ASTM & research oct. rating. +Prices are for 124-6 White. 5.75(1) (1)5.25-6.25(2) 5.75(1) 
ff gasoline with research min. of 5 points ebove ASTM rating. Fully Refined: 
“3 OD Unleaded 123-5 » BS. eon (1)5.2-6.45(1) 5.7(1) 
oA than 70 Oct (116.5-6.7501) 125-7 5. 7(1) (1)5.2-6.55¢1) 5.7(1) 
9 gals 65 Oct 7 6.251) 128-30.... 6.141) (1)5 6-6.75(1) 6.1(1) 
or over, 65 Oct. ........ 6.375(2) (196-6. 375(1) (1)6-6.25(1) 130-32 6.35(1) (1)5 85-6.2(1) 6.35(1) 
. 60 Oct. maar 133-5 . 6.6501) (1)6.15-7.101) 6.65¢1) 
KEROSINE & LIGHT FUELS 135-7..... 6.911) (1)6.4-6.75(1) 6.901) 
41-43 w.w. kero, 5.625(3) 5.625(2)  (1)5.25-5.625(1) (3)5.25-5.375(1) (1)5.5-5.75(2) 
42-44 w.w. kero. ee ‘ ‘ 
No, 2 fuel ofl... 5.25(3) 25(2) (1) 5-5. 25(2) 5(4) (1)5-5.5(1) Naphtha 
DIESEL & GAS OILS . 2 
(In diesel index No.) Prices in Effect Nov. 25 
Gaso- ee 5. 375(1) ; (1)5.125-! 25-5.25(1)(1)5.125-5.625(1) V.M.&P. Mineral 
line 48-52 Vaeweee 5 375(3) 5.375(1) (1)5 ty 375(1) (15 125-5 5.25(1)(1)5 105-5.7 5(1) Naphtha Spirits 
Taxes a, Se 5 5(2) pia 5.5(1) 5.25(1) 5.25(1) cour York arha 9(4) 5 
me Bs antvabove.:. 3 aogcn 2 est eee os New York Harbor 124) 11(5) 
5.5 No. 5 fuel oil... (1)$1.56-1.60(1) $1.56(1) $1.80(2) Baltimore 55 sca 10 5(4) 
a 30ston , 2 5(4) 5(5) 
5 5 Bt NKER ‘OIL ” Ship’s Providence 12.5(2) 11.54) 
5 5 Heavy Diesels Bunkers 
5.5 At all Gulf Ports) Cargoes (Ex. Lighterage) 
55 Below 28 API : ' 
55 3)$1,,95-2.16(1 Export Prices 
55 above grav . (5)2.20-2.41(1 | 
CS (1)1.48-1,.5911) (5)1.43- 9401) ° rice ‘flee ; 25 
55 epee NPN Gasoline Index Prices in Effect Nov. 25 
Mexican Gulf Ports 
a U. 8. Dollars per Bbi 
Wealer Tank Bunker © Diesel 
rw Car (Ships’ (Ships’ 
TANKER RATES = “ © ents Per Gal. . Bunkers) Bunkers) 
TT \ 5 11.14 Tampico $1.38 $2.11 
O herwise Approximate rates, cents per bbl.; Gulf- Month ago zi 11 14 Vera rmuz . 1.38 ee 
. N. Atlantic, not east of New York car aut 9.96 6.54 DEIMALIION: cccvccecs 1.38 2.11 
, Heavy crude & fuel, 10-19.9 grav. 43.8 Dealer index is an average of ‘‘undivided’’ 
Hie L ight crude, 30 grav. or lighter.. 39 dealer prices, ex-tax, in 50 cities. Pacific Coast 
Oc: N.C sO Re te Tank car index is weighted average of follow- Guaymas $1.91 be 4 
ee eee eee 36 ing wholesale markets for regular-grade gaso- Manzanillo 1.91 
3/100. -— 38 line, FOB refineries or terminals: Okla., Mid- Salina Cruz 1.91 3.50 
1/2c; Fia Western, W. Penna., N. Y. Harbor, Philadel- Note: All bunkers sales subject to Mexican 
= phia, Jacksonville, Boston and Gulf Coast. stamp tax of 1.65% ad valorem. 
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° (Am 
Runs to Stills 
(Compiled by National Petroleum Assn. from 
reports of all companies a Pennsylvania 
crude. Figures in bbls.) 
Week Ended Week Ended Week Ended °New | 
Nov. 16,1946 Nov. 9,1946 — Nov. 17, 1945 a 
60.576 52,295 64,603 *Ohio— 
Ohio— 
Indian 
Illinois 
Kentuc 
Michig 
Nebras 
Kansas 
Oklahx 
Texas: 
Crude Stocks Diet 
Dist 
. . Dist 
(Bureau of Mines figures, thousands of bbls.) Dist 
Dist 
CRUDE OIL STOCKS Change East 
(MILLIONS OF BARRELS) from Oth 
. Nov.9 Nov. 16 Nov.9 Dist 
- — : Pennsylvania Grade. 2,494 2.485 — Dist 
eens? Other Appalachian 1,792 1.788 — 4 Dist 
Lima-Michigan 1,182 1,146 + 14 Dist 
. : : Illinois-Indiana 14,77 14,701 — 70 Dist 
naan 
a Kansas 8,351 8.653 +302 
as Louisiana 10,955 10,962 + 7 : 
is ee CU 
: Gulf Coast 7,877 7,949 + 72 Total 
RoE Mississippi 2630 2.715 -- 85 
BEGG GRERGEGRREEEE) GO 
Oklahoma 31,366 31,758 392 Arkans 
Texas: 103.526 103,875 +348 Mississ 
East Texas 14,765 14,634 —131 \laban 
West Texas 38,033 38,140 +107 New } 
Gulf Texas 28.320 29,014 694 New 
& Other Texas 22.408 22,087 —321] Wyom 
- ~_ - Panhandle 3,718 3,581 —137 Monta 
VAT Bae we ‘ North 5,077 5,127 50 Colora 
South 4,978 4905 — 73 Califor 
~ A INX 4 GR al Other 8,635 8.474 —161 
945 N / Rocky Mountain 9.962 9.916 — 46 : 
™~ California 20.936 21,070 +134 Tot: 
: ‘ Foreign 4,708 4,146 —562 Peni 
: Total gasoline bear- = 
BRESRORER | ing in U.S. 221.302 221,670 +368 ; 
: & Heavy in California 5,501 5,367 —134 os 
: Total located in Ears Ok 
: p 2é reau of Mines” East ens 
M A o : . . Coast District 13,053 13,049 — 4 
NOV 
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Statistics 
(American Petroleum Institute figures in Gasoline : 
thousands of barrels of 42 gallons each. Daily Production at Gas Oil and Residual 
Figures incwude reporied totals plus es- Average Crude Rehneries unc. Kerosine Dast, Fuel Vil ®uer Vil 
timate of unreported amounts and are stuns to Stuis Naturai piended Pruduction Production Production 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended Week Ended _ Week bnded 
wistricts Nov. 16 Nov.9 Nov.16 Nov. 9 Nov. 16 Nov. 9 Nov. 16 Nov. 9 Nov. 16 Nov. 9 
a a Pore Cre err eT -»» 786 720 1,815 1,769 163 215 1,058 819 1,370 1,489 
appalachian (Dist. 1) ........0- o60ene 99 98 316 323 56 4l 83 92 80 44 
Appalachian (Dist. 2) ........cscccceee 50 54 176 203 8 12 _53 _37 75 7 
Ind., Il., Ky. ; Joo VETO 2,o0z0 2.yiy 255 276 70/ 72 You 1,044 
Ukla., Kans. Mo, ....... cccecesecoosos STO 376 1,375 1,345 165 100 436 450 386 3o4 
ES O55 Sas ead a Sea ae eae eee 216 227 928 986 9S du 103 104 337 398 
NS eS eee eee 1,136 1,146 3,411 3,401 508 697 1,562 1,561 1,7z 1,445 
ee SS GO ae 352 326 1,007 1,178 280 277 503 459 202 314 
Peer re re 65 o4 172 166 33 39 63 65 100 95 
) Rocky Mt. (Dist. 3) oak oe iL 33 22 3 3 10 10 (25 428 
) errr tee 122 lid 410 391 23 l4 131 128 243 215 
: California. fa ‘ Ae rere ae ee 768 780 2,213 2,288 99 75 846 %o2 2,045 1972 
; Total U. S.—B. of M. Basis +0: ane 4,714 14,682 15,001 1,699 1,901 5,555 5,401 7,644 7,503 
‘ U. 5.—B. of M. Basis, Nov. 17, 1945 4,603 15,116 1,804 4,479 8,684 
Total Total Stocks Total Stocks Stocks of Per Cent 
Stocks Gas oil and Residual Finished and Daily Refining 
Kerosine DistiHates Fuel Oil Unfinished Gasoline Capacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Nov. 16 Nov. 9 Nov. 16 Nov. 9 Nov. 16 nov. 9 Nov. 16 Nov. 9 Nov. 16 Nov.9 
East Coast 9,200 9,481 24,923 24,884 11,902 12,550 19,219 19,935 99.5 99.5 
appelachian (Dist. 1) ~............200e 504 505 61 o 617 392 397 2,50 L 2,377 v 6.3 76.3 
j *hi gh eae haat ilar. 6c 56 64 3 37 20% 204 fe>) >) o4.4 .é 
ee Ey x Alan tease oele ee 2,562 2,650 8,682 8,804 5,603 5,715 15,509 15,122 87.4 87.4 
ae a 1,364 1,409 3,578 3,511 1,336 1,339 8,602 8,363 78.3 78.3 
re Meer ee 490 497 598 619 828 862 3,144 3,048 59.8 59.8 
Texas Gulf Coast .............cccccce 4,109 4,050 10,996 11,221 7,716 7,598 14,409 13,779 89.2 89.2 
Louisiana Gulf Coast .................. 1,759 1,678 4,074 3,927 2,418 2,321 4,325 4,190 97.4 97.4 
a Ba We WOROS .... ..o. ds. 0000cen 471 380 539 193 220 201 1,619 1,752 55.9 55.9 
Rocky Mt. ROP SARE ESR Aes: 15 15 38 41 41 40 77 79 19.0 19.0 
I aun we-beniatain 180 194 540 546 645 643 1,504 1,420 70.9 70.9 
California | 5 allen hepa ce ea 7 ae 802 728 12,510 12,486 29,192 29,417 16,501 16,102 85.5 85.5 
Total U. S.—B. of M. Basis, Nov. 16, 1946. 21,512 21,651 67,221 67,286 60,552 61,340  °88,220 86,963 85.8 85.5 
U. S.—B. of M. Basis, Nov. 17, 1945 12,879 46,142 45,599 $81,668 
Unfinished gasoline stocks included are: 8,731,000; $8,545,000. 


GAS OIL AND DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 
U. S. Crude Oil Production 








(American Petroleum Institute figures) ges 
WEEK ENDED Behe CAeeee SRRERF ARE CSegs 
" Nov. 16 Nov. 9 PO nox 
: a ane’ Svar CRAey Baek ehseae® 
(Daily Average) ZL) 
d °*New York—Penna 50,750 48,900 
a Florida Tet 
” °West Virginia 9,000 7,700 
*Ohio—Southeast 6,250 5.950 
Ohio—Other 2,250 2,200 
Indiana 19,300 19,400 
- Illinois 203,850 206,800 
Kentucky 29,850 30,150 
Michigan 44,500 45,000 
Nebraska oe 750 e° 750 
Kansas °? 269,900 **°267,400 
Oklahoma ®° 365,200 °°363,250 y | 
Texas 
District 1 19,000 19,000 4g 
District 2 147,200 147,200 Re 
District 3 464,300 464,300 
oe 13m e399 PLT ALLTEL 
District 5 36,850 36,850 . ; 
ge East Texas 324,000 324,000 J FMAMASIAS OND 5 12 19 26 2 9 1623 30 7 14 21.26 
m Other District 6 105,050 105,050 * OCT. NOV. DEC. : 
.9 District 7-B 35,300 35,300 ; : 
9 District 7-C 29,500 29,500 . 
{ District 8 507,250 512,750 
14 District 9 121,400 121,400 GASOLINE STOCKS 
70 istrict 10 80,550 80,550 
63 Total Texas 2,096,750 2.102.250 (MILLIONS OF BARRELS) 
302 
i North Louisiana 91,800 91,500 
65 South Louisiana 309,350 309,350 
wh lotal Louisiana 401,150 400,850 
+H (rkansas 73,200 73,950 
3 18 Mississippi 78,650 77,300 
131 \labama 1,100 1,000 
107 New Mexico—Southeast 100,500 100,500 
694 New Mexico—Other 500 500 
39 Wyoming 105,000 106,150 
137 Montana 23,450 23,550 
50 Colorado 35,300 35,800 
73 ifornia 875,100 860,100 
161 Se 
6 
1 3 t Total U. S. 4,792,300 4,779,450 
562 °Penna Grade crude 
included 66,000 62,550 
868 
134 ‘ ; 
°°Okla., Kansas, Neb. figures are for week 
‘ ended 7 a.m. Nov. 14, 1946. 
‘OVEMBER 27, 1946 








ABOUT OIL PEOPLE 


NEAR EAST—Max Weston Thorn- 
burg, consultant on foreign oil, Washing- 
ton, formerly special assistant to Sumner 
Welles and petroleum advisor to the De- 
partment of State, addressed a meeting 
of Near East College Assn. in Cleve- 
land on Nov. 19. The occasion was a 
dinner launching a three-year drive for 
$15,000,000 to restore, rehabilitate and 
expand eight American colleges affiliated 
with this association in Greece, Turkey, 
Syria, Iraq, Bulgaria and Lebanon. 

Mr. Thornburg, former vice president 
of California-Texas Oil and Bahrein Pe- 
troleum and one-time chairman of the 
board of engineers Standard Oil. (Calif,), 
said that the Near East is an area of 
differences, perplexities and tremendous 
human forces, all in a key geographical 
position in a critical period of history. 

“Two opposing systems of human re- 
lationships face each other across that 
area, Democracy and Communism, and 
the contest approaches between them”, 
he said. Mr. Thornburg said that we 
alone, on our side, against Russia on 
the other, have the opportunity to guide 
that multitude in the American system 
of free enterprise. 

Mr. Thornburg told NPN that there 
was a definite drive by the Soviet that 
may lead to U.S.S.R. asking U.N. dele- 
gates to approve the giving the Arab 
countries to the U.S.R.R. He said the 
recent trouble by oil workers at Iran was 
a Communist play toward this objective, 
rather than a strike 





Mr. Thormburg, whose home is_ in 
Greenwich, Conn., also has a home on 
Umm A’Sabaan, Persian Gulf island, 
which was given him by the ruling 
Shaikh of Bahrein. He has just returned 
from a trip that took him to Meshed, in 
Iran, then back across a thousand miles 
of the Russian-dominated northern prov- 
inces of that country to Bagdad, in Iraq; 
then to Bahrein in the Persian Gulf, to 
Riyadh, the inland capital of Saudi Ara- 
bia, where King Ibn Saud holds his court: 
thence to Syria, Lebanon, Palestine and 
the Isle of Cyprus, 


SHENANIGANS — The way to keep 
from being riled into a barbaric yawp 
over shenanigans in the legislative body 
of your state or nation, warns George L. 
Benedict, Jr., executive secretary of Con- 
necticut PIC, Hartford, is to keep in 
touch with these representatives — not 
just in November, but right around the 
calendar. That, he adds, is the key to 
good government. 


FINANCES—Connecticut’s PIC chair- 
man, C.N. Mitchell, has been appointed 
to a special committee under the aus- 
pices of the Connecticut Chamber of 
Commerce to study state finances 
Mr. Mitchell is with Colonial Beacon. 








Mr. Burns Mr. McGaw 


H. S. M. Burns has been named senior 
vice president of the Shell Oil Co., Inc. 
in the East of Rockies territory . . . He 
has been associated with Shell for more 
than 21 years. He started as a geo- 
physicist with the company’s exploration 
department in California. He progressed 
rapidly through positions of increasing 
responsibility in the manufacturing and 
marketing departments there. He served 
as division manager and later as general 
sales manager in the marketing depart- 
ment . . . Since 1935 he has spent most 
of his time in Colombia, where he or- 
ganized and directed Shell’s exploration 
production activities. 

Norman J. McGaw, general vice presi- 
dent, Shell Oil Co., New York, has moved 
to the company’s San Francisco head- 
quarters in a similar position. . . Mr. 
McGaw is a former San Franciscan. He 
joined Shell there is 1925 as a statis- 
tician. He became assistant to the presi- 
dent in St. Louis in 1933, and has been 
a vice president of the company since 
1939, 


ee uv 2 


E. R. Raphael, manager of Shell’s 
Southern California division, has been 
elected a director of the All-Year Club 
of Southern California, Ltd. 


oO ° co 


General chairman for the 1947 Spring 
meeting of the API Pacific Coast District 
Division of Production, will be E. V. 
Watts, General Petroleum Corp. His 
appointment was announced by M. W. 
Morris, Standard of California, chair- 
man of the Pacific Coast District. The 
meeting is scheduled May 15-16 at the 
Biltmore Hotel, Los Angeles. 


* ° ° 


J. P. Hogan, secretary-treasurer for 
The Mid-South Oil Co., Memphis, with 
wife, Anne, and daughter, Kay, spent 
New Orleans. 


his vacation in 


r + ° °e 
Increased business and much free 
publicity has been secured by W. E. 
Harden, Pure Oil distributor at Wagram, 
Ohio, with the use of a life-like manne- 


quin at a service station . . . The man- 
nequin, standing on the island of the 
station holding an Ethyl sign in _ its 
hands, has attracted a number of am- 
orous drivers who have stopped to try 
and pick “her” up. “She” is dressed 
in a revealing bathing suit during the 
summer, shorts in the fall and slacks 
during the winter. 


* Oo oO 


A Cofall-for-Mayor campaign has 
been started by the Republican leaders 
in Cleveland with objective of drafting 
Stanley B. Cofall as the Republican 
candidate for mayor in 1947 . . . Mr. 
Cofall, president-treasurer of National 
Solvent Corp., is secretary-treasurer of 
the Petroleum Club of the Cleveland 
Chamber of Commerce. He is also 
chairman of the Cleveland Boxing Com- 
mission and is a one-time Notre Dame 
University football star. 


3° io] 2 


G. E. Millican, Atlanta division man 
ager for Gulf Oil Co., has been re- 
elected to the state Senate. 


cod oO ° 


A new market research department has 
been organized by General Fetroleum 
Corp., Los Angeles, with Harry C. Grims- 
ley directing its operations. . , Mr. Grims- 
ley, with a Georgia ‘accent and a back- 
ground of 23 years 
of oil marketing ex- 
_ perience, is a for- 
mer Independent oil 
company advertising 
director and _ sales 
service director, and 
a one-time director 
of Assn. of National 
Advertisers. He has 
worked in_ nearly 
every phase of pe- 
troleum distribution, 
including real estate, 
sales analysis and as 
a division manager 
since his discharge as a World War I 
Army captain. .. At the start of World 
War II he was placed in charge of Gen- 
eral Petroleum’s marketing department 
industrial relations division, after being 
head of the company’s marketing depart- 
ment’s Southern California division, 
which included the state of Arizona. 





Mr. Grimsley 


“Sales research”, says Mr. Grimsley 
“is the radar of marketing that charts 
the course for more effective selling.” 


° oO ° 


TRENDS—Among_ Independent oil 
jobbers planning installation of motor oil 
packaging equipment is Kurtz Oil Co 
Winston-Salem, N. C. . . This company 
owned by Fred Kurtz, is supplied with 
oils and greases by Lion and Sun Oil 
companies, and Champlin Refining Co.'s 
products. 
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How to Simplify 
any Oil Piping Job 


A lot of oil people know how it’s done—have profited 
by it for a long time. They know the time and trouble 
it saves On any piping job—from plan to installation— 
by having Crane supply all the valves and fittings, pipe, 
fabricated piping, and all accessories as well. 



































for a bulk plant, for example, or a marine terminal, 
tank farm or filling station, look what this means. 
There’s a 3-way advantage in standardizing on Crane 
piping equipment. 


— Specifying and buying are simplified be- 
cause you choose from the world’s most 
complete line of brass, iron, and steel ma- 
terials for all applications. One order to 
your Crane Branch or Wholesaler covers 
everything. 

















—Undivided responsibility for materials 
speeds the job; helps get the best installa- 
tions. 





—Uniform Crane Quality in all materials 
assures uniform efficiency and dependabil- 
ity throughout piping systems. 


On new construction or replacement work, the more 
you use Crane service, the bigger the advantages. 


CRANE CO., 836 S. Michigan Ave., Chicago 5, IIL 
Branches and Wholesalers Serving All Industrial Areas 
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- (Right) FOR GENERAL UTILITY service in bulk 

- / station piping, for all working pressures up to 
200 pounds W.0.G., Crane recommends 

ley Standard Iron Body Double Disc Gate Valves 

art with brass mounting. Made in sizes from 2 in. 

e up; in patterns to fit specific needs. See your 
Crane Catalog, pages 128 and 129. 
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ABOUT OIL PEOPLE 


AD. CAMPAIGN—Lincoln Oil (¢ 
distributor for Calso Supreme gasolire 
product of the California Oil Co., B:r- 
ber, N. J., recently ran a two-color fill i 
page ad in the Boston Herald. . . This 
advertisement is the start of a newspayj er 
campaign introducing this product to 
New England motorists by Lincoln Oil, 
newly appointed distributor in Massacliu- 
setts. 


° J o 





Sixty-five employes of Shell’s products 
pipeline department received service 
awards at banquet on Nov. 13, at Wood- 
mar Country Club, Hammond, Ind. 
Total of 53 employes, or 22% of the 
staff at the East Chicago office, com- 


oo él i Ms os enci d 
sit comfortably back in your chair have pencil an pleted their 20th year of service during 


paper handy. . .and make up a list of all your personal and 1946, acecrding to Hugh E. Dischinger, 


superintendent. However, highest award 
business friends who are interested in petroleum—even given during the banquet went to W. 
: : a F. Burchem, chief operator at the Casey, 
though they may not be directly in the oil industry. Ill., pump station, for 30 years of serv- 
ice. . . . J. R. Rodger, terminal superin- 
These friends will like to read and learn more about tendent, Greensboro, N. C., and W. F. 
Heiney, storekeeper at East Chicago, 

the oil business. . .and what better way than through received 25-year awards. 


NATIONAL PETROLEUM NEWS—the weekly newsmagazine * 2 ° 


of the petroleum industry? Fifty members of “The Fifty-nine 
Club,” comprising former members of 


; 7 the petroleum industry supply and dis- 
Through NPN your customers and business associates tribution committee that assisted East I 
Coast operations under Directive 59 in 





can keep up-to-date on the international oil news. . .get in- eh a eee 
wartime, attended a dinner in Cavan- 


augh’s Restaurant here night of Nov. 20 
.. . Dinner opened club’s second season 
read fascinating and informative articles by well-known pe- which also will include a spring affair. fj ast five 

ad . Membership takes in those who worked with oil b 
troleum authorities. . .watch the fluctuations of the oil mar- in Zone 2, New York Harbor supply fg Oklahoma 


Con zre: 


terpretations of that news from experienced news analysts. . . uae will 


area . . . President is John J. Buckley, take over 
of the American Mineral Spirits Co.; Elected 
tisers. . .peek into the future of the industry through NPN’s | vice president, Charles Bossung, Cali- oil men: 
fornia Distributors, Inc.; secretary, Al- Senator 
newest feature “Ahead of the News”. | bert Gruber, First National Oil Corp.; @ governor 
| and treasurer, M. J. Nicklas, James B. J Senate thi: 
Berry Sons Co. County, I 
field actiy 
* - ° In life he 


ci ee ee — , the Dun-N 

CONTEST—Clark’s Super Gas Divi- ; 

throughout the year. . .Yet you pay only $5.00—a value un- sion of Petro Corp. in a newspaper cam- = ho 
Own abou 


Pennsylvar 


kets. . .see what products are being offered by the adver- 
































When you give a subscription to National Petroleum 


News, you really give 52 separate gifts—once each week 


paign is offering prizes in a contest pro- 
motion by advertising in Wisconsin, 

Campaign started early in November § Congres: 

Mail your list of oil friends to us today. . .We'll send them | with full page ads in the Milwaukee Elected fr 

| Journal and Sentinel and will rm: - - Edito 

a friendly Christmas card announcing your gift and start throuch December there and in some B&ce Dai 


’ — : . . tact Kans iOi 
° a Ne ° . . 7 upstate newspapers, when the contes ans., JON 
their subscriptions with the Christmas issue of National closes... Peincs include & Wood Tadaae. On 


equaled these days! 


sedan, automatic home laundry, electric §S™« vice 
range, an outboard motor and 97 other Oil Market 
a subscriber now. . .We'll extend their subscriptions, and | prizes. To compete, contestants finish F™@"4ging | 

P ae Ro the sentence, “Clark’s super premium ent Oil ane 
notify them it is a gift from you. gasoline is the best quality buy be- In 1915-1¢ 
: : retary of [I 
had charge 
5 ° . Railroad ar 


Petroleum News. . .If any of your friends are receiving it as 


cause—” in 25 words or less. 
Address your Christmas gift list to: 


: and Hawaii 
Six hundred members of the Inter- 
Congress: 


| City Gasoline Dealers Assn. and _ theit fp, 7 
ROLEUM NEWS: ne Sta 
| suppliers attended the organizations 85th New } 
: | ° 1 1 , ! Cw 
1213 West Third Street Cleveland 13, Ohio eleventh annual dinner at the Hotel Parish Oil 
| Commodore Nov. 19, in New York. 
Congress 
60 NATIONAL PETROLEUM NEWSE.. 
OVEM 
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Mr. Martin 





Mr. LeFevre Mr 


Congress, when it convenes in Janu- 
ry, will count members at 
senators and four congressmen 
ith oil backgrounds. And in one state, 
Oklahoma, a former oil man is slated to 
take over as governor. 


Elected to office 
] 


i men: 


among its 
ist five 


were these former 
Senator Edward Martin — Currently 
zovernor of Pennsylvania, elected to 
Senate this month . . . Native of Greene 
County, Pa., interested in oil 
ld activities as a young man. Later 
life he associates formed 
the Dun-Mar Co., of which he is presi- 


r 
nt 


became 


and some 
Dun-Mar and associate companies 
wn about 1000 gas and oil wells in 
Pennsylvania, West Virginia and Ohio 


Congressman Herbert A. Meyer — 
Elected Third District of Kansas 
Editor and publisher of Independ- 
ence Daily Reporter, Independence, 
Kans., joined Prairie Oil & Gas Co. in 
merger with Sinclair he be- 
vice president of Sinclair Prairie 
Oil Marketing Co. In 1938-39 he was 
managing director of Kansas Independ- 
t Oil and Gas Assn. at Wichita, Kans. 
In 1915-1917 he was assistant to Sec- 
retary of Interior Franklin K. Lane and 
had charge of the affairs of the Alaska 
Railroad and territorial affairs of Alaska 
Hawaii 


from 


Congressman Hadwen C. Fuller — 
Parish, N. Y., incumbent, re-elected from 
35th New York District . . . President of 
Parish Oil Co 





Congressman Jay LeFevre—Elected to 


‘OVEMBER 27, 1946 


. Coffin 





Mr. Fuller 





Mr. Turner 


third term from 30th New York District 
. With A. P. LeFevre and son, coal- 
lumber-fuel oil retailer. 

Congressman Howard A. 
Elected from 13th Michigan 
District Manager of Socony-Vac- 
uum White Star Division . . . From 1925 
to 1933 was vice president and _presi- 
dent of old White Star Refining Co. 

Governor Roy J. Turner—Elected this 
month . . . One of owners of Harper & 
Turner, Inc., a drilling company with 
some production property. 

Senator James P. Kem—Victor in Mis- 
souri race for Senate seat once occupied 
by President Truman. . Was at one 
time general counsel for old White Eagle 


Coffin — 
(Detroit) 


Oil and Refining Co. Began his law 
career in Casper, Wyo., as legal repre- 
sentative of various Independent pro- 


ducers. 

Three senators with former oil affilia- 
tions who did not have to run in the last 
election are: Sen. Ed Moore of Okla- 
homa; Senator Millikin of Colorado; 
Senator Gurney of South Dakota. 


° Q ° 


Phil T. Williams Oil Co. Inc., Indian- 
apolis, Ind., a new corporation headed 
by Mrs. Phil T. Williams as president, 
has_ taken nine stations, 
formerly part of the Gaseteria chain. Six 
of these stations are located in Louis- 
ville and one in Lexington, Ky., and two 
in Evansville, Ind. 


over service 


Officers of the new company in addi- 
tion to Mrs. Williams, are Fred K. Wink- 
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ler, vice president, and A. L. Hicks, sec- 


retary treasurer. Messrs, Winkler and 
Hicks were assistants to the late Phil 
T. Williams in station operation and 


training and purchasing and maintenance 
for Gaseteria. 

The Surety Gas and Oil System has 
been organized as a subsidiary of the Phil 
T. Williams Oil Co., with the same of- 
ficers as the parent organization. The 
firm will use the brand name “Surety” 
in operating its stations. Gaseteria 
was founded in 1928 by Mr. Williams 
and his brother, Russel Williams, who is 
head of Gaseteria. 


co ° ° 


Fair Price Stations, Inc., Wooster, 
Ohio, is now operating under a_ plan 
whereby managers of service stations par- 
ticipate in profits above the break-even 
level. .. This move, says R. K. Shoolroy, 
president, is most important improvement 
made recently in the operation of the 
company’s business. Company has 
been in operation for 15 years. Many 
new pumps have been added in the past 
six months, and all new pumps are ex- 
pected to be added when they become 
available, 


° © oO 


L. C. Kemp has retired from the legal 
department of The Texas Co. He will 
engage in private practice in Houston, 
specializing in land title work. Mr. 
Kemp was associated with The Texas 
Co. for nearly 25 years. 


° ° ° 


NEW COMPANY—Sonny Service Oil 
Co. after many “get-started-headaches” 
is now opening a chain of Independent 
service stations in North Carolina. Sta- 
tions are open now in Greensboro, Win- 
ston-Salem and Charlotte. Reed De- 
vaney is president of Sonny Service Oil 
Co., and J. R. Landis, secretary. . . Mr. 
Devaney formerly operated an oil com- 
pany in Indianapolis, which he sold in 
order ot get back to his old stamping 
ground in North Carolina. 


° ° ° 


NEW JOB—New chief engineer in 
charge of construction and engineering 
at Ashland Oil and Refining Co.’s Cat- 
lettsburg, Ky., plant is William H. Hum- 
phreys. He was formerly chief refinery 
engineer at the plant of the Cooperative 
Refinery Assn., Coffeyville, Kans... Mr. 
Humphreys was associated with National 
Refining Co. at Cleveland for 11 years 
as chief engineer before joining the co- 
op refinery. He is a graduate of Case 
School of Applied Science and holds a 
B. S. degree in mechanical engineering. 
He also received a M. S. degree in en- 
gineering from Massachusetts Institute of 
Technology. 


° °° O° 


Kaiser Oil Co., Fresno, Cal., is now 
distributing Sunset Oil Co. products in 
the Fresno area .. . Kaiser Oil is owned 
by Henry J. Kaiser. 
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For Sale 


FOR SALE: Two WA-22 White tractors with 
4000 gallon capacity Fruehauf trailers. In good 
condition. Price $5,500.00 each. Southeastern 
Oil Inc., Graham Building, Jacksonville, Florida. 


GASOLINE DISTRIBUTOR, Los Angeles, Cali- 
fornia. Selling approximately 60,000 gallons 
per month. All controlled business. Includes 
two bulk plants, truck, office and real estate. 
$80,000. Box 120. 


FOR SALE: 23 Aqua System Fueling Pits 3”x6’, 
6”x3’ deep. Box complete with operational pipe, 
foot pedal reels and switch box assemblies. 
Westwego Salvage Co., Box 337, Westwego, 
Louisiana. 


SEVERAL ERIE, TOKHEIM and NATIONAL 
electrically operated gasoline pumps quite rea- 
sonable; some computers, all with air elim- 
inators. We can fix you up. Write box 868, 
Portsmouth, Ohio. 


FOR SALE: One 18,700 gallon horizontal 
tank, 10’6”x24’, on elevated steel understruc 
ture. One 12,000 gallon vertical tank, 10’6”x 
18’6”. Both tanks in good condition at Decatur, 
Ill. Also one 2” single unit Viking pump, 90 
G.P.M. with 3 H.P., 3 phase motor. Bowen Oil 
& Equipment Co., Bement, Illinois. 


DISMANTLING — COMPLETE REFINERY 
(1000 barrels daily capacity) at Oil City, Pa. 
Route 8, Rouseville Road, between Oil City and 
Rouseville. Everything for sale on premises. 
Wax plant and refrigeration equipment—centri- 
fuges — steel buildings —— 150 tanks — pipe— 
pumps—valves—fittings—electric motors, etc. 
Weinstein Co., P. O. Box 172, Oil City, Pa. 
Phone No. Oil City 52-961. 


FOR SALE: One 1941, 4 compartment, 3840 
gallon, Columbian’ gasoline tank transport, 
powered by a 1943, 2 ton, heavy duty Dodge 
tractor. This outfit equipped with Westinghouse 
airbrakes, unloading pump and side mounted 
tanks. Total empty weight 14,500 Ibs. Fine con- 
dition. Also one 1940, 5 compartment, 3500 
gallon, Fruehauf tank trailer at $1500. Also one 
1940, 3 compartment, 4000 gallon Fruehauf 
tank trailer. Good rubber, Westinghouse air- 
brakes, and fifth wheels. These outfits ready to 
go and will operate in most states. For further 
information write or wire Quality Oil Company 
Springfield, Mo. 





ATTENTION TANK USERS 


50—Tank trailers; semi. Gallonage 4100 
to 5100. 22” tires. 


TRAILER COMPANY OF LANCASTER 
Lancaster, Penna. Telephone 6101] 


For Sale 


For Sale 





FOR SALE 


One 4000 gallon two compartment But- 
ler twin transport. Excellent condition. 
good tires. One 5500 gallon Butler tan- 
dem transport good as new. 
G. E. BOBBITT 
1209 Insurance Bldg. Raleigh, N. C. 
Telephone 3-1793 





ALL-BRONZE FOOT VALVES 


Immediate delivery on 1” cinglo-geppet, 
1%” single-poppet and 1%” le- 
poppet foot valves and 1%” single- 
poppet angle check valves. Write for 
prices, 

INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich. 











FOR SALE 
8—80,000 Bbl. Tanks 
1—48,000 Bbl. Tank 
10— $3,000 Bbl. Tanks 
Several smaller capacities 
Oil Barges 
50,000—44 gallon steel drums without 
tops. 20’x31-3/4. Brand NEW 


Wanted—5,000—55_—s gallon’ =s capacity 
Drums 


SOUTHERN SALES COMPANY 
1209-10 Pan-American Bank Bldg. 
Miami, Florida 


AIR COMPRESSORS 7 


IMMEDIATE SHIPMENT—Kellogg 2 
HP, two-stage, 3 Ph, 60 C, 220/440 V. 
INDEPENDENT PUMP CO. 
1250 Getty St. Muskegon, Michigan 
Phone 23-252 














FOR SALE 


3—complete gasoline transports ready 
to go. 

2—1945IHC K7 tractors & Fruehauf 
trailers 4000 gals. double bulk hds. 

1—1945IHC K7 tractor & Fruehauf 
trailer 3515 gals. double bulk hds 


A-1 shape, Westinghouse brakes, trac- 
tors equipped 900-20 tires, trailers 
equipped 1000-20 tires. 


SERVICE OIL COMPANY 
821 North 16th street, Omaha 2, 
Nebraska 


FOR IMMEDIATE DELIVERY 
Propane TANKS Butane 





150 gallon to 1000 gallon comp/l@te with 
fittings. 


We design and erect L. P. Gas Bottling 
Plants. 


Municipal L. P. Gas—Air Plants. 


KENNEY TANK INSTALLATION CO. 
2132 N. Halsted St., Chicago 14, Il. 




















FOR SALE 
USED OIL METERS 
1—2 inch Flange Empire meter 
2—3 inch Flange Niagara meter 
ACME PETROLEUM COMPANY 
176 W. Adams St. Chicago 38, II. 


OIL FOR EXPORT 


Quantities of various types of lubricating 
oil available for export or domestic 
shipment. Write giving quantities and 
complete specifications of materials 


desired. 


BOX 131 








NEW STEEL TANKS 
STOCK SHIPMENT 


4,200 gal: cap. 9'2”x 8’ vertical 
10,100 gal. cap. 15’4”x 8’ vertical 
21,000 gal. cap. 21'6”x 8’ vertical 
21,000 gal. cap. 15’ x16’ vertical 
42.000 gal. cap. 21’6”x16’ vertical 
42,000 gal. cap. 29’8”x 8’ vertical 
126,000 gal. cap. 29'8”x24’ vertical 

221,000 gal. cap. 38'7”x24’ vertical 
420,000 gal. cap. 54’ x24’ vertical 


L. M. STANHOPE 


Rosemont, Penna. 

















FOR SALE 


New Chevrolet truck with three com- 
partment 680 gallon streamlined tank 
complete with metering and pumping 
equipment $3400.00; also 1800 gallon, 
3 compartment trailer tank $885.00. 


GENERAL OIL EQUIPMENT 
COMPANY 
100 Rhode Island St. Buffalo, New York 











NEW GASOLINE EQUIPMENT 
TRI-ROTOR PUMPS, 40 gpm @ 

2500 rpm, 14” openings, vari- 

able flow hand control, #20-DV 


_ Yale on $35 
NEOPRENE HOSE, 1%” x 30 
feet, M&F couplings $17.50 
LINE STRAINERS, 1%”, #187 
OPW 


GASOLINE ENGINES, 1% hp, 

B&S model NPR, 1.39 ball 

bearing speed reducer $60 
FLEXIBLE COUPLINGS, %” x 

2%” OD, with disc $3.50 
LIGHT PLANTS, 1% KW, 

110/1/60, Kohler $350 
STEEL TANKS, 500 bbl., 216” 

x 8’ high, bolted type $750 
LARGE STOCKS—QUICK SHIPMENTS 


J. A. POSTELL 
165 Spring St., N. W. Atlanta 3, Ga. 


$5.75 





Wanted to Buy 











STEEL DRUMS 


We buy and sell used empty 
steel drums at any point. Let us 
have your offerings. We also 
sell reconditioned drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 


\ 
—— 
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Position Wanted SILVER ANNIVERSARY—This month ville; Mr. Primm; D. C. MecCornack, 
marks the 25th anniversary of Illinois McCornack Oil Co., St. Charles; H. E. 
— Petroleum Marketer's Assn., which plans Hendricks, Hendricks Oil Co., Farmers- 
| , ee F to hold a silver anniversary convention ville; A. L. Lake, Liberty Oil Co., Wau- 
| PETROLEUM EXECUTIVE . A a Ke vonne mana . " , 
pet, wan anes at Peoria Feb. 18-19-20, with those who kegan; William Breitwieser, New Era Oil 
~ | one ree attended the first convention in 1922 as Co., Belleville; Mr. Morrison, (president) 
for | Sixteen years broad petroleum experience guests of honor. . . The association was Morrison Brothers Home Oil Co., Marion; 
nsisting of -—~ moreind, ee organized at a meeting held at the Custer P. M- Reece, Dycus Oil Co., Brownstown; 
transportation, Sales ve »nt _ : Ti +. ° . : 
iY | engineering, and. weepeedh. Suncen ae Hotel, Galesburg, Nov. 21, 1921. Of- T. R. Fitzhenry, Fitzhenry Oil Co., Can- 
ich. | in. potsoloum mataeey see me = ficers elected were: president, John ton; J. T. Kelly, Kelly Oil Co., Altona; 
——  — petroleum operations in snezuela, as . . . ] . . ° ’ s 
Coast, Midwest and Tous. Familiar with Murray, president, Corn Belt Oil Co., Clyde Carson, Dixon Oil Co., Dixon; 
government petroleum policies and per- Bloomington; vice presidents, F. A. Miles Schermerhorn, The Schermerhorn 
— sonnel in Washington, D. C. Five years . . . . . . . . > ; 
Naval officer’s experience in petroleum. Muench, Diamond Gasoline Co., Carlin- Co., LaSalle; Fred Blumenkamp, Ilimo 
— = Rag © oe 39; married; ville, and Axel Anderson, Anderson Oil Oil Co., East St. Louis; O. L. Peterson 
education Masters egree,. . ~ T ° ° . . . 
g 2 | Co., Coal City; secretary, Bert Taggart, (vice president) George C. Peterson Co., 
-% BOX 182 Sweney Gasoline Co., formerly Bartles- Chicago; and Elzie Huot, Baron-Huot Oil 
Sweney Oil Co., Peoria. Co., Kankakee. 
rigan 
Thirty jobbers were present at the or- ° ° ° 
. * yanization meeting. Secretary, E. E. 
—~ Situations Open : ; Se © 
Grant, counsel, John D. Reynolds, and ; . 
DRAFTSMEN—see E. B. Badger & Sons Co. field secretary, Walter Willard of the Na- Associated Petroleum Industries _ of 
a , age 49. : , - ~~ ee» ~tigtt mee e alae 
i on page 49 tional Peteclous: Diedietess Acen. ot- Pennsylvania has completed : series of 
" a - : ‘ tended the meeting and addressed the 67 oe in the state. At these meet- 
WAI : Refinery maintenance engineer fa- : . j ; > ‘ i ; ‘ activitie 
miliar with thermal cracking operations. State jobbers on the benefits of co-operation ings the ages Leen a 
details of experience and salary expected. Boz and of getting better acquainted. were er - future gees - 
se : Four years later Glenn L. Primm, who programs discussed, . es ve last four 
cl ‘fied Rat was operating as an oil jobber at Lin- RNa rege igrniy Nie as fol- 
assitie ates coln and Beardstown, Ill, became the lows: Paul C. Voltz, re-e ected in Bucks 
ttling EFFECTIVE NOVEMBER 1, 1946 association’s secretary, a position he still County; in eo ry County, 2 alter 
holds, though it is now a working and DuBois succeeded =A Gress; in oe 
a a ie not an honorary one as was true in the County, R. Grier Mi = re-elected, 
_ For Sale,” “Wanted to Buy,” “Hel asly deve and in Delaware County, E. B. Burnley 
Wanted, “Business Opportunities, early days. ome ‘ ‘ 
1 CO “Miscellaneous” classifications, set : ; was elected to succeed Thomas S. Hor- 
type this size without border—20 cents IPMA today is considered the largest rocks. 
,» Hl. pcg Minimum charge, $5.00 per in- state oil trade association nationwide. 
“Position Wanted” 10 cents a word. More than 600 Illinois oil marketers sup- ° © ° 
Minimum charge $2.00 per insertion. ae :. a ee ee 
Advediionnaltn ost ts tneelll tame on ports its activities, the largest clientel 
with border—$7.00 per column inch. of membership in its history, 
Copy must reach us not later than R. G. Greene has been appointed man- 
amen Wednesday preceding date of issue. ° . . , , : T..2 : 
All classified advertisements are pay- F. E. Morrison, Marion, Ill., is the ager of oil and leases by the Union Oil 
able in advance. association’s tenth president. Directors Co. He replaces John L. Church, 
No agency commission or cash dis- " “? . . , sa . rs 
counts on classified Advertisements. are: Karl D. Friend, Frank M. Fulton Co., who has been appointed assistant to Vice 
Chicago; H. O. Malan, Greenville Serv- President A. C. Rubel, on special assign- 
vertica . 7 \ . . 
wae ice Co., Greenville; Roy Thompson, Apex ment Mr. Greene, a graduate of 
aie Motor Fuel Co., Chicago; Wyatt Patter- Stanford University, joined Union Oil in 
vertical ss son, Patterson Bros. Oil Co., Williams- 1925. 
vertical ADVERTISERS’ INDEX 
vertica 
vertical 
vertical This index is published as a convenience to the : 
vertical reader. Every care is taken to make it accurate 
but National Petroleum News assumes no respon- 
ibility for errors or omissions. 
—— Badger & Sons Co., E. B. .. ices ia ane 49 
Brodie Co., Inc., Ralph N. . .Inside Front Cover | 
Butler Mfg. Co. 32, 33 | 
Crane Co ° 59 | 
Houdry Process Corp. rere 6 
Industrial Raw Materials Corp. 49 
| Jones & Laughlin Steel Corp. 4 
Kellogg Division 39 | 
- McDonald Mfg. Co., A. Y. 43 : 
) Mid-Continent Petroleum Corp. 27 
National Petroleum News 47, #0 
National Pumps Corp. Inside Back Cover 
empf : 
Pry Neptune Meter Co Pea 2 
Let us New York Lubricating Oil Co. ; 34 
le also Pharis Tire & Rubber Co. ose 37 | 
Pure Oil Co Outside Back Cover | Western oil men attending Colorado Petroleum Industries convention at Denver, 
Rand McNally & Co 46 | Colo., Oct. 28. Included (left to right) are: W. H. Ferguson of Denver, vice president 
APANY Rieke Metal Products Corp. . - 1 | of Continental Oil Co.; Baird H. Markham, New York, director of American Petro- 
15, Ohio Skelly Oil Co --. 2 | leum Industries Committee of API; George B. Cramer, Denver, chairman of Colo- 
’ Sto N ¥ , ° . . . * a: 
ae Heammeetesing <a. . a | rado Petroleum Industries Committee and a director of Powerine Co., subsidiary 
aA at a bon r of Carter Oil Co.; Mayor Ben F. Stapleton of Denver. Convention was largest ever 
nitec states stee /Orp. . m ‘ 
oI iad tetas tie. Gee 25 held, according to Oscar S. Wood. executive secretary 
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Mr. Dykstra Mr. Alexander Mr. Robinson 

Shell Oil Co. made a number of area; and E. G. Robinson, manager of 
changes for the east-of-the-Rockies ter- the New Orleans area. 
ritory effective Nov. 1, which includes Mr. Alexander has been with Shell 
territorial changes and switches in per- since 1928... After a number of promo- 
sonnel. . . Over-all production and ex- tions he became manager of the Houston 
ploration activties east of the Rockies production department in 1944, remain- 
will continue to be co-ordinated from ing in that position until becoming man- 
the Houston office. But for administra- ager of the newly-created Houston area. 
tive purposes, the territory will be di- Mr. Robinson began his career with 
vided into four areas. These will be the Shell in February, 1925, as district geol- 
present Tulsa area and three new areas; ogist at San Antonio. . . He later filled 
Midland, Houston, and New Orleans, positions in almost every division of Shell 
each with an area manager responsible Oil Co. In December, 1943, he was ap- 
for all operations in his area. An ad- pointed exploration manager of the Tex- 


visory staff is being appointed in Hous- as-Gulf 
ton to co-ordinate the activities of the 
four areas. 


area, 
Mr. Dykstra has been with Shell for 


20 years. . . He held various positions 

The Tulsa area will continue under with the company in the Gulf Coast 
R. B. Roark, vice president and man- until 1936, when he was transferred to 
ager. . . New appointments are W. A. California in 1939. He left California 
Alexander, manager of the Houston in 1940 to accept a position with Shell 
area; B. Dykstra, manager of the Midland of Colombia in South America. His 





This picture taken at the recent API convention in Chicago shows left to right: 
Col. O. F. Kotic, Army-Navy Petroleum Board; C. A. Willis, general manager, sales, 
Cities Service (Del.), Chicago; W. R. Boyd III, formerly a lieutenant colonel in 
POL and now with Cities Service; Col. Webster Anderson, chief, fuels and lubes 
branch, supply division, Office of Quartermaster General; and Harry McCobb, 
former colonel, now with Standard-Vacuum Oil Co. Ex-POL men and ANPB men 
met Nov. 13 to discuss ways of improving the handling of petroleum products 
during wartime (see NPN Nov. 20, p. 17) 
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last assignment there was that of techni- 
cal manager. 

Operations under the new set-up have 
started, but transfer of personnel to new 
area offices will be gradual because of 
shortage of office and residential ac- 
commodations. 


Howard G. Swanson, Chicago division 
manager, Shell Oil Co., has been elected 
to the post of chairman of Illinois Pe- 
troleum Industries Committee. 

Mr. Swanson has 
been associated with 
the APIC since 1935 
and formerly served 
on the Iowa Petro- 
leum Industries 
Executive Commit- 
tee prior to his 
membership in the 
Illinois . group in 
1941. 

Born in Woodhull, 
Ill. Mr. Swanson at- 
tended Knox Col- 
lege, Galesburg, Ill., Mr. Swanson 
and _ started ~— with 
Shell in Michigan City, Ind., in 1923. 
He became division manager for the 
company at Des Moines, Iowa, in 1936 
and Minneapolis two years later after 
progressing through sales and managerial 
positions. He was made manager of 
Chicago division in 1941. 





Damon Clark, new mayor of Mitchell, 

S. D., conducts much of the city’s busi- 
ness from his new $26,000 service station. 
“It’s a 50-50 deal,” mayor Clark said. 
“Many people com: 

to the service station 


—_ “er on city business be 
cause they know | 
: spend about half my 

, eh 


time here.” 
‘ Mr. Clark, elected 
mayor on April 16 
1946, spent 24 years 
working for others 
in the oil industry 
before starting ‘his 
own oil business. He 
started with Stand 
Mr. Clark ard Oil Co. (Ind.) 
in 1922 as a truck 
driver, working for two and one _ half 
years at this job. He switched to White 
Eagle for eight years. Then he returned 
to Standard for one and one half years 
He spent 12 years as a manager for Crow 
Oil Co. 

Two other oil men are on the cits 
council at Mitchell. One of them is 
Lee P. Vermilyen commission agent for 
The Texas Co.; the other is Bob Wed- 
hase, who operates a Texaco statior 
across the street from Mayor Clark’s sta 
tion which handles Tydol products. Al 
though competitors, the mayor says, “ws 
hit a happy medium, carry no chips o 
our shoulders, and work 100% at the 
city hall.” 
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# when we can say 
‘Sure—orders filled promptly!” 








That's the day we’re working for— 
the day we were planning for 

when we enlarged our plant 

to enable us to produce 

50% more pumps than ever before! 


Until that day arrives— 

when materials are more plentiful 

for all industries—we ask 

your continued understanding and patience. 
And we promise 

that when our suppliers 

can again say “yes” instead of “‘maybe’’ 
when we request vital materials, 

you can be sure that your orders 


will be filled—and promptly. 


In the meantime you can be certain 
that what pumps we are able to ship— 
on a prorated allotment basis— 

will not deviate in the least 


from National's high quality standards. 


NATIONAL PUMPS CORPORATION 
General Offices: CINCINNATI 23, OHIO 

Factory: Dayton 1, Ohio 

Pacific Coast Division Office: 1190 28th St., OAKLAND, CAL. 
Branch Office: 937 Santa Fe Avenue, Los Angeles, Cal 





PURE OIL DEALERS GO FOR 
BASIC TRAINING PROGRAM 


In the old, fast-disappearing ‘‘filling station,”’ a dealer 
could pump gas— and get by. 


Today, it’s entirely different. Jobbers and dealers 
who are going to make money and build a future for 
themselves must render service with a capital ‘‘S’’ and 
must know how to sell motorists all their automotive 
needs. 

Program Fills Basic Need 
That’s why Pure Oil dealers everywhere have acclaimed 
Pure Oil’s new Basic Training Program as just what 
they need to know for successful service store operation. 


This splendid foundation course covers all phases of 
modern petroleum retailing. Field-tested and time- 
tested methods are presented in classroom and drive- 
way sessions. 


Dealers are enthusiastic because from the very first 
meeting they get something they can sink their teeth 
into. They get useful principles they can put into 
operation immediately without having to wait until 
the entire course is completed. And the entire program 
is based om helping the dealer do a better job to make 
more money for himself. ‘ 


Here is another example of how a sales-minded 
company goes to bat for sales-minded jobbers and 
dealers. No wonder more and more of them want to 
‘“‘Be sure with Pure!” 





HOW TO MAKE “PLUS” SALES AT THE 
ISLAND—This chart from Pure Oil’s Basic 
Training Program teaches dealers how to make 
the most of every car that comes on the driveway. 








THE DOCTORS TAKE THEIR OWN MEDICINE—and 
find it good! C. W. Snider, Pure Oil’s retail marketing 
manager,and G.R. Fenner, retail marketing coordinator, 
take the Basic Training course, along with many other 
Pure Oil marketing executives and dealers. 
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Be sure (€PURE} with Pure 
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TUNE IN H. V. KALTENBORN, sponsored by The Pure Oil Company for 
Pure Oil Dealers, Monday through Friday, 7:45 PM, EST, NBC stations 
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